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aS a year Of detisjon: 


t's am uNcOMurOttable peace and comfortable prosperity . . . a host of 
“ RNGagersyn an unpréeémetited conclave at the UN ... to Pittsburgh, after 33 
gyeas.aWWorlesChampionship| | WE Bad finally, a new President to lead this great 





+s i gh 
Mavion ef ars in an endeavor toicOpe With the world problems of space and people. 


In our Still new decade, we find ourselves th @yspirited era, a competitive cycle 
where the “boys” in business are now separated from the men. There is no secret 
about this separation. Those who will prevail are the astute and the strong who 
recognized early that the lifeblood of a profitable business consists of quality, 
brand-name products, good service and courteous personnel. Those who fail are 


the “corner-cutters,” the opportunists. 


A new year is always a challenge to us at the Webster Company. In 70 years 
through peace and wer, through depression and prosperity, we have never rested 
on our laurels. To us, 1961 represents an even greater opportunity to provide you 


with the most efficient products and service we can devise — quality carbon papers 


and inked ribbons, and dedicated, personalized service and sales assistance. 


As the new year approaches, we wish for our good friends all over this great 


country of ours a very Merry Christmas and a most prosperous New Year. 


e-P < t, F.S. Webster ¢ 


13 A rst Street, Cambridge 42, Massa 
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New Catalog makes ordering easier 


Write for your copy today 


HASKELL, INC. 
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HASKELL 


Of PITTSBURGH 





showcase 





NO. 1 OF A SERIES 


HASKELL P-PIONEER LINE ON DISPLAY 


Haskell’s Pioneer design fits anywhere! 
Highly functional and decorative, too, for 
today’s modern office. As shown, it is 
recommended specially for all general 
office installations! To appreciate its con- 
tribution to contemporary office efficiency 


SHOWROOMS 


and beauty — see the above setting in full 
color in our current Catalog 24. Included 
are single and double pedestal desks, 
tables and credenzas — all matched. Yes, 
color too—at no extra cost. Haskell designs 
them .. . to balance any budget! 


New York + Chicago « Denver + Los Angeles + Philadelphia + St. Louis 


WAREHOUSES: New York « Chicago + Dallas + Denver + Los Angeles + St. Lovis +» Tacoma 


P.O. BOX 5273 ° 


PITTSBURGH 


6, PA- 


3 








SUSCH ...2zood chair 


to do business with! 























Model 15 F 


Secretarial Chair $ Fy O9 5 


($31.95 in Zone 2)* 
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18-TA, $49.95 18-T, $44.95 20-LA, $29.95 23-L, $15.95 Comparable values 
($52.45) * ($47.45)* ($31.95)* ($17.95) * in settees, sofas, 
chairs, tables 
*(Zone 2: Texas and 11 western states) 





@ For comfort at every turn, seat 
your customers in this popular 
Cosco secretarial chair. So many 
quality features at so small an in- 
vestment! Trim, smartly styled. 
All-steel, saddle-shaped seat cush- 
ioned with foam rubber. Comfort- 
contoured backrest padded with 
resilient Tufflex. Adjustments in- 
clude height and depth of seat, 
and height and angle of backrest. 
Good looks, good performance 
and low cost make this Cosco 
secretarial a standout value . 

a mighty good chair for you to 


do business with. 


HAMILTON COSCO, INC. 
COLUMBUS, INDIANA 
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OA‘ Exclusive 


Dealers Have Stake in New Art Metal ‘Image’ 


JAMESTOWN, N.Y 

A new image of Art Metal, Inc. is in the making here. It's a corporate face 

which has three principal characteristics undergoing reshaping personnel, 
production and products 


There's a new management team 
é ' president and general manager of a 
headed by Falconer Jones, rormer ‘ 
' ‘ large midwestern manufacturer of 
president of American Manufacturing ‘ : 
: ; 7 2s ; metal products This will be qaone by 
Concern of Falconer, N.Y who is ; 
increasing our field sales organization 
termed by his associates as tireless. ‘ ; 
for contacts with the dealers.’’ He told 
imaginative and capable of blue-print- 
of plans to initiate a junior salesman 
ing the company into a profitable posi- 
' ;, program through working with col 
ron . om . 
. leges. The sales and marketing depart 
Wheels are turning faster in the ‘ ‘ ; 
‘ ment continues in New York City 
Art Metal plants where a production ih 
where Donald Larson is_ identified 
line for filing cabinets, as an example. 
‘ ; I with dealer Saics 
is now so well established that from 


the time the product is formulated and More Dealer Helps 


started on its way over a monorail 


Tie with tl ~w dealer pr 
conveyor it is never detached until it Tied in = = ; = 


reaches the final assembly and ship- gram, asserts Dervey, is the appoint 
ment of a new advertising agency, 
Aitkin-Kynett Co. of Philadelphia, 
and the inauguration of more deales 
Introduce New Design helps in the form of printed aids. In 


addition, he says that the product 


ping sections. Hand operations have 


been reduced to a minimum 


Activity 1s apparent, too, in the : 
’ development which recently resulted 
design and engineering departments ee 
aa. é in the “500 Group includes a very 
and that’s where our offic« equip : 
; comprehensive program tor modifica- 

ment dealers have the most interest : 
tion and redesign of most of the pre- 
resulting in the recent introduc 
sent lines 





tion of the Knoll-designed 500 ae 
; o We can ofter the dealer a very 
Group” which is the company’s most bit a hee ae 
> . . ’ ; competitive design pilus the wip Of a 
FALCONER JONES xciting development of a co-ordin en 
New guiding force at Art Metal ited desk. chair and filing cabinet of 10-branch operation tied up with five 
ALCd ICSA, ‘ < CaADITICT 


area warehouses serving 1400 dealers 
ensembl« ‘ 
; Management admits that some deal- 
This new product engineering is ‘ 
ers who were annoyed by slow de 
closely tied into a sales plan which ; 
. livery during trying days of the strike 
Art Metal officials assert will mean ‘ . ans 
and development of a new manage- 
nuch to its dealers who were harassed 
ment team have defected from the 


Art Metal organization. But, officials 


assert, introduction of the new design 


f 
by a prolonged strike and delays in 


fullfillment of orders 


W ar fully intending to ; 
: : —_ ™ and stocking of dealer showrooms 


strenghten our dealer organization, , 
S ‘ with this new furniture early in 1961 


says Raymond J. Dervey, vice-presi 

; will reverse what might have been a 
dent and director of marketing, former 
trend. 


Development of a new design for 


by CLARENCE O. SCHLAVER bank cages is a signincant Art Metal 
managing editor product enginecring st p and IS 
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n the large installation now 


underway at the Chase Manhattan 
8 L ranch in New York City There. 

500 of 500 Group of 
K lesks will be placed 


Clark Heads Division 


R oe WX 
Art Metal veteran, is headi 


Clark, vice-president and 


ny 1} 
tract division as it appli 


i 


CS To 
k libraries and courthouses, a 
nificant part of the overall pi 
Under him is Carl Bowen, ex 


idministrator, also an Art 


Met teran and Vice president ol 
l ntract division phase ot Art 
M isiness in which a_ wid 


I products are manutfacti red 
rs specifications has been 
segregated trom 1tS stock 


such as files and desks 


Acquisition of Knoll Associates 

[ vned for design through the 
v t Florence Knoll, IS CX] ted 
to Art Metal's prestige and 

work with interior designers and archi 
Not only does Knoll design, 
fabricate and sell, but it offers an in 


planning service. Already, a 
Knoll Associates 


let and construction of 


ror a new 

has been 

litional 35.000 square | t ol 

s scheduled for completion in 
February of 1961 


Subsidiaries Merged 


three wholly owned 
ito Art Metal, I: has 


/ 


Ww n p rfected. With this step 
ional plant managers are 
Rudolph G. Drinkuth for Security 
St Equipment Division in Avenel, 


N Marvin Rife for Wabash Filing 


S lies Division in Wabash, Ind., 
Howard Lindstrom for Spartan 
M Corp. in Spartanburg, S.( 
he thr plants in the James 
Division, Hugh D. Clark has 
inted plant manager in com 
{ has been accomplished, vis! 
Art Metal plant in James- 
since Falconer Jones be 
lent in February of this 
x¢ utives with ST 
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responsibilities, reporting to the presi- 
dent are 

Ralph R. Davis, vice-president and 
director of manufacturing. 

Raymond J 
and director of marketing. 

Charles M 
dustrial relations 

Kenneth M 
product engineering 

Roscoe W. Clark, vice-president ot 


contract division 


Dervey, vice-president 
Dolan, director of in- 


Schreyer, director of 


Francis H. Brown, vice-president, 
treasurer and chief finance officer of 
the company 

Thus, Art Metal has brought four 


new men to top positions, while Davis 


and Clark have served the company 


for many years 


An Experienced Team 


Dolan, before joining Art Metal, 
was industrial relations manager for 
Curtis Wright Corp. and served with 
Aviation Corp. of America and Borg- 
Warner. Schreyer was associated with 
Columbus McKinnon Corp. where he 
was product manager of equipment 
division and an assistant chief en- 
gineer. Brown has had 23 years of ex- 
perience in heavy industrial corporate 
finance and accounting and for 10 
years during association with Chrysler 
Corp received key executive assign- 
ments in finance, organization and a 
counting 

The new president and chief execu- 
tive officer is a man termed by his as 


sociates as tireless, imaginative and 
capable of blue-printing his ideas of 
what the new Art Metal, Inc. should 
be. Seldom has this editor met an ex- 
ecutive with such apparent continuing 
stamina, able to step up to complex 
problems and deal with them head-on 
old-s¢ hool 


while still retaining his 


kindliness and consideration for others 


Demands Reasons 


One of his top associates declares, 
He doesn't expect us to be yes men 
but requires us to evaluate things in 


terms of pros and cons. He demands 
reasons for doing things rather than 
a pattern of decision. He knows what 


we are doing and why, welding to 


gether a team by virtue of suggestions. 
He is not a table-pounding type, the 
antithesis of that, but still not a pussy- 
footer 

The new Art Metal executive staffed 
within and 
without after long management re- 


his organization from 
search 

The result? Vice-president Brown 
“We're getting 
oriented. We're learning plants, pro- 


puts it this way: 
duction and people. Our road maps 
are charted, our targets set up. There's 
much to be done but we are on our 
way 

Objectives and goals are coupled 
with division of responsibility as Art 
Metal, Inc. strives mightily to get 
back into a profitable position. The 
dealers, too, could benefit from this 
new corporate image. 





RAYMOND J. DERVEY 


marketing plan 


Director of neu 








OA Press-Time News 


Columbia-Hallowell Products 


Covered by New Leasing Program 


A new plan for the leasing of products marketed by the Colum- 


bia-Hallowell Division, SPS Co., 


was recently placed into production. 


Products covered by the Lease Plan range from the complete line 


of Columbia office furniture to Hal- 
lowell steel shelving, work benches 
and a variety of other equipment for 
the shop. According to the company, 
this marks the first time shop equip 
ment has been included in the lease 
plan of a manufacturer. 

Lease terms are tailored to fit cus- 
tomers’ individual needs. The origi- 
nal leasing period extends from three 
to ten years at option. A choice of 
lease renewal or outright purchase at 
the end of the original lease period 
is available to each customer. Lease 
renewal period is from three to ten 
years at 20% of the original lease 
rate, purchase can be made at 20% 
of the leased property. A customer 
electing to renew a lease may pur- 
chase the equipment at an agreed 
price at the expiration of the second 
lease period. 

The leasing rate under the Plan is 
uniform for values from $1,000 
(minimum amount for leasing) to 
$10,000. Rates are lower over $10,- 
000. 

A new four-page 
been prepared by the company which 
completely details the Leasing Plan. 
Free copies of Bulletin 2691 are avail- 
able on request from A. Roesler, SPS 
Co., Box 918, Jenkintown, Pa 


brochure has 


New Location Announced 


Gregory Mayer & Thom, Lansing, 
Mich., office furniture and supply 
firm, has moved to 402-404 S. Wash- 
ington Ave. 

Formerly located at 234 S. Capitol 
Ave., the company moved because of 
space problems. The new outlet has 
more than 13,000 square feet of floor 
space. The first floor will be used to 
display office supplies and the second 
floor will be utilized for furniture 
display. New lines will be added to 
the company’s stock under the man 
agement of R. A. Wherrett 


Two Appointments Made 
By Boorum & Pease 


Keith Gordon was named assistant 
to Donald F. Marsh, president of the 
Boorum & Pease Co. Warren Lewis 


III was appointed midwest sales man- 


ager. 





Keith Gordon 


Warren Lewis 


Gordon, in his new capacity, will 
have his headquarters in Brooklyn 
and his responsibilities will include 
launching an aggressive sales program 
coupled with a close working relation- 
ship with dealers and dealer salesmen 
throughout the country. 

Lewis, taking over Gordon's previ- 
ous position, will headquarter in Chi- 
cago. For the last nine years, he rep 
resented the company in the south 


central states 


Parle Cooley Now 
Bates Senior Salesman 


The current issue of Bates Brevities. 
house organ of the Bates Manufactur- 
ing Co., salutes Parle Cooley of Glen- 
view, Ill. as “our senior salesman, 
one who started out with the company 
on April 22, 1935. His first territory 
covered 10 southern states and from 
there he moved into the Midwest 
territory to become Mr. Chicago for 


Bates 














Lead Pencil Association 
Elects Thal President 


Rolt J. 


Thal, 
vice-president of 
the Eagle Pencil 


Co., Inc., Dan- 
bury, Conn., was 
elected president 
of the Lead Pen- 
cil Manufacturers 
Association at the 


opening session 


Rolf Thal 


of its annual convention. Thal suc- 
ceeds Frank G. Atkinson, president of 
the Joseph Dixon Crucible Co., Jersey 
City, N.J. 

In other elections, Harold Hassen- 
feld, president of the Empire Pencil 
Co., Shelbyville, Tenn., was elected 
vice-president, and William E. Dan- 
jczek, president of the L. & C. Hardt- 
muth, Inc., Bloomsbury, N.J., was 
elected secretary-treasurer 

Elected to serve as members of the 
board of directors were A. H. Best. 
president, Richard Best Pencil Co.., 
Inc., Springfield, N.J.; W. C. Rucker, 
president, Commonwealth Cedar Co., 
Inc., Shelbyville, Tenn.; Newell A 
Augur, president, Wallace Pencil Co., 
St. Louis, Mo.; 
president, Eberhard Faber Pencil Co., 
Wilkes Barre, Pa.; Richard Lewisohn, 
Jr., president, American Pencil Co., 
and Mr. Atkinson 


Louis M. Brown, 


Lewisburg, Tenn., 


Stenocord Appoints 
Sales Manager 


The appoint 
ment of John L 
Cameron as gen 
eral sales man- 


ager of Steno- 
cord of America, 
Inc. was. an- 
nounced by Rich- 
; ard T. Parks, 
John Cameron 
vice - president 


and general manager of the firm 

Cameron will supervise all sales ac- 
tivities for the company. He has been 
with Stenocord since 1958, and was 
previously associated with Gray Audo- 
graph of Canada 
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Standard 
of the 


“A 
. 


Industry 


for over 


40 Years 


CHAMPION of ALL Clasp Envelopes 
is Quality Park's Champion Clasp! 


Now available in 23 sizes in choice of THREE famous stocks 
(1) CAMEO—the distinctive light colored Kraft for better imprint 
and greater attention value... (2) PARKRAFT—the tough QP 
work horse Kraft ...and (3) PINEKRAFT, the new, rugged, 
machine glazed Kraft. Champion earmarks are in all—wide seams, 
double gummed deep flaps, round plated finger-protecting clasp 
and customer satisfaction that “‘re-seils’’ for you. 


Over 800 items 
carried in stock— 
many new prod- 
ucts and helpful 
sales tips and sug- 
Ask for Quality Park’s Champion Clasp promotion material for gestions in Quality 
customers... the big No. 110 Champion Clasp Sizer showing Park’s new Dealer 
all 23 stock sizes in actual size, and the No. 10 Champion Clasp, Py | Catalog 
2-color promotion envelope with YOUR imprint. NO. 81. 


Sold through Dealers Only 
QUALITY PARK ENVELOPE co. 


Main Office and Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Atlanta Office and Factory, 650 Murphy Ave. S. W., Building E-12, Atlanta 10, Ga. 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office and Warehouse, 837 Traction Ave., Los Angeles 13, Calif 
Dallas Office and Warehouse, 1203 Dragon St., Dallas 7, Texas 
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I have just finished reading an interesting booklet 
titled, “The World Calendat Cop: s of the booklet 
will be available after December 1 this year from The 
World Calendar, P. O. Box 224, Lenox Hill Station, 
New York 21, N. Y. Elizabeth Achelis, writer of the 
booklet, has convinced me that if ‘Today's confusing 
calendar” is replaced in 1967 by the 
World Calendar 
would be harmed. By making only s 
36514 days adding two days to February, on to 
April, dropping one each from March, May and 
August, and calling December 31 Worldsday we 
get 12 months of equal quarters, equal half years of 
182 days, equal quarter-years of 91 days, three months 


“scientific 
everybody would benefit and none 


ven changes in 


in each quarter in a regular pattern of 31, 30 and 


30 days, 26 weekdays plus Sundays in each month 


holidays recurring on the same day and date each 
year, and another Worldsday each leapyear between 
Saturday, June 30 and Sunday, July 1. Advantage 
accrues to every phase of life, from government, busi- 
ness and labor to entertainment, education and the 
home. What to do? First, write for the booklet. Then. 
if you are sold, write to senators and re presentatives 
requesting action. Also, urge any business or social 
organization to which you belong to do likewise 
Modern calendar reform began in 1834 in Italy. How 
many more years must civilization wait 
° 


Next Month 


The subject of Office Automation will b given 
full scale treatment in the 
will be treated from the standpoint of the 


what he can sell and to whom. If there is a mystery 


January issue. This subject 


de aler 


Office Appliances December 


Publisher John A. Gilbert 
Assistant Publisher Charles W. Gilbert 
Advertising Manager Herbert L. Sime 
Manager, Marketing Sert Stanley Roy 


Production Manager Mary Haley 
Treasurer Richard M. Daugherty 
OFFICE APPLIANCES was founded by George H. Pat- 
terson and developed through 34 years by Evan Johnson 
ESTABLISHED 1904: Succeeding and embodying Ameri 
can Stationer, New York, established 1873, the original 
trade journal serving the stationery field; Typewriter 
Trade Journal & Office Systems, New York, 1904; TI 

Office, Franklinville, N.Y., 1904; The Office Appliance 


As believers in modern packaging, we are taking 
a little of our own medicine this month and next 
The December issue reached you and January will be 
delivered in polyethylene envelopes, which protect as 
they reveal the magazines while in transit. If the 
experiment is as successful as we anticipate, we'll 
standardize on polyethylene mailing envelopes 

. 

The Survey of Operating Results for NSOEA 
Dealers, published as part of a recent issue of The 
National Stationer, is an interesting document. Put 
into circulation late in 1960, it covers 1959 operations 
in detail and contains some trend figures in the form 
A par 


ticularly pleasant statistic is that in 1959 only one 


of percentages for the decade, 1950 to 1959 


dealer in 12 reported a loss, as compared to the 1958 
ratio of one dealer in four who reported a loss. The 
validity of the survey is impaired somewhat in view 
of this statement which appears in the introduction 
to the report ‘Some data reported in previous years 
has been omitted or consolidated because of the small 


number otf responses.” 


Wiel: 8 Kauene 7m 


Editor 





about automation we hope to litt the fog in a new 


subject, buttressed by experience 


approach to the 
stories gained from dealers, graphic illustrations and 


non-technical explanations 


Journal, Chicago, 1905; Business Equipment 
( hicago LYUS Oftice Outhtter, Chi azo 1908 ti orixz 


inal National Stationer, New York, 1909 


ADVERTISING REPRESENTATIVES: New York City 
Wallace W. Fisher, District Manag Monty Cumming 
Ir.. and Robert Slocum, 100 E. 42nd St., New York 17, 
N. Y. Phone MUrray Hill 2-2373 


rt L. Sime, Vice-president, and Jack M 
Jackson Blvd., Chicago 


Chicago: Het 
McDonald, 600 W. 
DEarborn 520K 


Los Angeles: A. O. “Beau” Dillenbeck, Jr.. Tom Galavan 
Dick Hatfield and Ray Kittle, Dillenbeck-Galavan, Inc 
266 S. Alexandria Ave. Los Angeles 4, Calif. Phone 
DUnkirk 5-399] 
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3 9700 SERIES 





No. 9711-CB 


CONTEMPORARY BANK OF ENGLAND 


Widely copied, but never equalled has been 
Boling’s famous Bank of England Series. Here, 
now, is a new version of this old favorite 

which retains all of its basic characteristics in a 
modern design — as comfortable and tasteful as 
it always has been. The combination of cane and 


the finest of furniture woods gives new sparkle and 





appeal to this “classic” design. Available in Walnut, 


Mahogany, Light Oak or Softone Oak finish. No. 9713-CB No. 9710-CB-VS 


Our Chairs for all business 


56th 
Year 





BOLING CHAIR COMPANY 


SILER CITY, NORTH CAROLINA 
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ROYAL'S SPECIAL VOLUME DISCOUNT PRICES MAKE EXTRA PROFITS FOR YOUT 


PLUS 40% SAVINGS VIA 
ROVAL'S SPECIAL EXPRESS RATES 


IGHT REG. EXPRESS ROYAL RATES 
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¢ NEW YORK, N.Y. 75 Ibs. $3.97 $2.44 
H DETROIT, MICH. 75 Ibs 6.21 3.84 
ATLANTA, GA. 75 Ibs. 7.21 4.36 

REGISTER COMPANY ST. LOUIS, MO. 75 Ibs. 7.55 4.54 





NASHUA NEW HAMPSHIRE 
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Editor, OFFICE APPLIANCES, 600 W’. Jack- 
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The New Office Furniture Market 


Dear Editor: 
I think your article “The Ostrich Game,’ (October 


issue) while primarily based on the findings of the 
metal office furniture industry, also applies to the wood 
furniture manufacturer. It is timely, accurate and should 


provoke a lot of interest. 


The summing up under the last sub-heading, “Linear 
Ratio in Search of a Time Element,” bears out all my 
thinking of the last four years. I am glad to see that 
somebody has instituted an official research which 
proves that I have been thinking in the right direction. 


Congratulations on this fine survey 
MOSELLE MEALS 


BRINGS YOU 


the most complete line of modern 





Why U. S. Typewriter Industry Is Losing Out 


Dear Editor 


business forms, carbons and ribbons in 
Your article on page 18 of the October edition, 


the nation .. ready to help you 
State of the Industry,” has caught my attention. I read 


profit more from this growing market, 
it with interest but I cannot altog« ther agree to the con- 
geared to help you sell. Ennis . . the tents. As a dealer of American typewriters of over 60 
years standing, who has closely watched the develop- 


line that’s sold through dealers; your 
ment in the States with its bright and shady sides, allow 


supplier, never your competitor. 
me to make a few comments 


In my opinion, the author simplifies far too much 


il 


Write for catalog the facts by laying the blame for the recess in the type- 
r writer exports On the price situation (labor costs) 


and complete information 
solely. Actually, there are several more essentially im- 
portant reasons which account for the precarious state 


of the American typewriter industry 


Ennis | BUSINESS First, American producers have ever objected to in 
corporating any new, practical features avail- 
FORMS, INC. able with standard European typewriters. Just to quote 


one examplk American portables were quipped 





with key set tabulator as a standard feature abou 
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Factories: ENNIS, TEX. «© CHATHAM, VA. « PASO ROBLES. CALIF. 


vears later than any Continental mak 
Warehouses: BIRMINGHAM « HOUSTON « ST. LOUIS : - 
Futhermore, Americans lack a certain liberality as far 


as te hnical and propaganda assistance 1s concern d As 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 


a result, a great many European dealers switched to 
Eur pean products, as they grant them greater s ipport 
and more profits. And the most efficient dealers es- 


pecially made the change! 


Index Cards—File Folders—Legal Pads , 
Euro} an makes are — as a ru far better and 
more carefully adjusted when leaving the works. Be- 
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of the high standards the European expects from 
ypewriter, the customers turn from American to 
European makes 


lo emphasize these statements I should like to point 
that although all American manufacturers have by 
yw plants in Europe, where they either assemble or 
facture the machines at the so-called low European 
sts, the share of European-made American typewriters 
not higher than 10 years ago 


\s far as I know a great proportion of standard type- 
writers in the USA are not American machines built in 


Europe, but models of typewriters entirely developed 
European firms (not all of them received funds from 
Marshal plan) and they are brought by American 
on account of their being better equipped with 
rn devices and sold by American dealers because 

they give less trouble in adjusting them 
CASAR MUGGLI 


What About Leasing Plans for Small Dealers? 


Dear Editor 
There have been several articles in recent issues of 
OrFice APPLIANCES relating the success of leasing plans 
th OMT 1C¢ equipment dealer 


These articles have reference to the larger, well es 
1 dealer. What of the little fellow? I imagine 
many small, under-capitalized dealers trying 
firm start who find that obtaining a lease plan 

a finance plan, is next to impossible. Becaus¢ 

1 small, young firm with very limited funds, w« 
found this to be true. This is in spite of the fact 
we have a good “clean” operation with no debt 


ntory of paid for merchandis« 


We talked to seven lending institutions one day last 


Six of them were not interested in financing 


lipment or machines. One finally conceded to 
NEW machines to salaried people only. Sinc 
ppliers do not consign or finance, you can sec 
is a very undesirable situation. We know of 
household applian lealers whose stock is 


for them and who have the finance com 
fighting for their business. I imagine that if we 
h the stage where we well financed we, too, 


a position to re such help. But what of 


ld very much appt ite any suggestions you 
lers may have 


E. STUART 
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the ENNIS MAN 


LEAVES YOU 


with new merchandising ideas and sales 
tips, a new kind of service. He keeps 

you supplied with every needed form, 
from the everyday to the most 

complex and modern . . for the smallest 
or largest job. Ennis . . the line that’s 
sold through dealers; your supplier, 


never your competitor. 


Write for catalog 
and complete information 


Snap-A-Part Unit Sets 

Registers and Register Forms 

Continuous Tabulating Forms—Tab Cards 
Salesbooks—Manifold Books 

Guest Checks—Tags—Carbons and Ribbons 
Index Cards—File Folders—Legal Pads 





Factories: 
ENNIS, TEX. «© CHATHAM, VA. « PASO ROBLES, CALIF. 


Warehouses: 
BIRMINGHAM « HOUSTON « ST. LOUIS 


BUSINESS 
FORMS, IN¢ 


Ennis 
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Premier 
Trimmers 





Here's quality through and through from 
the precision calibrated base in mew eye-ease 
oe to the hardened tool steel replaceable 
lade, from the handsome long lasting plating, 
to the Premier guard, from the balanced spring 
tension to the clean, sharp, effortless, accurate 
cuts. You can tell it's quality and you can tell 
it’s a Premier. Your customers will PREFER 
Premier, every time. 


@ 7 Sizes 
@ From $6.00 to $55.00 
@ Wood or metal base 


REPRESENTED NATIONALLY BY 


© Stone-Newman Associates, 320 Broadway, New 

York, New York 

© Jack Luke, 3950 Lake Shore Dr., Chicago, I/! 

© Sid Lichtenstein, 223 S. 10th St., Philadelphia 

7, Pa. 

en" Henkel, 1046 S. Olive St., Los Angeles 15 
i. 

© Emil Daimas, P. 0. Box 1524, 9923 Estacado 

Or. Dallas, Texas 

© George B. Tapner, 641 S. Rock Hill Rd, Webster 

Grove 19, Mo 

© R. C. Hill, 1523 Kingswood Road, Jacksonville 

Florida 

® Paul Holden, 213 W. Kathleen, Park Ridge, II!. 


PHOTO 
MATERIALS 


PREMIER 
QUALITY 
PRODUCTS 


CO. 


2100 WEST FULTON ST. 
CHICAGO 172, ILL. 
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After Hours 


NOMDA Meetings Keep 
McWilliams on Jump 


The National Office Machine Deal- 
ers Association has a ‘traveling presi- 
dent” in Paul McWilliams, Little 
Rock, Ark., dealer. 

First on a recent extended tour was 
a stop for the meeting of the Cana- 
dian OMDA which he addressed in 
Montreal. From there, he hurried to 
Washington D.C. for a regular ses- 
sion of an OMDA local. The next 
night required only a short jump to 
Baltimore for a get-together with the 
Maryland OMDA 

Next, his itinerary took him to the 
Nassau and Suffolk OMDA meeting 
on Long Island and from there he 
journeyed to Wernersville, Pa. to ad- 


dress the Eastern Regional OMDA 


session 


Michigan Youth 
Wins Koh-I-Noor 
Scholarship Award 


Eugene De Fouw, ( OOpers\ ille, 
Mich., was awarded the first annual 
scholarship of the Koh-I-Noor Pencil 
Co. for Ferris Institute, Big Rapids, 
Mich. De Fouw, 19, who was gradu- 
ated from Coopersville High School 


received the Koh-I-Noor 


award to study in the reproduction 


last June, 
technician training and drafting pro 
gram at Ferris 

Koh-I-Noor President William E 
Danjczek said, “The scholarship is a 
symbol of this company’s interest in 
drafting and engineering and in en- 
couraging young men to enter the 


; | 
aie ld 


Lindenburger Aids 
USO Campaign 
WILLIAM  LINDENBERGER, New 
York division manager of the National 
Blank Book Co.. 
man of the Stationers Division of the 
1960 Greater New York USO Cam- 
to raise funds to expand its 


will serve as chair- 


ily 
services to Armed Forces personnel 
both in this country and overseas 
This announcement came _ from 
FRANK M 
xecutive committee of the board of 
RCA and general chairman of the 


New York USO’s annual appeal 


FOLSOM, chairman of the 





Dealer Adds Sales 
By Adding Self-Service 


Fifteen years of hard work and in- 
telligent business planning have paid 
off for At Pickar, president, of 
Acme Stationary and Printing Co., 
1060 Broad St., Newark, N.J 

Only four years ago Pickar felt that 
business warranted remodeling of his 
store and the addition of a number of 
new lines. Recently, he saw the need 
for a 100% self-service office equip- 
ment store. Using the facilities he has 
occupied for 15 years, Pickar remod- 
eled and redecorated for attractive 
self-service in office supplies 

Sensing a demand for certain items 
in the new growth program of New- 
ark, the downtown dealer added gift 
items, party goods, and expanded 
greeting card displays to his lines 
Noting the demand of 
drawing and drafting supplies, Pickar 


industrial 


picked up a complete line of equip- 
ment. 

Commenting at a recent open-house 
party, Al Pickar said, “This is a grow- 
ing industry, and to stand still is to 
go backward. I feel everyone must 


continually re-evaluate their business 


Stationers Enjoy 


New Jersey Weekend 


More than 200 members of the 
Stationery Square Club, along with 
their families, took part in a weekend 
of festivities at the Blumenkranz Hotel 
in Lakewood, N. J. Irv LASNER, 
president, and Bop MANDEL, chair- 
man of the entertainment committee, 
made all the arrangements for the 
celebration held October 21 to 23 in 
place of the customary annual banquet. 
They were assisted by ARTHUR FRIED- 
LAND and Harry SILLS 


Reich Chairmans 
Sales Seminar 


GEORGI 


manager of th 


REICH, sales promotion 
Victor Adding Ma- 


chine Co., served as chairman of the 


Midwest Sales Promotion Seminar 
Sponsored by the Sales Promotion 


Executives Association, the seminar 
was held October 28 at the La Salle 


Hotel, Chicago, Ill 
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Chest-Safe and 
OF leliai-imeelsles-leiels 
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*Bestline and Midline 
Steel Files 


Record Cabinets 
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*iInsulated 


Fire Master® File 


nal Visible 
demeleihi 


Sell this complete 
wide line 
of fine office 
equipment 


ALL AVAILABLE FROM 


VICTOR 


SAFE & EQUIPMENT 


Remington. Bland Systems 


DIVISION OF SPERRY RAND CORPORATION 
122 East 42nd St., New York 17, N. Y. 


*A limited number of franchises are avail- 
able now in select areas. Write today. 
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1960 
Office Equipment 
Dealer of the Year 


M ONTHS, at times years, go by before significance 
is derived from everyday activities. The meaning- 
ful gets carried along with the stream of routine and com- 
mon, maybe to be remembered, maybe not. It was because 
of this fleeting nature of things that the editors of OFFIC! 
APPLIANCES five years ago decided to crystalize meritori- 
ous action in our industry in the form of an award. 
Though the choice of a plaque is at least arbitrary and at 
most insufficient, this choice was made so that accomplish- 
ments of merit would be locked in a physical form and not 
lost in the rush of life. The Office Equipment Dealer of 
the Year Award is a recognition of an industry member's 
achievement and a reminder for the rest of us. 

To be eligible for this recognition a man must be out- 
standing in many ways. He must be effective as a business- 
man, participate usefully in industry association activities, 
give of himself in terms of time, skill and energy to serv- 
ice clubs or civic enterprises, and be concerned as a hu- 
manitarian about the opportunities available to people of 
all ages and circumstances in his community for full and 
useful lives. His company may specialize in the sale of 
office supplies, office furniture, office machines, or a com- 
bination of two or three of these categories. He need not 
be the owner of the business, nor is the size of his business 
a consideration 

OA editors are presently engaged in the search for 
a man with qualifications equal to our specifications. To 
select one man from this industry abundant with leaders is 
no easy task 

As was the case in previous years, the Dealer of the 
Year Award will be presented shortly after the turn of 
the year. The presentation will be made in the winner's 
own community. A full report will be made in the 
February OA, presenting the man, his family, his busi- 


ness and his community to all readers 
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CALENDARS ARE 
CALENDARS...BUT 


TEAR-KLEEN WALL CALENDAR 

Large daily date easily seen 

15 to 50 feet away. 

Four sizes. Backs are 

green, water-proof panel 
board, h 


embossed 


alae fer 
Success gives you pads available 





Users of Success desk calendars 
start the year right. This 

handy pocket calendar included 
with every refill pad, serves 

as a constant reminder of 
Success Calendars. 





ou When you 
Zz think of 
a CALENDARS... 
ndustry first! A beautiful, 4-color booklet All refills specially packaged for easy purchase think of 
proves why Success calendars are better and use. Pads are banded or string-tied. SUCCESS 
made, have more selling features, are easier, Simply remove carton or protective overwrap 
more profitable to sell Inner band holds pages, eliminates loose pages 
De eure to one Write for new SUCCESS 
4€ rec cat. ' the 
success, — COLUMBIAN. 722 WORKS, ING. — an stoning ite 
Write for copy. 2300 WEST CORNELL STREET © MILWAUKEE 9, WISCONSIN avaitebie. 
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OA Editorial 


Profits, not volume 
continue a business 


I N this issue OFFICE APPLIANCES presents conclusions gained in a su! 
vey of 1,000 dealers who sell office supplies, office furniture and office 


machines in one or more, or all, of these categories. 


The majority believe that volume of sales will move upward in 1961 
a growth which they assert will come with a more settled economy, 
increasing population and more offices demanding more products which 


rnese lealet 5 sell 


L'ntortunately, profits, not sales, still determine how long these deal 
‘rs stay in business. Volume alone is not a criterion for sustained well- 


being in this, or any other industry. 


Paul McWilliams, president of the National Office Machine Dealers 
Association, pointed out this truism effectively in a recent regional con 
vention at Galen Hall in Pennsylvania. He said, and few can contradict 
him, that increasing units or dollar volume are not necessarily the answet 


hxed costs zo up W ith volume. 


To make a satisfactory profit you cannot pay an outside salesman 
more than 40% of the gross profit, if the product is sold at list price. If a 
discount or overallowance is given, you cannot aftord to absorb over one 


fourth of such discount or overallowance.’ 


The Little Rock dealer preaches that “eternal vigilance’’ is a necessity 
if the myth of more business guaranteeing more profit is to be dispelled 
He advocates maintenance of sales and cost records by departments, the 
use of a uniform accounting manual, the solving of problems department 


by department and above all, securing of a satisfactory gross profit. 


Our dealers expect more sales in 1961 and that is well. But the re 
tatler who lives on volume alone and doesn’t watch costs may find that 


he ts only living in a fool's paradise 
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* com Jae 
YOUR KEY TO 
OF FICE 
EFFICIENCY 











COMPLETELY MODULAR 
UNPARALLELED FLEXIBILITY 
SIMPLICITY OF DESIGN 
FUNCTIONAL MODERN 


ALMA DESK COMPANY» . xox cxcom 














OA? Survey 


“Look Up’ for ‘G61 





by CLARENCE O. SCHLAVER 


managing editor 


HAT do the nation’s d rs in office sup 
plies, 


rurnit and i cs 


volume for hs al 
Along what av business do they see flags 
carrying the symbols of ' down” of 
change” waving in ¢t t ricky onomk 
winds 
To get the answ 5 thes uestIONS ITI + fro 
the men who shou w. OFFI APPLIANCES 


surveyed 1,000 dealer each of the 50 states i1 
cluding Hawaii Alaska. 7 s were chos 
at random according t he best-accepted methods of 
sampling. Firms of every size fro he small corne 
stationery store to the suburba: nter of outsid 
selling or the downtow pol giants f +} 
industry were includ 

Returns were asti ling C. not 20% 
but nearly 30% of thos r spondec 

If there is an air of defeatisn the industry 
isnt apparent fror r sur v shows tl 
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dealers’ predictions remarkably close in th predic 
tions to those voiced by the Board « Analysts « 
Future Sales Ratings (pages 32-35) 

These dealers are optmist! whoppi Sor O 
h nswers say volume of business w be ul 

61. Only 4% say the trend will be downward and 

’©> see no change 

Th Ss tn overall respons Dut for the Oscs OI 
his s y we wanted to know mor “ 5 


Supplies Look the Best 


r} ggest thing on the hor is in office suf 
plies w e 81% say volume will be up, 4° say 
Ww | 1IOW! and 17¢ see no chang 

ff furniture the sun is cheery but 
s glowing. The dealers who sell equipment ike 
the nation’s offices more livable and mor fticient 
show a 65° up forecast, 9% down and 26% 
hange 

Office machine dealers have better ou k with 

ntage reading 74% up, only 3©@ down and 
5% » change 
That's the barometer reading of the indus Th 


OA-12/60 











OA—12/60 


survey, however, goes deeper, probing into every 
segment of business from filing supplies to copying 
machines to automation in learning the dealers’ ‘soft 
areas, bright spots and leveling-off categories of 
business 

A definite pattern emerges and it is not on a geo- 
graphical basis we learn in analyzing the returns 
Dealers reveal no large sectional danger areas. Their 
optimism reaches straight across the board except in 
ertain isolated sections where individual industrial 
onditions warrant pessimism 

If there is an air of uncertainty it can largely be 
ittributed to the fact that this has been an election 
year. Many commented on this every fourth-year 
situation, just as they remarked that although 1960 
had periods of business depression they generally feel 
that 1961 will see a settling down of business and 

general pickup 

This improvement, dealers note, too, is a logical 
one inasmuch as the nation’s population is increasing, 
which means more office workers to equip and satisfy 

environment, more school children wanting type- 
writers and an ever-expanding market for office con 
sumables 





It's a situation well interpreted by Lee RATCLIFFE 
of Ratcliffe Book & Office Supply in Weatherford, 
Okla. when he says: 

“Office machines, equipment and supplies are 
bound to increase in use and sales. There's an in- 
crease in population Government records and tax 
requirements will increase demand for all kinds of 
office improvements. Office supply business should 
be one of the fastest growing divisions of our econ- 
omy 


One Half of Total Volume 


What Dealer Ratcliffe notes about office sup- 
plies is reflected throughout the survey, something 
which Orrice APPLIANCES holds significant inas- 
much as this market, which we have estimated at 
$5% billion (September issue) represents more than 
half of the volume of the average stationer of Amer- 
ica 

In the exclusive report to Orrick APPLIANCES 
made by Peter B. B. Andrews and his board of eco- 
nomic analysts the picture for copying machines and 
the supplies which feed them was one of brilliant 
tones. Gain in copying machine sales was forecast for 





1961 Forecast . . 


~~ er 
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. Continued 


“Population continues 
to grow. More people 


mean more business.” 


es 


...a much better 


year in 1961, particularly 


after March" 


24% improvement and that for accompanying sup- 
plies as 16% 

Our dealers have similar notions. A big 71% 
said this category of the office machine and supply 
business would move upward in ‘61, only 3% saw 
any decline and only 26% said there would be no 
change 

A similar situation in regard to electric type 
writers is revealed by office machine dealers, again 
backing up the Future Sales Rating survey which 
forecasts a 23% gain for this category The dealers, 
78% of them, say sales will move upward, only 3% 
view any decline and 19% predict no change 

There 


portable and standard typewriters. In fact-the situa- 


is less optimism, however, in regard to 


tion in regard to portables is the softest of any of 
the product categories and dealers are quite em- 
phatic in asserting that the discount houses, the drug 
stores and the catalog firms have killed off profit on 
portables. Many dealers declare flatly that they will 
quit selling portables because they no longer find 
these machines a gainful part of their inventory 

In fact, but 459% of the dealers assert that they 
expect their portables’ volume to go up. Meanwhile, 
22% say it will move downward and 33% see no 
change. The situation is quite similar in regard to 
standard typewriters where 37% of the 


chec ked the 


down” and 38% the 


dealers 
“up” section of the survey, 25% the 
‘no change 
In contrast, a bright spot of the industry appears 
to be in business forms, filing supplies and carbons 
and ribbons as well as duplicating papers 
Forecasts of improved volume in these categories 


( ; 


range from 67 to 68% upward, from 3% to 6% 


downward and from 27 to 29% no chang 


Pessimism for Pens & Pencils 
There's a different outlook garding writing in 
struments where less than half, 47°72, of the dealers 
Meanwhile, 15°? of 


of any varicty view 


anticipate the volume to grow 


those who sell pens and pencils 


the market with pessimism and 28% anticipate no 
upward or downward trend 

What about office furniture? Here, the situation 
inclines toward a continued, not up or down mar 
et. Commenting on the ‘desks and chairs’ category 


installations, 65% 


as contrast i to complete office 


of the dealers forecast better sales for the first divi 
sion as compared to 45° for the latter 
The market for decorative accessories is appar 
ently the steadiest of all, rating a 
up’, scant 4% for “down” and 49% for “no 
change 
Shelving and partitioning registered practically the 


same forecast with exactly 41% of the dealers check 


ing each category in the “up” square of the survey 


Many dealers, however, flatly stated that 
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fice furniture selling role will be in direct propor- 


tion to effort 
sign conscious, they forecast larger volume. 
Although 58% of the dealers stated they did not 
ow have designer-decorators on their staffs, 2% as- 
rted they would add such an individual in 1961 
nd 5% said they would gain a working arrange- 
ment. Those now having designer-decorators on the 
staff numbered 129% of the reporting dealers and 
4% said they had a working arrangement for such 


IC¢ 


Bigger Slice of Automation 


We are interested, too, in discovering the extent 
which dealers are selling automation accessories 
nd consumables. In contrast to what undoubtedly 
was a different picture one or two years ago, 15% 
the dealers said they are now selling the equip- 
ent, supplies and consumables now being used in 
office automation. What is more important, perhaps, 
s the fact that 12% 


Thus the 


intend to sell for automation 

72% tigure for those who are not now in 
market is being whittled down 

Taking all of these revelations of the survey into 

nsideration certain projections can be summarized: 
The office supplies market 1s brightest on the 
he rizon 


Copying machines and supplies provide an im 


tant phase in the offic supply and equipment 


ilers’ market 
Electric typewriters will continually add to th 
machine volume 


The portable typewriter market has been de- 


ssed and dealer dissatisfaction with some manu 


turers 1s rampant 


Business forms offer ontinued source of ex 


jing volume 
Oftice 


nd more 


] 


furniture selling shot in the 


effort on the 


ne eds a 


intensified part of 


The economic situation has been up and down 


ut there's hope for steadiness as the new 


lawns 
Dealers were asked to comment freely upon their 
1961 and they did 
survey of our industry been as comprehensive 


T} yn 


hinged upon hope of 


k ah ad to Never has a grass 


ments. written before the election, were 


eturn to normalcy, or to 
following the 
xample, Don W 


Shelton’s in Decatur, Ala 


business, 


voting in November 
SHELTON, manager Of 
wrote: “As in most elec- 


ars, capital investment 


is a bit slow, especially 


the election time draws near. I do believe that 


ness will resume a steady growth in 1961—slow 
it first, but accelerating 


ACS hold 


is the new administration 
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If they added designer-decorators, 
secured more outside salesmen or became more de- 


Gs 
Iowa, 


EMARINE of Emarines in Council Bluff, 
this ‘I believe the normal 
cycle is on the upswing and will be enhanced by 
election results, no matter whom is elected—at least 
for the next 12-18 months. It will either be a gradu- 
al improvement based on fairly stable prices and cost 
factors (if a Republican victory) or on a semi-infla- 
tionary binge with higher volumes at higher prices 
and higher costs (if a Democrat victory). In either 
case, I think business will be good 

There was no mistaking on which side of the 
fence a Grand Rapids, Mich 
said prior to the Nov. 8 


Says in respe ct 


dealer was on as he 
We are con- 
vinced the country is fundamentally sound and that 
under Jack Kennedy it will go forward. The new 
frontiers of social justice and the people will benefit 
in care for those least able to do it for themselves.” 

Across the from California, comes the 
statement by WARREN MILLER of Valley Stationers, 
Inc., Sherman Oaks 


election, 


nation 


I expect 1961 to be a good 
year. We are in a fast growing arca and in addition 
consider that we are on the ball 


Portables in a Slump 


Located in a city of 29,000 population, Middle- 


ton, Conn., ERNest GRANATA of Middletown Type- 
expects better business in his new, mod- 
ern store. He makes this 


writer Co.., 


analysis of the oftice ma- 


chine and supplies situation 
The 


portable business has been on a _ steady 
downgrade since the advent of the discount house. 


We do not invest as heavy in merchandise that does 


not turn over profitably (in time and money). We 


have made numerous changes 


n our general ap- 


proach to selling and 1961 should bring more sales 


in calculators. low-priced adders 


low-priced ( quick- 


ie sales of portable typewriters sales in book- 


more 


keeping supplics and relate: 


tems, less sales in 


iountain pons and related items less sales on draft- 


ing supplies. We have trained our salesmen to sell 


as well as repair and although they will not bring in 


the volume they will increase 


ur profits precentage 
Wise 


Electric sales will increase 


in typewriters and this 
is a higher dollar item, comments FRANK J, Lay- 


cock of Laycock Business Machines Co.. 


New Lon- 
don, Conn 

Likewise, NORMAN F. Sayers of Tab Products of 
Connecticut, West Hartford The trend 
to complete automation for the small firm as well as 
the large firm will create greater demand for special 


ty selling 


Conn., says, 


Moscow, Ida.. is the site of the Lemman Office 


Equipment and E. B. LEMMAN asserts, 


We are lo- 


cated in a college area. Both colleges are increasing 
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Surveyed Dealers Predict 
For Office Supplies in ’6l: 


Business Forms Filing Supplies 
67% say up 68% say up 
6% say down 3% say down 
27% say no change 29% say no change 
Carbons, Ribbons Duplicating Papers 
68% say up 67% say up 
4% say down 4% say down 
28% say no change 29% say no change 


Writing Instruments 
47% say up 
15% say down 


28% say no change 


Automation Facts Revealed by Dealers 


15% now sell automation 
accessories and co 


72% do not sell automation supplies. 
12% intend to sell automation supplies. 
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Forecast continued 


nrollment and facilities which assures an increase in 
business for this locality. 
The future is not good,” comments ART OLSEN 
f Olsen's Office Supplies, Forest Park, Ill. “IBM, 
National Cash, Burroughs and carbon snap-outs are 
being sold direct, cutting in on all supplies. If trend 
ontinues we will be clip and rubber band suppliers.” 
FRED J. BRINGARDNER, Northwest Stationers, Mt. 
Prospect, Ill., asserts, “Our company has been in 
operation only one year. However, we are in a grow- 
ng area and our sales outlook is naturally favorable, 
articularly in office supplies 
An Ottawa, Ill. dealer sounds a note of pessimism, 
saying, “The increasing distribution of our bread 
ind butter items by chain stores and super markets 
in high traffic locations is slowly but surely taking 
ts toll. Centralized purchasing has always been a 
problem but now we have centralized accounting, 
itting down office labor force while reducing our 
ntial sales of office machines and supplies as 


well as furniture 
Big Crowd on the Obverse 


On the other side of the coin this succinct reason 
KISER, 


“Business is good 


improved sales volume is given by R. L 
The Kiser Co., New Albany, Ind.: 
ind will continue. Reason: Too many people in 
US.A 

Similarly, E. ROBERTSON of Robertson's, Butler, 
Mo., says, ‘Population continues to grow. More peo 
mean more business 
Jack D. Getz of Cedar Rapids, Iowa, looks to 
ward new data processing equipment “to account 
volume increase. Indications are real good. He 
ngaged in the sale of automation accessories and 
nsumables 


Increases in industry in this area are favorable 


our lines,’’ says NORMAN E. LuvVAAs of Ad- Visor 
Office Supply, Dennison, Iowa, “and we are finding 
ost kinds of office and portable machines have 
ken a strong increase in sales. General econom« 
nditions in this area are much better and we are 


nfident the increases will hold throughout 1961 
R. O. OLson of Roshek’'s 


ts [ am predicting an increase in 1961 due t 


Dubuque, lowa, com 


age or complete offi installation selling. We 


pply the complete set-up carpeting, drapes, 
ssories, et 
In general, Iowa dealers show optimism for the 
thead and one dealer in Iowa Falls for exampk 
iys his volume is going up to 10 to 15% in all 
partments 
EpwarD W. PuLtey of Standard Typewriter & 
Supply Co., Shenandoah, lowa, makes this pertinent 


ybservatior. I have the feeling that as soon as our 
lustry gets on a good, sound profit basis which it 
isn't had for some time—and this includes th 


nufacturers on down to thi independ nt dealer 
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we then will all make some strides forward. We 
have been going through a great adjustment and I 
feel that 1961 will start the up-swing again. An 
election year seems to unbalance the buyer's think- 
ing, as does the world-wide cold war which is gain- 
ing in momentum.” 

“American manufacturers will have to improve 
their machines to meet foreign competition,” says 
R. J. HALVERSON of Modern Business Equipment 
Co., Spencer, Iowa, while commenting that he ex- 
pects his firm's 5 to 7% annual increase to continue. 

C. B. Bissect, Jr., of Bissell Office Eqiupment 
Co., Harlan, Ky. states that the reason his firm is 
rather pessimistic about the coming year is because 
the economy of that area depends almost completely 
on the coal industry “which at this time is a rather 
sick industry.” 

AGAR BERGERON, A.I.D. of Lucas Bros., Inc., 
Baltimore, Md., a firm which has 10 designer deco- 
rators on its staff, says, “We are planning for the 
biggest year in history. The race for good design will 
produce more productive and efficient offices. The 
experienced designer-salesman, who sells creatively, 
will cash in on this vast new market.” 

“The first part of the year may be tough but we 
plan to sell more of everything in '61,”° asserts R. B. 
RICHARDSON of Office Equipment Co., Benton Har- 
bor, Mich 

Likewise, GLEN OLIN of the Book Nook of Walla 
Walla, Wash., looks for more volume but fears, 
overhead will eat up any or all of the increased 
profits 


Conditional Optimism in N.Y. 


“Business volume is five times that of 1953,” in 
the words of Epwarp H. FiscHer, Macke William- 
son Stationery Co., Inc., Rochester, N.Y., who adds, 
‘Our 1960 business shows again an increase (ovet 
20%) from the immediate past year. We are most 
optimistic that ‘61 will be the best yet but believe it 
will be a year for keeping a very close eye on credit, 
inventory and the profit picture 

From F. T. Mitts of F. T. Mills Distributor, Inc., 
Cleveland, Ohio, comes the glowing statement, ‘The 
field of automation accessories and consumables is 
one of the fastest growing ones in the industry and 
we expect to at least double our volume in 1961 

A dealer in Hudson, Mass. gives this interpreta- 
“I feel that the first quarter will be 
even in business or will recede slightly with the sec- 


tion of ‘61 


ond quarter picking up at a slow rate.’ 

J. HaRoLD LeMay of Lemay Office Equipment, 
Inc., Fitchburg, Mass. foresees “an even greater 
swing to foreign office machines, thus causing an 
early obsolescence of machinery now being used 
This could also have harmful effect on domestic 
manufacturers 


Regarding ‘61, Bos Davis of Alexandria Office 
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Surveyed Dealers Predict 
For Office Furniture in ’6l: 


Complete Office Installations 


45% say up 
21% say down 
34% say no change 


1961 Forecast Nea 


Supply, Alexandria, Minn. feels that it will be a 
year ‘when machines will be the factor as to wheth 
er or not volume increases 

CLARENCE BENSON of Farnham Stationery & 
School Supply Co. discusses the role of salesmen in 
notes, “We ar 


preparing the younger men for our outside sales and 


increased volume ana constantly 


we point with some pride to the fact that we have 
had but very few failures. This accounts for our op 
timism in planning for 1961 

“Between now and the first of the year. we will 
have one new man on the street in each of our thre 
departments stationer furnitur and business ma 
chines. Shortly after the first of the year we will 
have an additional man on the street in our station 
ery and furniture departments we have to look 
for an increase in business from the younger fel 
lows. They are the people who are hungry and rais 


ing families and have the ambition and desire to 
out and make tl 
looking for 
ARNOLD FEARS irs Business Ma 
chines, Pascagoula, Miss. says, “We feel very opti 


1¢ calls, creating the business we ar 


mistic, reasons being: Better and stronger dealer as 
sociations with closer dealer-manufacturer relation 
resulting in the dealer being in a stronger position 


and enabling him to do a better job for manufa 
turer, himself and consumer 

Although competition may be keener and gross 
profits sometimes less, even with the anticipated 1 


Shelving 


41% say up 
15% say down 


44% say no change 


Desks and Chairs 
65% say up 
9% say down 
26% say no change 


crease in cost Ol operation, we feel these things 
must be offset by the dealer concentrating on morc 
volume, more flexible policies to meet changing cus 
tomer demands and by giving the individual atten 
tion and service that the catalog houses and discount 
houses cannot give. “In the coming year we feel 
that it will be more important than ever that every 
lealer, who wants to stay ahead or more forward 
belong, believe in and support his national and local 


associations 


On the Highway . . . Machine Sales 
Operating a drive-in firm, Scott Typewriter, in 


Helena, Mont . Al WILLIAMS Says, We have moved 
rom a main street location to a four-lane highway, 


site. We also have less floor space and our furnitur« 


business will be down. Our office machine business 
has increased 75 in the iast five months. We bs 
hic us is due to our drive-in parking 


With constant improvements in business ma 


hines there is no reason to believe other than that 
more machines will be sold, however, only by thos« 
who se Conditions are the very best for salesmen 


bluntly says Oj 
VILLE RuBy of Nebraska Office Service Co., Grand 
Island, Neb. 

An official of Siegel Office Equipment Co., Lin 


but not so good for order taxers, 


coln, Neb. notes, “We are Underwood agents and 
because of the Underwood-Olivetti merger we ex 
pect a general pick-up in our business 

An analytical account of what has been hay pening 
in Albuguerque, N.M. and a forecast of what is to 
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Partitioning 


| 


41% say up 
11% say down 
48% say no change 


Decorative Accessories 
47% say up 
4% say down 
49% say no change 


ome is furnished by DAN W. MELoy of Strong's 
Stationery, who says, “Business in 1960 has been 
down. Our area has prospered off building and gov- 
rnmental spending. Each was curtailed drastically 
during 1960. City and state now are after industry 
and a more balanced economy. Credit has been too 
isy out here, too. Despite this slump I feel it had 
come to stabilize the situation. 1961 should see an 
upturn. Fear and confusion must go. There's lots 
to do.’ 
Oil and gas industry has led to a 35% decrease 
retail sales in Farmington, N.M., notes an officer 
f San Juan Stationers but he believes that ‘‘the bot- 
tom has been reached . . . economic leveling-off from 
1 boom period has separated the men from the boys.’ 
An Alaska dealer operating Capital Office Supply 
has this to report: “We expect UP’s in all our lines 
1961 except portable typewriters. With the ex- 
inding economy in the United States there’s no 
ison why the stationer can’t enjoy this increase 
ilong with others . . . Since there are just so many 
hours 1n a day and just so much energy in an indi- 
vidual why give it all to the manufacturer and sup- 
plier and have nothing left. When the manufacturer 
ises the wholesaler and the wholesaler uses the re- 
tailer and the retailer take care of the customer fairly 
we will once again bring our trade UP where it be- 
longs and with it the economy of the country . 
that is why we look forward to UP’s in all lines 
xcept portable typewriters (who needs them?).”’ 
The year ahead will require harder and smarter 
lling effort in the opinion of WILLIAM E, HANSEN 
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of Systems Specialty Co., New York City. He adds, 
“Those who put forth this effort will gain in volume 
and profit and those who do not will fall behind.” 

BEN A. Cavin of Cavin's Copying Products, Fay- 
etteville, N.C. reports that his copying paper busi- 
ness is up 80% over 1959 and he visions another 
avenue of profit when he says, “We expect our 
largest growth in the next 12 months to come 
through microfilm products. We feel that micro- 
film has been the most neglected office tool in the 
office equipment industry.”’ 


Appeal to Hankerings, Pocketbooks 


ALLEN B. CAMMACK of Cammack Office Supply, 
Inc., Burlington, N.C., makes the interesting obser- 
vation that ‘Customers are a parade of people with 
pocketbooks, wants and hankerings. Our advertising 
and window displays consist of a parade of informa- 
tion about the interesting merchandise we have to 
sell."’ Then, the dealer continues with these observa- 
tions: 

“Commercial supplies businesswise and forms-— 
all expendable paper items, writing instruments of 
the cheap varieties will increase in volume in 1961 
whether sold inside on still displays or outside by 
salesmen. 

“Times in my humble opinion are tough and 
strained, possibly 20% off, due to higher prices paid 
for food, appliances, amusement, cars and clothes 
without similar hikes in pay. 

“We have de-emphasized furniture as a leading 
item due to cut-throat discounting in this area of 
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1961 Forecast . . . continue 


North Carolina—25 or 30% off is normal when the 
purchaser insists and mentions cash. 

“We sell at a profit, staying with profitable list 
prices with allowances for dozen, 100 or gross lots. 
Thus, we are able to discount our own bills. 

“We had a 30% increase in cash sales in Septem- 
ber, due solely to our emphasis of the school mar- 
ket.” 

Forecasting an upswing in office supply volume, 
down in office furniture and largely upward in of- 
fice machines, MyRON B. HAROLDSON of Haroldson 
Office Supply, Jamestown, N.D., comments, “We feel 
that the portable typewriter business has been terribly 
abused. As a legitimate typewriter concern we are 
seriously considering dropping this or at least di- 
recting our efforts into items that will give us a fair 
profit.” 

“Business is not as good as wanted but not bad 
enough to complain about and everywhere we look 
there is activity—good activity,’ reports Snyder's Of- 
fice Supply, Bellevue, Ohio. The firm continues: 

“It is our opinion that the discount house, catalog 
house and price cutter have caused an avalanche. 
Not that they have commanded more than a small 
percentage of the market but they have erased the 
entire balance of the market by getting the public 
confused to the point where customers do not know 
values and price becomes the only factor. There is 
some change in this for the better but for the manu- 
facturer and the retailer to get this price problem 
out of the basement is going te take some doing.” 


Specialized Sales for Profit 

R. S. DEENER of the R. S. Deener Systems Co., 
Cleveland, explains his 1960 sales and 1961 opti- 
mism in this way, ‘We have kept our business in 
the profit position this year with sale of Ferris mo- 
torized card files and have one big bank installation 
in Cleveland for 1960. Because of these items our 
sales to September 30 were 82% above 1959 and 
things look good for balance of this year.” 

A method to increase volume in 1961 is pointed 
out by HAROLD Quick of Madison Printing Serv- 
ice, Madison, Ohio—‘‘Have the salesman practice 
the three selling G's, get in, get the order and get 
out.” 

That big boom around Altus, Okla., says C. C. 
ApAMs of Altus Office Supply is caused by “Atlas 
Missile projects now in progress, creating a ‘boom’ 
condition to last through 1961”. 

Gabe’'s Office Supply of Sapulpa, Okla. looks for- 
ward to a “good 1961” by sale of photocopy ma- 
chines and supplies. 

VepA CosTELLo of Mid-Columbia Typewriter 
Co., The Dalles, Ore. appraises the year ahead and 
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1S We are in an area that is progressing slowly, 
surely. We believe the future business potential 
ery good 
Likewise, Paul M. Denning of Duplicator Supply 
Chattanooga, Tenn., comments, “We are run- 
g about 10% ahead of last year and we see no 
ison why this trend will not continue in 1961 
Swinging down to Texas we find O. F. WALzel 
Walzel Office Equipment Co. in El Campo say- 
Due to the fact that many new and fine office 
hines have been put on the market in the past 
w months our business should be better in the 
ning year 
And another Texan, BARTON O. CHILDRE of A-I 
pewriter Co. in Garland says, “It appears that 


161 will be the biggest year we have ever had 


‘... Even Better than ’60...” 

Similar appraisal comes from J. C. CHANCELLOR 
West Texas Office Supply in Odessa who states, 

We are looking forward to a very prosperous year, 


better than ‘60 which was our largest and best 


is growing steadily and 
xpect a good increase in 1961,” says AL WIL- 
Ms of Al Williams Office Machines, Texarkana, 


Our machine volume 


A. L. THOMPSON of Thompson Office Machines, 
City, Utah, comments as follows on the 1m- 
situation 
| feel that if the U.S. does not pass legislation 
harge an import duty on all foreign machines 
the office machine industry will suffer a more 
loss of business and many plants will be 
d down and moved overseas 
As an alternative I think our unions and labor 
better wake up to what is going on and agree 
ike a cut in wages so we can produce machines 
competitive with the imports Otherwise 
all find themselves out of work 
lar statements are made by a Barre, Vt. dealer 
sists. ‘The trend is toward a tightening mar- 
| feel that unless the American manufacturer 
ull something out of the hat to hold costs and 
onditions, American business and labor will 
jually deteriorate Because of low-priced labor 
little or no tariff protection plus European 
illiances, American manufactuers are beginning 


lose down plants (in the office equipment field ) 


manufacturing outside of the United 


product for sale here. If 


is another side to this 


s and importing the 
ture I would like to 
w the facts 

From Vermont, too, comes this brief statement by 


RAYMOND SNOW Snow & Lear Ce Bellows 
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Falls: “Pardon the optimism but if we did not feel 
this way we wouldn't sell much in 1961.” 

Although the lumber and plywood market has 
been depressed, CHARLES C. Noyes of Pacific Of- 
fice Machines Co. in Aberdeen, Wash. sees an im- 
provement in this situation and expects ‘a much 
better year in 1961, particularly after March.”” He 
adds that the one low spot he expects is in portable 
typewriters “due to a flood of discount house mag- 
azines currently being circulated.” 

From another Washington dealer, JAMEs C. J. 
MarTIN of U. Mimeo & Typewriter Co., Seattle, 
comes this advise regarding portable typewriters, 
“Domestic portable typewriter manufacturers should 
take a page from the auto manufacturers—Don't fear 
foreign competition; don’t cut prices in an attempt 
to make sales (unfair to dealers who bear the brunt 
with much lower profit), improve the products and 
give better values at higher, sensible prices allowing 
fair profits to all dealers.” 

At Centralia, Wash., however, RicHarD F. 
BROWNING of Browning's Office Appliance finds a 
ray of hope in the typewriter market “where the 
trend here is definitely for more use of the machines 
People are buying more typewriters for private use 
and for youngsters in school. I find used electric type- 
writers hard to sell but used portable and standard 
machines are much in demand. The demand for used 
adding machines exceeds the supply. Shop repair 
work is up and people are gradually getting educated 
to the increased cost of maintenance on equipment.” 


Status Quo Generally, But... 


“Although we expect a status quo as far as the 
overall business picture is concerned for our metro- 
politan area we feel that by specialization in the in- 
terior field our company will experience an increase, 
comments JAMES R. TILSON, JR. of Capitol Business 
Equipment, Inc., Charleston, W. Va 

In a recent move toward this specialization we 
discontinued many supply items, added a registered 
(N.S.1L.D.) designer to our staff and started con- 
centrating on the complete office and semi-contract 
installation. We are about to pass through a difficult 
period of readjustment and now are assured that 
1961 will become a banner year for our firm 

Mr. Tilson adds, and the OA editors thank him, 
“Keep up your excellent reporting in this important 
field in which we are interested 

And so the dealers have their say, from Oregon 
to Florida, from Alaska to Texas, a survey which 
covers every segment of the office supply and equip 
ment industry represented by the small, the middle- 
sized and the large firms who approach 1961 with 
optimism and knowledge of their own shortcomings 
and strong selling points 
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Board of Analysts Report 





Experts Say Sales 


PETER B. B. ANDREWS, 


report, is well qualified to write as an economist 


author of thi 


market development counsel and speaker on the 
trends and sales potentials of the various components 
of the office supply and equipment industry. This 
market analyst for Orrick APPLIANCES has 
contributed his forecasts to more than 100 of the 
nation’s leading business magazines. His future 

sales ratings represent the accumulated experien 
two decades of forecasting through his 307-man 
Board of Analysts of Future Sales Ratings 
comprising government and private industry 


economusts marketing experts and Statisticians 





he pessimism which prevails in some quarters re 

garding the outlook for general business in 1961 

is found by the Board of Analysts of Future Sales 

Ratings to be quite inapplicable to the various divisions 
of the office equipment and supplies industry 

In fact 

characteristics of this industry 


reflecting the strcng depression-resistant 
the over all concensus 
ot the Board indicates that ‘61 is likely to witness 
higher sales than in any year in the history of this in 
dustry 

Business advances are projected, in varying degree, 
for all the classes of office machinery, furniture and 
supplies covered in this study. The range of potential 
sales increases over the next 12 months in office ma- 
chinery is from 2% in standard typewriters to 24% in 
copying machines. For the general classification of 
office supplies, the range of potential sales rise is 
from 4% in paper fasteners and some other catego 
ries to 17% for atlases, maps and globes 

The Future Sales Ratings survey also brings san- 
guine conclusions regarding office furniture potentials 
In that category, the range of sales-advance possibilities 
runs from 4% for partitions to 9% for metal desks 
and chairs. 

Optimism of the Board in its views of the office 
equipment potentials is based on the continued ener- 
getic outflow of fine, useful, new or modernized pro 
ducts, the great need for such products in the adminis- 
trative structure of the business economy and the ability 
of the nation’s businessmen generally to finance the pur- 
chase of these products. 


Big Sales in Labor-Saving Machines 

Taken into account, too, must be the continued 
shortages of office help, necessitating the use of more 
labor-saving equipment, the expectation of a substan- 
tial rise in construction of office buildings, stores, restau- 
rants, high schools and service stations during 1961, the 
anticipated further growth of the business population 
over the next 12 months, and the belief that the sales 
promotional campaigns of the office equipment in 
dustry in 1961 will be the largest ever undertaken 
At one time the office equipment industry was con 
sidered barometric on business trends, but that was be- 
fore the great product revolution of recent years. The 
market in longer bygone years had been pretty well 


saturated with the mechanical devices of those days, and 
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Viay Reach Record High 


its barometric classification, accordingly, stemmed from 
the fact of replacements dominating sales 
Electronics have changed all that, however, and in 
the last few years product variety and efficiency has 
been breathtaking. Besides the tremendous splash made 
lectronic computers (which actually were used 
largely for military and scientific research as recently 
products are catching 


} 
th ymmercial eye, including electro-mechanical ac- 


is seven years ago), Many newer 


ting machines, electronic printers and high-speed, 
handling equipment, automatic check-reader sort- 
ind a host of practical and money-saving modern 


siness machines 


Better Products to Sell 
The Board also finds continued impressive progress 
typewriters, calculators, bookkeeping, billing and 
photocopying machines. Too often, their fine, basic, im- 
portant progress is overshadowed by such amazing ma- 
hines as language translators and robot teachers, which 
lectronically educate on a remarkable variety of sub 
including multiplication, the old Testament, Rus 
ind surgical training. Teachers are relieved of 
lious, repetitive chores and the students benefit since 
the machine can indefatigably and constantly check com- 
h nsion 
Exciting and overwhelming as machinery of this type 
the Board is greatly impressed with the momentum 
of betterment in the items classified more as bread-and- 
butter. For example, the 1961 models of electric type- 
writers are found to be most impressively and practically 
idvanced, representing further desirable time-saving and 


rale-building of office staffs 


In any case, there are constantly coming forth in the 
vigorous growth industry comprising office equipment 
w concepts for mechanizing office rountines and for 
helping to solve complex business problems. Potentially 
vast new markets seem always to be coming into evi- 
The distinct growth prospects of the office equip 
industry are reflected in another way: in each of 
the last few years most leading investment trusts as- 
ly have been increasing their proportions of office 
pment securities in relation to total portfolios 
Significantly, the Board foresees for 1961 a substan- 
in construction of office buildings, which for 
most part, at least, are likely to be equipped with 


ttice equipment. A record-breaking total of about 
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$2,000,000,000 is expected to be spent for new office 
buildings in '61. That would represent a gratifying rise 
of about 7% over the 1960 totals. 

In like manner, record-breaking levels are projected 
by the Board in spending for new stores, restaurants, 
shopping centers, schools and service stations, present- 
ing further good sales targets for office machinery and 
supplies. The ‘61 outlays for new building in those 
fields are expected by the Board to exceed $5,600,000,- 
000, which would represent a rise of more than 5% 
over such spending for the full-year 1960. 

New factory construction, too, with its necessary sup- 
plements of offices and office equipment, is expected 
by the Board to top the '60 record over coming months. 
There the Board visualizes total ‘61 expenditures of 
about $3,350,000,000 — a potential gain of more than 
i% over the full-year ‘60 levels. 

Elsewhere — for hospitals, churches, government 
facilities and other divisions of building — more ex- 
penditures are foreseen for ‘61; in fact, the entire, 
vital field of new construction over the next 12 months 
is expected by the Board to exceed a $58,000,000,000 
aggregate expenditure a new, all-time high, more 
than 4% over the full-year 60 totals. 


Business Growth on Your Side 

Growth of business population represents another 
good indication of the advancing potentials for office 
equipment sales. Although 1960 growth in the business 
population in the United States slowed down as com- 
pared with the '59 rate of increase, it nevertheless did 
advance, with the consequence that the totals of busi- 
ness firms in this country now are at a new high of ap- 
proximately 4,727,000 firms in operation. 

That high figure compares with 4,684,000 a year 
ago. For further perspective it might be noted that 
business population totaled 4,557,000 at the beginning 
of 58, 4,503,000 at the beginning of ‘57, 4,419,000 at 
the beginning of ‘56 and 4,323,000 at the beginning of 
55. For 1961 the Board anticipates further growth, 
adding at least 40,000 business firms to the nation’s 
economy. 

Inspiring, too, is the strong and improving financial 
condition of the business structure of this country. That 
indicates ability to finance expansion and purchase of 
appealing products, such as those of the office equip- 
ment industry. 

Net working capital of the nation’s corporations 
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Estimated Potential Sales Changes 1961 over 1960 


OFFICE FURNITURE 
Bookcases 
Storage and Wardrobe Cabinets 
Chairs, Meta! 
Chairs, Wood 
Desks, Metal 
Desks, Wood 
Filing Cabinets 
Office Machine Stands 


Partitions 


Reception Room, Lounge Furniture 


Safes 
Shelving 


Average Predicted Increase . . . 


OFFICE MACHINES 


Accounting Machines 
Adding Machines 
Addressing Machines 
Autographic Registers 
Bookkeeping Machines 
Calculating Machines 

Cash Registers 
Checkwriters and Protectors 
Copying Machines 

Dictating Machines 
Duplicating Machines 
Intercommunicating Equipment 
Mailing Machines 
Tabulating Machines 
Time-Recording Machines 


Typewriters, Electric 


Typewriters, Portable 


Average Predicted Increase . . . 


OFFICE SUPPLIES 


Adhesives 

Art, Drafting Materials 

Atlases, Maps, Globes 

Brief Bags, Cases 

Business Forms, Stock 

Business Forms, Special 

Calendars, Pads, Refills 

Chair Pads, Cushions 

Carbon Papers 

Copy Machine Supplies 

Desk Accessories 

Duplicator Supplies 

Filing System Supplies 

Inks, All Types 

Inked Ribbons 

Loose Leaf System Equipment, Sup- 
plies 

Office Stationery 

Paper Fasteners 

Pencils, Mechanical 

Pencils, Wood-Cased 

Pens, Ball-Point 

Pens, Fountain 

Rubber Stamps, Supplies 

Shipping Room Supplies 

Stapling Machine Supplies 

Visible Records Equipment, Sup- 


plies 


Average Predicted Increase . . . 


PPLIANCI 


Up 10% 
10%, 

Up 4% 
Up 6% 
Up 17% 
Up 7% 
Up 5% 
Up 6% 
Up 5% 
Up 7% 
Up 5% 
Up 16° 
Up 5! 
Up 5% 
Up 4% 
Up 4% 
Up 7 
Up 6% 
Up 5% 
Up 4% 
Up 6% 
Up 5% 
Up 7% 
Up 4% 
Up 5% 
Up 6% 
Up 5% 
Up 7! 

6% 
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Be 1 of Analysts Report continued 


senting the difference between current assets and 
liabilities ) surpasses $134.000,000.000 at pre 

sent, an outstanding new high compared with $128, 
gi 000 at the end of ‘59, $103,000,000,000 in 
$81,000,000,000 in ‘50 and $24,000,000,000 In 
The holdings of cash and equivalent in the country’s 
gate balance sheet of corporations exceeds $60, 


000,000,000, also at a new high. The cash flow of cor 


orations (depreciation and amortization) is impressive 


c ind liquidity is generally high 
The large assets of American business are particularly 
f 
encouraging in current times ol squeezes on corporate 


margins, and they augur well not only for initial 

w purchases of office equipment, but also for pur 

ses arising from modernization of existing old 

ent. The Board’s findings indicate that the ma- 

jority of office facilities in this country are in need of 

nodernization. And, as for squeezes on pront mar 

that very fact is seen as dictating the need for more 
ost-saving office machinery and systems 

iddition to private spending, Federal spending 1S 

d to rise in "61. Spending by governments is ex- 

pected to be spurred substantially by the downtrend in 

long-term interest rates. States and municipalities can 

sell bonds for construction on more favorable terms 

than any time in the last two years. Federal grants-in 

1 other outlays are expected to be increased as an 

offset to the slowdown in private economic activity that 


d ped after the first quarter of ‘60 


Depression Proof Industry 


Other basic factors are believed by the Board to be 
portant meaning too—principally those relating 


basic business trend. A dip in the entire economy 


t 
I 


would be expected to affect in varying degrees many of 


ndamental industries of the nation. That, it could 

d, would affect the office equipment industry 

somewhat—though, as we have explained, the office 

ent industry is at present inclined to depression 
haracteristics 

Evan so, is the basic situation as bad as some crepe 

hangers proclaim it to be? We have already pointed out 

great and growing strength of the business popula- 

Then, too, the market of people is expanding. Pop- 

zrowth and its buying power augur well for the 

il growth of our economic structure. The United 

States now has a record total of close to 182,000,000 

figure which the Census Bureau once thought 

be achieved till the middle ’70s! 

ulation is 3,000,000 higher than it was a year ago, 

ncrease over the decade approximates 30,000,- 

S. market, equivalent to 


Indiana, Nebraska, 


ist addition to the | 
re w states ot Oregon 


M gan, Florida and Texas 


Growth of population is not necessarily the answet 
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to prosperity, but in an industrious and progressive na- 
tion like the United States, with its rising productivity 
and substantial level ot prosperity, population growth 
means a great deal. Disposable personal income of the 
public is at a record high, and the Board expects further 
gains in ‘61. The Board emphasizes, too, that ligiud as- 
sets of consumers are at record highs. 

Particular note is made of the fact that the nation’s 
high, stable level of business and steady growth in de- 
mand for goods and services by consumers, business and 
government over the years, have at times been crowded 
out of the spotlight by the continued reluctance of busi- 
nessmen to build inventories, the severe decline in steel- 
mill operations, the relative sluggishness in the auto in- 
dustry and the reports of unemployment. 


Disposable Personal Income High 


But, income and buying power of the public are hold- 
ing up well and the trend of wages points up. During 
cach year of the past decade, personal earnings have 
gone up by 4 to 12 cents an hour in manufacturing, 6 
to 17 cents an hour in construction, and 5 to 8 cents an 
hour in retailing. Average weekly earnings of production 
workers in manutacturing industries approximate $91 
now, compared with a 59 average of $89.47, and $83.50 
in 58, $76.52 in ‘55, $59.33 in ‘50 and $23.86 in '39. 

Looking ahead, provisions for earnings increases un- 
der agreements made this year and previously indicate 
that nearly 2,500,000 workers are due to receive such 
increases over the next 12 months. Disposable personal 
income, in view of the high level of wages and employ- 
ment is thus at a record level 

Also, despite that fact that consumer outlays in total 
have been running at new highs, liquid assets of consum- 
ers have climbed to new heights. Consumers now have 
an estimated $589,000,000,000 in savings reserves of 
various kinds, including currency, demand deposits, sav- 
ings deposits, savings and loan associations, postal sav- 
ings, U. S. savings bonds, and insurance and pension re- 
serves. Further reserve buying power comes from more 
than $400,000,000,000 owned by consumers in corpo- 


rate securities 


Big Reserve Waiting To Be Tapped 

Against this combined aggregate of $989,000,000,000 
are $203,000,000,000 in mortgage debt and other con- 
sumer debt, leaving the public a liquid-asset total of 
$786,000,000,000—equal of 366% of total national 
retail sales in 1959! That is indeed a vast reserve of 
tappable buying power. 

Thus, considering the influences of the various pre- 
ceding economic factors we have discussed, the Board 
believes that the industrious people of the office equip- 
ment industry—with sufficient promotional and selling 
drive—should, in 1961, capitalize impressively on some 
of the biggest potential sales targets they have ever faced. 


35 





36 


office planning 


A guide to layout, design and furnishing for workability and livabilu 


SELLING THE EXTRAS ‘esulted in an excellent in- 
stallation executed recently by W. E. Kelsey and Sons, 30- 
year-old firm of Hartford, Conn. After a bid and accept- 
ance in February, 1959, the company began the challenging 
task of co-ordinating architectural design and client pref- 
erence for the Hartford Federal Savings and Loan Associa- 
tion. 

Eliot Reynolds, Kelsey president, and his wife, Joan, who 
is also his interior decorator, joined with Mr. and Mrs. 
James Bent, president and vice-president of Hartford Fed- 
eral, in creating a live installation which would reflect the 
warmth and friendliness of the institution. 

Expanded and modernized facilities included a movie- 


theater and an annex building which had the structural 





EXECUTIVE OFFICES on balcony are enclosed by glass partitions 


; 


i” 


Office 





\ 








~ 


[THE MOST VISUALLY STRIKING AFFECT of the Hartford Federal 


Savings installation is the five-color carpet, custom made by Loma Loom 
i 
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feature of a balcony which was put to use for executive 


+ 


offices and lounge areas 

The Kelsey compa was called in to design and 
furnish the executive areas. Lat vening sessions with 
the Bents and Reynolds’ and Dave Barker, architect 
of West Harford 
on furniture, draperies, design and color 

Mrs. Reynolds ex ned [his was 


roduced discussions and decisions 


situation which was t with understanding and co 
operation It was the type of a job which could not be 
planned fully on paper. Hartford I deral had to reflect 
the fine business personality friendly, warm and 
with a pride in custor of the Bents 

Engineer and design conscious Eliot Reynolds created 
desks which would blend with tl verall institution 


scheme and yet provide suff 
custom desks were made by the Orsenigo Co. and us« 














achieved in the 


AN ELEGANT MIXTURE OF PERIODS was 
board of directors’ room through the introduction of teakwood 


table, chairs and drapery fr Knoll Ass 


throughout the executive and office working areas 
Columbia Steel desks and lamps by Marshall Studios 
were functionally placed within working and lounge 
areas 
On the balcony of the annex in the executive area, 
Mills partitioning combined division with attractive 
simplicity and grace. The local Berube Woodworking Co 
did the teakwood paneling and file enclosures in this 
area as well as the wood enclosed pla ters 

Knoll Associates met Kelsey specif ations for execu 
tive dining room and cafeteria draperies and the board 
of directors’ conference tabl ind executive desks. All 
tables and chairs in the mezzanine and customers lounge 
areas were also furnished by Knoll 

At the time Kelsey began working with Hartford 
Federal, work had been completed in the business area 


of the institution. Also. stairway and executive balcony 
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carpeting was installed. Shortly before a scheduled press 
conference opening of the installation, a design con- 
fer between the Reynolds’ and Bents created a 

ge from the proposed “hard floor” business area to 
a carpeting which would integrate the total coloring of 
the institution and yet reflect warmth and good taste 


The imposing tall order was equalled by the com- 
bined efforts of Mrs. Reynolds and representatives of 
the Loma Loom Division of Sidney Blumenthal & Co. 
Within eight weeks, the Blumenthal company delivered 
ulti-colored, inlaid and specially designed carpet. A 
striking color-block pattern ol turquoise, tangerine, gold, 
hampagne and honey-beige carpet added the finishing 
high note in simplicity ind tasteful design to the sav- 


rs institution 


Added to the outstanding overall project-completion 
were some extras the Kelsey company offered as special 
by a dealer. In the customer service and new ac- 

ounts areas, Reynolds integrated basically new desks 
topping them with white Formica to blend with 

the color sequences of the instituation. From a money 
saving standpoint, chairs in the accounting department 
were repainted and covered with Knoll fabrics to rep 
newness and complete decorating achievement 


Cooperation by the dealer and client led Kelsey to 


warehouse -all old, non-reusable furniture and handle 
ts ntual sale. This was just one of many services this 
dealer was able to provide 


ee 
CLERICAL AREA in the old building was integrated with the 
new annex at a low cost by retopping desks with white Formica 
and recovering the chairs with Knoll fabrics. These are just some 
of the extras which Kelsey provided as a dealer service 











CAFETERIA for em 
ployees has warm feel- 
ing of outdoors through 
use of much light and 
New England mural 
Tables and chairs are 


by Knoll Associates 
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New Products 


© R006 EE BUN a A 









underwood FIVE 


Underwood Introduces 


Four New Typewriters 





The Und Gee h-Master Five’ standard typewriter 








The Underwood “Forum” electri he Underwood “Raphael” electri 


A comprehensive line of electric and manual type 
writers designed to meet Management s specific needs 
has been unveiled by the Underwood Corp 

The ‘Raphael lectric typewriter produces a 
printlike typescript by carbon ribbon. This is 
achieved by variab! spacing which compensates fo 
different character sizes 

Styled and constructed like th Raj hael, th For 
um” uses standard spacing and is equipped for cat 
bon or fabric ribbon. Both of these typewriters pro 
duce eminently readable originals. carbons. masters 


and stencils. 





The lowest priced electric, the Scriptor,’ is de 

signed for general purpose typing and uses a fabric 

ribbon. Und od “Scriptor’’ electric 
The standard typewriter in the series is the new 


“Touch-Master Five This light-touch manual ma 


chine is the answer for gereral purpose typing where 


the work load 1s ra light or intermittent nature 


For more information, Circle No. 1 
on inquiry card, page 51 
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Comprised of these standard Invincible ports in ony Invincible finish 
or two-tone combinotions: (1) #TF4530-A (R)-2 with #20 center 
drawer. (2) #TF1860 top. (3) #1843 with #1843-P shelf. Also 5 
poir #17 clamps. | pair #1819 finished end ponels. Photo includes 
#951N and #930N choirs, LT-2 letter tray, No. 1040 files. 


Building their work center builds your sales with 


mage, flopiblide of INVINCIBLE MODERNETTES 


Seems incredible that the ample desk and out custom costs — get office modernization 
cupboard grouping above covers only 93.2 momentum going toward more sales, 
square feet. But with modular Invincible higher net! 

Modernettes you can sell many variations NEW LEASING PLAN 


of this remarkable contribution to office Now available . . . a new furniture leasing 
efficiency — flexible work centers as attrac- plan which reduces customer’s capital out- 
tive and individual as a custom job, but lay to let him acquire more furniture. You 
created from your standard inventory. are paid in full immediately, not involved 
Using our office planning kits you be- in rental contract. Write for complete in- 
come an expert at this “customizing” with- formation today! 
—~\ 









invincible 
gvords 


oe - Business engineered 

profits— . 

sells onl . . . © 
franchised for better business living 


7 INVINCIBLE 


INVINCIBLE METAL FURNITURE COMPANY 
Dept. N-70 Manitowoc, Wisconsin 
In Canada: 1162 Caledonia Road, Toronto 18, Canada 


Invincible 
. declers 
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New Products |. «ov tinued 


A new executive grouping of interchangeable 
furniture has been announced by Eisen Brot 
INC., 1601 Willow Ave., Hoboken, N. J. This 
ecutive Group” features exteriors of rubbed 

and interiors which are free-standing on al 
frames. The basic units in this group consist 
pedestals, drawers and steel legs. All of then 
interchanged to create endless variations for distin 
individualized offices. The pedestal units in 


retarial cabinets with roll-top closur« lictating 
chine cabinets, credenza pedestals an ibinets 
flexible shelf arrangements. The cont 1 desk 
may be selected to fit individual execut prefer 
This new “Executive Group” has been designe 
complement the “Fundamentals” line of office f 


ture made by the company 
Inquiry Card No. 2 


Le a 





4 


t 


Industrial designer Henry P. Glass of Chicago has con e $2” hich. 15 le and 24” 
. ; are ugh wide and 2 
bined square steel tubing, foam rubber upholstery and , “i> 
: deep. Legal size files have the same 
wood-plastic laminates to create this new group of seating apne 
. on height and depth but are 18” wide 
furniture for the Royat Metat Merc. Co., 1 Park Ave Both | ae al lock 
, . , — otn nave optiona 2UuNnLkerT 1OCKS 
New York, N. Y. The result is a series of components P 4 
; Inquiry Card No. 4 
which can be arranged to fulfill almost any type of lounge ; 
or reception room seating requirements. Bas nit nsist 
of a lounge chair and a settee with or without arms 
Inquiry Card No. 3 
JENS RisoM DesIGN, INC., 49 





For Mor 
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ft 
i 


HERS 


THE K & C METAL Propucts Co. 
INc., 1005 Greene Ave., Brooklyn 
21, N. Y., has developed a new, 24 
inch deep non-suspension file. In let 
ter or legal size, the hiles feature 
four ball bearings to each drawer: 
side locking follow blocks; extra 
reinforced roller track a gravity 
drop that prevents drawers from 
aluminum 


rolling out; non-tarnish 


tril 16 gauge girder channel; and 
extra welded corner bottom plates 
Durable baked enamel finishes are 
available in gray, olive green, mist 


green and desert tan. Letter size files 


I 3rd St.. New York 22 


N. ¥ has added three new 


chair designs to Group 
Nine its executive furniture 
series. The oval is featured as 

ommon design motif in the 
side chait the arm chair and 


the executive swivel chair. On 





ill three a sculptured walnut 

frame holds a crown shaped 

tex toa cushion seat and 

back. The base of the swivel 

chair is solid walnut with 

Group Nine brushed 

benme hooded casters. There A 12-inch diffusion transfer photocopier has been an 

ire protective aluminum scuff nounced by AmpTo, INc., Hicks Ave., Newton, N. J 

strips on the base. also. For The w machine is called the Ampto “12” photocopier 
led comfort. the chair is and will make copies to 12 inches wide by any length 
ounted on Bassick ‘‘Flotilt Ledger and journal sheets ps, small engineering 

swivel mechanist drawings, double sheets of standard-sized magazines are 


Inquiry Card No. 5 the many oversized records and documents for 


ich this machine is consider« especially suitable 


Inquiry Card No. 6 


e Information Use Inquiry Card on Page 51 
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The Yellow Pages brought us *20,000 
worth of business from one new account!” = 


WM. B. BURFORD PRINTING CO. 
Lt? HAST MAMHINOTON BF 


Display ad (shown reduced) runs under 
OFFICE FURNITURE—NEW. Call the 
Yellow Pages man at your Bell Telephone 
office now to heip plan your program. 





says 0. K. McKittrick, Wm. B. Burford Printing Co., Indianapolis, Ind. 











% 
+ 





“The. $ $20, 000 order came from a new account that “Our switchboard operator tells me many new cus- 
wouildn’t know about us except for the Yellow Pages!” tomers say they found us through the Yellow Pages!” 


: 








[tadiste |) “40 years of Yellow Pages advertising have “Our 16 Yellow Pages ads promote every phase of our 

Yellow Pages really kept our name before the public!” business: office equipment, decorating and printing!” 

és 

Display this emblem. It builds your busines 
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New Products __. : 


[wo contemporary 
drapery designs 
were announced by 
EDWIN RAPHAEI 
Co., IN 157 Cen 
tral Ave Holland 
Mich Descartes 


(left) employs solid 


geometric forms in 
graduated sizes off 
contrasting lights 


and darks brought 
into harmonious en 
tity with lines tra 


ing open geometric 





ngures Mace uses 
a stylized rendering 


Illustrated above is a pre-production lel of the new : 
of that tool in solid 


“Signature” group of contemporat ffice furniture. The 
form and in _ trac 


BENTSON Mec. Co., 632 N. Highland Ave., Aurora, IIl., is 
beginning mass production of this new series which cor ings. Both designs 
are printed on raj 


bines simplicity in styling and sturd t n 
on backed linen 


Inquiry Card No. 7 : 
Inquiry Card No. 8 





For filing larger prints in 
smaller areas, MOMAR IN 
DUSTRIES, 4176 Montrose 
Ay Chicago I] has 
lesigned the “Glide 
vertical blue print 
Holding up to 1200 


lividual sheets without 
ping fearing tne 
sures 32 inches 

12 inches deep nd 
) inches high Three 





rot insertions Ol 





withdrawals without dis 
rbing the _ remaining 
r} * i COLUMBIA GRAPHICS has announced a portable transparency 
ins he plan holders ’ ’ 
viewer in a lightweight, completely-equipped case. Called 
, ye Presenta V uc 
ith I tops, hitting in : : 


it features a viewing area that lights up 


Pet. atica when a transparency mount is placed on the 
rigid channel tracks 


init s fa 


Inquiry Card No. 9 Inquiry Card No. 10 

















eS 





This gold-plated memo clip wi so doubles [HE MASTER Mrc. Co., 920 [HE NATIONAL MARINE Corp., 1819 Miami St 

as a paper weight is being L. D Inman Ave., Cleveland, Ohi South Bend, Ind., int: 1 a telephone ampli 

VALKENBERG, Holyoke, Mass. TI nique con lesigned this “Gyro-rol’’ cas her called ‘Phonex I transistorized and 

struction of the stainless ste ts ter ter for all types of furniture table, it allows any one or group of people t 
ith enclosed | bearing the phone while k ng their hands fr 


sion and holds notes firmly } i t 
Inquiry Card No. 11 Inquiry Card No. 12 
For More Information Use Inquiry Card on Page 51 


Inquiry Card No. 13 
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Pes hry 





The 124 (left) and 322 (right) uncovered so you can see their identical and simple construction 


The fabulous Remington 124 tops off the exclusive 


322 Cash Register! 


Unique rotary-printing design makes the 
124 Hand Adder More Efficient . . . More 
Profitable ... Cuts Servicing Almost to Zero! 


The adding machine built into the Remington 322 
cash register and the top-quality 124 hand adding 
machine are identical. 

What’s more —the 124 has the same basic mech- 
anism as the FK-711 which caused a sensation at 
the recent NSOEA Convention by printing over 
a mile of tape without a sputter or jump! 

Want to widen your sales appeal? Stock up on 
these outstanding Remington Rand profit-twins! 

For information call your nearest Remington 
Rand office or write Room 120-MS, 315 Park Ave. 
South, New York 10, N.Y. 
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The top hand adding ma- The only self-balancing 
chine has a feather-light cash register with all ten 
pull...fewer parts for best-selling cash register 
greater efficiency...practi- features... plus an adding 
cally no servicing problem! unit that stands on its own! 


Remington. Fand 


DIVISION OF SPERRY RAND CORPORATION 
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Wihhing choice Of modern business... 


4 PRESTIGE 


SERIES 
widely acclaimed for clean-lined beauty and 
superior comfort...chairs of exceptional appeal 
...designed with sell in mind. 


Stock and display the 






‘PRESTIGE’ group. 


Full details on request. 


@ Side Armchair 
430 UL 


Swivel Chair 
430% UL 


Executive 
Posture Chair 
434% UL 


fi 


makere of fine chaire for over hal a century 





MILWAUKEE CHAIR COMPANY : Milwaukee 45, Wisconsin 


46 
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® 
SPACE-GUARD 


Space-Guard tab-on-end file 
folders ore easier, faster to 


use. ¥4-cut tabs, selected or 


tly used poper 
expansion 


Space-Guard Out-Guides save 
50% of re-filing time; prevent 
record loss and misfiling 


Spoce-Guard folders are also 
available in straight-edge, 2/5- 
cut and 4-cut, third position; 
letter ond legal sizes 


WRITE TODAY 
FOR FREE 

CATALOG AND 

FULL INFORMATION, DEPT. DO-12 








MEAN MORE 
SALES FOR YOU! 


New multi-million dollar WKRC Radio and Television studios, in 
Cincinnati, installed Space-Guard open shelf files and guides in their 
record library to save space, speed filing and finding time. New appli- 
cations for G/W Space-Guard are being found daily, opening up 
new markets, new sales for you! Sell the low initial cost, the tremen- 
dous saving in floor space, the economy and simplicity of operation, 
and the maximum flexibility. Ideal for every business that maintains 
records, suchas... 

Order Files 
Purchasing Files 
Personnel Records 
Government Offices 


Savings and Loan Offices 
Railroad Offices 


Hospitals 
Institutions 
Law Offices 
Libraries 
Research Files 
Radio Stations 


Insurance Companies 
Utilities 

Banks 

Airlines 

Trucking Companies 
Schools 


GLOBE-WERNICKE 


THE GLOBE-WERNICKE CO. 


iA 5 


Remember success depends on the strength of your line 

















New Products ved 





OrFice DesicGn, INc., 136 Williams St.. New York 38, N. Y. has A new visual communications system, by combining the use of a 
developed the Consul Series of execut ttice furniture. Modular opying machine and an overhead projector, enables a plastic trans 
in principle, the interchangeable nits are finished in walnut and yarency to be ide in less than 10 seconds in normal light and 
mounted on a polished alumin: f The return unit, with projected i ediately on the screen. Fri MINNESOTA MINING 
black and white laminated plastic door fronts, has a file drawer & MANUFACTURING Co.. 900 Bush Ave.. St. Paul 6. Minn 
four storage drawers, a dictaphone sli nd two adjustable shelves Inquiry Card No. 15 
Inquiry Card No. 14 
[HE STACOR EQUIPMENT Now all of the folding 
Co I et St.. New airs made by the 
rk N.J.. now has avail CLARIN Mec. Co 
this Strea Liner i640 W. Harrison St 
bile taboret made of Chicago 44, Ill., can be — 
ivy gauge steel. On ball gui kly adapted for use 
bearing casters, it has two in worship services by 
ide-out trays on nylon ply attaching this 
ri1des A satety stop pre new Knee let te the 
nts trays frot pulling back chait ngs. Fea 
lentally. Others turing hea gauge 
t include i large stec legs t ocks on 
torage compartment and easily with pivot lock 
protectiy ledge around levers which detach 
the toy Measuring 1 instantly liminating 
nches wide l inches screws or bolts The 
leep and 28 inches high gs told automatically 
th t t r es in when t kneeler 1S 
hard yah ist greet folded 
1amel finisl Inquiry Card No. 17 





Inquiry Card No. 16 


A new 5 ige-proot 

bon pape tnat 1S 
imed to outlast n 

ventiona carbon | 

I e ft one has been 

innounced b the 

REMINGTO RA 

D SPERI R 


‘ New Y ork 
Y. Called “Everlasting 
( 





rbon Transter 1 
Ss the paper nas 
liq iting . F S 
tic-lacquer for durabi 
if It can be s¢ [ 
A new microfilm reader-printer employing a pl both manual and elec rR t ig 
graphic process that will recapture an enlarged print tric typewriters s heen int \ e Cr 
from even the poorest source d => under ord Inquiry Card No. 19 w Hi . \ ( 5 | ed 
nary lighting conditions has been announced by six pen-light batt t in icro 
tu 


Documart, INc., Belmont, Mass. It is lar in of 1c, recording tay 
ng cases 


eration to a photocopy machine the irrying 
Inquiry Card No. 18 Inquiry Card No. 20 


For More Information Use Inquiry Card on Page 51 
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New! LIGHTWEIGHT CHALKBOARD 


Ready framed in a modern attractive lightweight anodized 
aluminum. Ready to hang or stand on an easel. Writing surface 
coated with actual pulverized slate. Green or black. Writing 
surface on one side with chalk tray, or both sides without chalk 
tray. Sizes: 18x24, 24x36, 36x48, 48x60, 48x72. 











ns Now! LIGHTWEIGHT CORK BULLETIN BOARD 


Companion to the chalkboard above. Quarter-inch Apex self- 
hardboard is 


” 


healing cork bulletin board mounted on 4 
plastic impregnated for easy washability. A wipe of a cloth 
cleans it. Sizes as above. Available in soft shades of tan, gray, 


green, blue or coral. 











: Now! MICROBRUSH FIBERGLASS ERASERS 


Modern, attractive erasers that provide years of efficient use. 




















ch White fiberglass bristles permanently imbedded in light gray 
ng plastic strike a modern note in chalkboard accessories. Excellent 
he erasing. Outlasts rubber erasers by far. Perfect for the modern 
Ps board room. High margin. 
+7 
USE THE REPLY CARD AT THE FRONT OF 
ewrti fi 
WGI PRICES, Now DISCOUNTS, Now PROFITS THIS DIRECTORY TO SEND FOR CATALOG 
; : : , AND PRICE LIST OF THE ENTIRE LINE 
Take a look at our new price list, revised in September. You'll 
find that many of the old staple items have been reduced. And Chaikboards * Cork Bulletin Boards * Glass Door 
leal ; ; Bulletin Boards * Changeable Letter Boards 
the dealer discount schedule has been greatly simplified by the Swing Leaf Boards * Crayon Boards + Slates * 
use of a standardized discount. Result: in most cases, there are Chalk * Erasers * Crayons » Chalkboard Accessories 
higher margins for you! 
Yet the fine quality of New York 
Silicate products has not changed a 
bit. Its obviously superior materia! 
and workmanship will still be evi- 
‘ dent to youl customers... you'll get NEW ¥ @) 54 a4 SILICA | E 
2 no profit-killing complaints not lele) Se Ss eel LN SM lemm =GOO Old Country Road 


returns. For a higher net, make your 
next order out to New York Silicate 
Book Slat Company. 





Garden City, New York 
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Today’s fast-paced merchandising requires 
packaging with eye-appeal for the cus- 
tomer and easy identification for the dealer. 
Faster selling and speedier, more efficient 
stock handling mean greater volume and 
reduced costs. 

The R-B ‘‘Repeat-Business”’ line of 
OFFICE PAPERS and PAPER PROD- 


Samples submitted 
promptly on request 
to qualified dealers. 


GREENLEAF AVENUE @e ELK GROVE VILLAGE, 


@ RULED PADS 
@ SCRATCH PADS 
@ SULPHITE PAPERS 


@ DESK BLOTTERS 





UCTS is packaged and labeled in a bright 
and easy-to-identify orange and maroon 


color combination, to provide both eye- 
appeal and instant recognition—to sim- 
plify selling whether over-the-counter or 
from self-service shelves—and to speed up 
stock handling. 


R-B means REPEAT BUSINESS... 


Prove it to yourself! 


Rockwell-Barnes Company 


Specialists to the Stationer Since 1903 
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@ PRINTED “COPY” SHEETS 


@ RAG CONTENT BOND 





ILLINOITIS 





Packaged and Labeled for ?/ 


easy Selling! 


@ ADDING MACHINE ROLLS 
@ BOND PAPERS 

@ DUPLICATOR PAPERS 

@ FILE FOLDERS 

@ MIMEO PAPERS 

@ NOTEBOOKS 


—" 
° 
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On Se ee 


* 
INQUIRY CARDS Please ask the manufacturers, indicated by the key 


numbers | have circled, to send further information 
without delay. 


-—— ie a 


, )A's 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 








New Products 


To obtain more information about any of the NEW PRODUCTS 
) now products y geet «| "eo me | 23 4 5 6 7 8 9 10 tf 12 13 14 05 
key numbers | to “m aan af i: in 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
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TS a 61 62 63 64 65 66 67 68 69 70 71 72 73 74 75 
| 76 77 78 79 80 81 82 83 84 85 86 87 88 89 90 


SALES STIMULATORS, CATALOGS 


10} 102 103 104 105 106 107 108 109 110 
itt 6112) 113) 114 1B SOT O® tO 
Sales Stimulators | 12} 122 123 124 #125 126 127 #128 «#4129 «#430 
131 132 133 (34 +135 «#6136 0©6«6©6137)06|613806 «6139 ~=«6140 


To obtain more information about any of the 
nanufacturers' sales aids described in this 
issue, circle the key numbers on the card at 
right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the card 


December 1960 issue of OFFICE APPLIANCES 
Card void after February 1, 1961 
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promptly | Neme 
Position 
Company 
Business Address 
, City Zone State 
New Catalogs — _ cteiatereesnm eect 
' 
To obtain copies of recent catalogs or price 'ars2 oOooaoadag z 
described in this issue, circle the key i & 3 § 2 £ SE ss =p Z F oO 
numbers on the card at right which corre- c¢ = ? a2 3 33 a5 + . Sof 
amas a neni : i > ¢ ~ > 2 Se 8 : 
»ond to the numbers assigned to the New ; 9 e 8 § iz Fy j <3 
Catalogs. These requests will be promptly Oe g 3 ed 2. 6 fF bog 
forwarded to the manufacturers. v2 ; “ 38 3 3 2 ‘ | 2 
1 = 
i} 3 as oi E sat 
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salers in the office equipment and supply field 1 t 5: z i 5 
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The handy subscription card at 3 * > 
the right is enclosed here for L . 
your convenience. Use it to $ . 
enter or renew your own sub- = . : 
™ > 
scription, or tear it out and = 309° ~ 
give to a friend, salesman or ’ 5 gzZ" a > 
employe active in the retail 4 @ 2Oo8 S 
Sti 3 12 mS OOO & 
office stationery, machine, or * ‘i a 3 i*) 
: 22 w8 SF = we @ 9 
urniture business. ¢e¢ <°F Q - 
Either way you will be helping “ a is? s 2 4 - ' 
OA to be of greater service to : 4 Sa w 64 3 S 4 0 
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See other side 
for Quick Service 
Inquiry Card 
covering new 
products and 
sales aids in 

this issue 
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New from Smith-Corona... 
° the compact 200 office Electric 


—— % >, a 
LEED 


——— 



















If ever there was a totally different office girl offices to many-machine typing pools, 
typewriter, this is it! the new 200 fits in perfectly .. . does every 


The compact new Smith-Corona 200 is a Job superbly. 


full-fledged, full-featured office electric. Naturally, you'll receive the backing of a 
Everything’s automatic, including the big-space, big-impact Smith-Corona adver- 
carriage return. It’s a precision-built work- tising campaign on the new 200. It gets 
horse — not a “part-time” electric type- —_ under way just after the first of the year in 
writer. Yet it sells for just one-half the the nation’s leading business magazines... 
price of a big electric (only $225). to help you sell the new Smith-Corona 200. 


y P D a “oO : 5) . 2Ae , ; ¢ 
What’s more, the 200 produces typing that Profitable full-line Smith-Corona franchises 
matches the work of any other electric. Just are still available in some areas to qualified 


as clean, sharp, and perfect as a printed office equipment dealers. For further infor- 
page. Makes 12 crisp carbons, too. mation, contact your nearest servicing 
If ever there was an easy-to-sell electric, Smith-Corona branch office or write Mr. 
this is it! With sales points galore to pound G. C. Deady, Sales Manager-Office Type- 
home, you'll find wide-open markets every- writers, Smith-Corona, 410 Park Avenue, 
where for the Smith-Corona 200. From one- New York 22, N.Y. 


SMITH -CORONA 


DIVISION OF SMITH-CORONA MARCHANT INC. 


Is/c/ 
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New Products ' 
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ST 
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, 
I 

: id b 4 f auxiliary has bee 1 to its 
; - el and oiled walnut 1 lular fi furniture 
t t DESIGNCRAFT METAL MI Cor! 7th St 
¢: B h N. Y. The steno | 1esti att t tne desk 
has nine compartments f stati f ind en 


4 ling + ” 7 or + ¢ nd order rk< 
Inquiry Card No. 21 i ing it useful for Di f nd of! i K 
Inquiry Card No 











A new line of desk sets is being t l I I A new low cost s red 
HAYDON Co., 1441 Philadelphia St ste-baskets f lector with six vents { glare-f ghting has 
Pa. Approximately 20 styles t t , 4 een introduced by t Fosto ( 1200 
the customer's choice of f I SOUT! Ds N. Main St Fost UO I hexidDle arms 
clocks, thermometers, calend Met ndise Mart, ¢ rmit positioning of t ght t is de 
The base is walnut or mahog 3 red. The “up light n nat strain 


Inquiry Card No Inquiry Card No. 24 Inquiry Card No. 25 














The 500" series of folding t H 

FURNITURE, INc., 1 Park A N 

bines contemporary, slit : sas: 

withstand hard usage. T! f t f 

and edged with Fort Inquiry Card Ne 
Inquiry Card 





For More Information Use Inquiry Card on Page 51 
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Masland Duran 
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New Products 


The “Cross Folder’ is a nev 
the Fold-O-Matic model FH 
Matic Co., Inc., 724 Washingt 
will produce French folds, Bar 
involving combinations of 2 | 


Inquiry Car 
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Punch 


paperw 
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This No. 160 “Message Mind: 
of 450 phone message slips in 
PUBLICATIONS, 4308 Milwauk 
standardizes message taking 
provides a record of previo 


Inquiry Card N 


Information Use Inquiry Card on Page 51 
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“A star of the ; 
iii e—) ameat-lelalhaelel-am 


P.s.7T c LER 
Round out your profits 
with Galaxie 


MPANY, WAYLAND, NEW YORK 
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comes to you in a handy junior carton with pull-tape opener. 


N* Springhill Bond is ream-wrapped 
and packaged 8 %"x 11” and 8 %"x14 


in a junior carton that opens zip-quick 
Most International Paper business and 

printing papers are now ilable in 

handy, pull-tape junior cartons. They ar 


ideal for small offset duplicating presses 

These business and printing papers look 
and feel like premium-grade papers, yet 
are priced for volume work. They handl 


well on the press, give excellent printing 


® 


results, ream after ream 


i i 
International Paper Cut Sizes 









<— 


a ie a 
Se 





Opens zip-quick! 


New Springhill, Bond, like most International Paper business papers 


Ask your paper merchant to show you 
S ample s of International Pape! S complete 
line of business and printing papers. 
BUSINESS PAPERS + New watermarked 
International Bond, Mim« 
* Springhill Bond 
and Duplicator. 


ograph and 
Duplicator Mimeograph 
PRINTING PAPERS - 
Ticonderoga Offset + Ticon¢ 
International lj Opake 


Springhill Offset - 


leroga Text ° 


af re at t em nandy puli-tape unior irftons 


INTERNATIONAL PAPER 


FINE PAPER DIVISION « NEW YORK 17, N.Y 














THE ONLY # SOUND YOU HEAR IS 


the sigh of 





Satistaction. 


PRECISION-POST 


ste VA 
t ¥ 


rese ¢ c 

















Model 1230 Model 1215 Model 1240 
Side Arm Executive Side Chair 
Chair Swivel Chair 


eo F7 





select dealers are now being chosen to profit with the chairs 


guaranteed for 10 years 


9eTS 











FREE to a limited group of dealers 
pocauint production facilities have been expanded 10- Mail this coupon today; it will bring you the 
ve art v able to consider the addition of new dealers Precision Four-Caster and money-making details | 
high level of relations in their business on the line that’s soundly made, satisfyingly profit- 
i-Posturect, the chairs that give quality a able to sell. | 
mean profit for such dealers. The metal con- rounennves SESSA | 
ese chairs is guaranteed for 10 full years. |___HHoj}] PRECISION-POSTURECT CHAIR CORPORATION §f | 


surance that Precision-Posturect is the line Department OA-1260, 3100 West Carroll Avenue 





W tisty your most parti ular clientele. Chicago 12, Illinois | 
DESIGNI AND ENGINEERED to the highest standards of Gentlemen: We want complete information on the Precision- 
juality find your Precision-Posturect users sighing satis- Posturect line of seating—the line that gives quality a new meaning. 


und investment. Profit with Precision-Posturect 














| Precision-Posturect Chairs 4 °°" ees 





[Pe ee ee ee ee 
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New Products 


KLEEN-STICK PROD THE VICTORIA AR 


CI IN¢ 7300 W DUINO CORP 120 
Wall st New 


Il has introduced a York 5, N. ¥ 1S 
two-sided adhesive in distributing t h e 
tape f [his pres Antares P59” 
sure siti ihesive portable typewriter 
1S mn a paper which is manutac- 
strit vide and 3 tured in Italy. The 
rds f ickaged in lightweight type- 
spens¢ The writer with 42 keys 

| strit he will type up to 
pT i t f surta eight pies. It has 
id the trier pape a two colored rib 

é oved when bon, automatic rib- 

sé wishes bon reverse. a 101% 

] k Si never ti I inches wide platen 
finger there is n and a stencil switch 
5 t transf The Antares 1S 
} tral ist of strong 
Inquiry Card No. 35 alloy and comes in 





a plastic Carrying 
Case 


Inquiry Card No. 36 








UNBREAKABLE PLASTIC 
PUSH-PINS 


A i - bb ; ee tically to fit all telephone dials. De MOORE PUSH PIN CO., PHILA., PA. 
new, larger soft-rut et wher 4 een ‘ed by the YALE & TowNE Mrc. Co 
made standard in the “Diamon \rrow lwav. White Plains N.Y. it is rHE Moore PusH-Pin Co.. 113 Berkley 





adjustS aut 





NEW LARGER his new telephone LOCK 





S. Broadwa € 
and hooded office-chair casters nuta ee 9945 nd prevents unauth St., Philadelphia 44, Pa has announced 
tured by the Bassick Co., 3045 | nerd 1 outgoing calls but permits incoming that the plastic heads of their pins are now 
Ave., Bridgeport, Conn a in in an Sb di she ‘die tne available in hoice of four duifterent 
ra No. 37 ' ¥ 
Inquiry Card Nx i cateia’ ah Wie Seis tn tnmeed colors 


Inquiry Card No. 38 Inquiry Card No. 39 








ihe development of the first « piet ean direct 

cess liquid duplicati ister was announced by 

COLUMBIA RIBBON & CARBON Mpc. Ce IN« 136 

Herb Hill Rd., Glen Cov Long Islan N. Y. The 

new master, called th Plastisol Spirit Process Car 

DO! uses non-migrating dyes Sus] 1 in nr 

ny! rather than analine dyes in bon solution 

ited with wax. This | ess keeps Stains fron 

ing off on the operators hands n the ma 

hine. Among the s prove nts incorporated 

nto this carbon are: tl age produced is con 

etely uniform throughout the run; it can be stored 

und rerun; there is m ild-up"’ necess it can be 

sily corrected; and it n be us tor almost al 

Office systems inciuding luplicating gata proc 

essing. Plastisol Spirit Process Carbons are available 

Sea Foam bond carbonsets ar [his combination nicrophone-speaker hi in flat sheets, master units, continuous forms, tele 
now being sold with self-in n designed by GEISS-AMERICA, 6424 N typewriter rolls and interleaved set f whict 


structing back printing and Western Ave., Chicago, IIl., for both the nt a black image 
} 1 No ; 


a positioning guide by the Minifon P recorder and tl Minifon At Inquiry Carc 

TYPE/RITE Corp., 21 State tach igazine-tape load recorder. It enables 

Highway 10, Hanover, N. J t S to play back recordings insta 
Inquiry Card No. 40 Inquiry Card No. 41 


For More Information Use Inquiry Card on Page 51 
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AT LAST! A miracle FABRIC typewriter ribbon that matches 
A the sharpness of write of a carbon or plastic ribbon! 


ae THE 
2 UAL SPOOL 
: SUPER KEMLON 








The Super Kemlon ribbon combines carbon rib- SUPER KEMLON RIBBONS—WITH DUAL SPOOLS 


bon sharpness with fabric durability. Never before 36 yd. length for |.B.M. typewriters. . $40.00 per doz. 
rhe has it been possible to achieve such clarity of write 


24 yd. length for all other typewriters $28.50 per doz. 
with a fabric ribbon. Super Kemlon ribbons are so 

thin that 36 yards are actually wound on an I.B.M. SEND FOR YOUR TRIAL ORDER TODAY! 
spool and 24 yards on all others. And yet because Dealer and Quantity Discount on Request. 
of its unique new chemical treatment, this miracle 








fabric will absorb more ink and will give more wear 
FRANKEL MANUFACTURING CO. 


than any other ribbon ever made . . . cotton, nylon 285 Rio Grande Bivd., Denver 23, Colorado 
. Please send me a trial order of SUPER KEMLON typewriter ribbons 
O! silk. If | am not completely satisfied, I will return the unused portion of the 


order and receive ¢ redit 


36 yds. for 1.B.M., $40 doz 


RAN KEL 0 24 yds. for all other typewriters, $28.50 doz. 











COLORS 
MANUFACTURING CO. DEGREE OF INKING Medium a ea oe Otfeer 
MAKE OF TYPEWRITER 
Established 1906 Neme 

285 Ric Grande Bovlevard - Denver 23, Colorado Firm Name 
Address 
City Zone Stote 

Crysta py Corporation « 4 West 16th St. « New York, New York 
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THE QW AUSAI PAPER Mitts Co., Brokaw, Wis A merchandiser 


has recently published a revised s booklet of lisplay its new product pa 
text and covered papers. The vw 1 and sj iging has been announ 
cial finishes shown in whit rs n b CHARLES G. SMITH, IN 
used for reports, catalogs i! t f Exeter, Neb. The Sig s 
greeting cards and similar matet Klips are in plastic boxes 
Inquiry Card No. 102 Inquiry Card No. 103 
‘A I p t 
Marks-A-Lot telt-t 
by the Ca . 
I Cx First St 
( ge 42. Mass. TI 
¢ =r 
( ny's wire 
icks. Its f f 
Sign if 1des 
Advertised in Li 
t n with ¢ 
nation I g2azine 
ising campaign, as 
s listing tl 
s fe The bilist 
King heips Bg 
st pilferage h s 


trech 
> Csi 


Inquiry Card No. 105 








writing materiais can 


mpany s statement 


the show 


lighting in 


; 


n to the dealer's pen dey 


Inquiry ¢ 





Al 


Peterson 


THI TOPOINT 
Chicag | 
erchandiset to ais 


Che 


Ove! aii ZI 


ballpoint pens 


to write 
es. It comes in 


Inquiry 





ADDRESSER ( 


Sitt 
Minn., has designe 
se. It de nstr 
sed is a SI 
D n special ad 


Inquiry Card 


For More Information Use Inquiry Card on Page 51 
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[He PARKER PEN Co inesville, Wis s designed 
s new “Continental” s! shown here, which 
is now Offering to its d throug! ountry 

N n concept, the showcase is c tely flexible 

since it permits the dis} many different brands 

sizes of writing inst! nts. For impulse sales, 
if ints are displaye | \ casy ¢a yet remain 
solutely pilferproof. T1 e€ expens pens are 
easily seen by the ist r, but are protected un- 
glass. The specially-designed counter-top is slanted 
free the counter of ustracting dispia mess The 
I wcase aiso incorporates storage space, so that 


According to 


feature nz with the 
s Willi give f e€ organiza- 
ent 


101 


$ offering this counter 

s new lin f “‘All-Ball 
in v tees this pen 
yg SS\ giazeéd surf 


Card No. 104 
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W. Lake S Minne 
indisel ni serves a 
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ndow. It 
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Maumee Valley Country Day Scheel, 
Maumee, Ohie 


Eberle M. Smith Associates, Inc., Architects, 
Detroit, Michigan 








Another Big Sale! 


prec Another cafeteria goes Sturgis! Here are 200 Sturgis Model No. 12 
Ba Fiber Glass Chairs in charcoal with black legs in the cafeteria of 
oa the new Maumee Valley Country Day School, Maumee, Ohio. The 

Sturgis dealer is The Blade Office Equipment and Supply Company, 
Toledo, Ohio, and the sale was made by John Poast. 





Because they are lightweight, easy to move, practically mar-proof 
and so very comfortable, and above all because they are so wonder- 
fully low priced, Sturgis All-Purpose Fiber Glass Chairs are not just 
best sellers but big sellers. There are 

fifteen models for virtually every kind 
ne aug ; of mass and individual seating. Dealer 
trates turgis 


Purpose Fiber Gi inquiries are invited. 
Chairs in full 





Sturgis All-Purpose Fiber Glass Chairs 
are manufactured in and shipped from 
fiber glass plant in Charleston, South 
Carolina. 


POSTURE CHAIRS 


THE STURGIS POSTURE CHAIR COMPANY «+ STURGIS, MICH, 


af , Pei é 
CSS afi CC gerc 


General Sales Offices, 154 E. Erie St., Chicago 11, Ill. 
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ae america's lowest cost Spi 


tw == Card filingsystems =## 


















a) 


(FOR STANDARD 5 x 8 CARDS) 


America’s lowest cost —only pennies a day per pocket — 
tremendous value. The best Grade “A” features in the 
world’s lowest cost Viz-able Systems. 


qaittt ie 


16” deep for easier, faster, better portability 


TOP FEATURES 


Smart Easy Uniform 
aluminum cabinet removability bility 
hardware of cards full 250 





Wonderful for clubs — organizations — salesmen — offices — 
sales—stock—credits—business control—inventory—parts— 
collections — 1000 uses. 

Specifications: Precision engineering, bail suspension, 
modern easy view, double label holders for indexing, 
easy in and out removal and replacement of pockets, no 
scuffing —no ruffling. 

EXTRA POCKETS — set of 40 (size 5 x 8) extra 

EI Business efficiency engineered forms, viz., sales, 
inventory, rentals—1001 specific applications to meet your 
immediate requirements. Write to Steelmaster or consult 
World Wide Forms to answer your problems. 


BOTT Acetate signals (transparent or opaque) to pin- 
point necessary follow-through action, or flag important 
information available for your individualized systems. 


Style No. 125 (3 Drawers) 


3-drawer unit. Ship. Wgt. 18 Ibs 
Capacity—120 pockets (240 cards front & back) 
O.A. Dim—10's” W., 5° H., 16° D 


Style No. 240 (6 Drawers) 





6-drawer unit. Ship. Wgt. 35 Ibs 
Capacity—240 pockets (480 cards front & back) 
O.A. Dim.—10's” W., 9” H., 16° D 


Style No. 480 (12 Drawers) 






Style No. 480 
12 Drawer Buildup Vizable Filer Cap 12-drawer unit. Ship. Wgt. 65 Ibs 
400 Pochete~969 Cards From & Sack Capacity—480 pockets (960 cards front & back) 


O.A. Dim.—20'*”" W., 9” H., 16° D 





Build up as you go along 
Bases: (15° H.) Vi —(125/240) 
V2 — (480) 
Special height bases available to meet 
your requirements. Write for quotation. 


“Peek” proof, pick proof ey 


Color Detail | Security Lock Protection 


Available at no extra cost ‘ 
Gray, Green, Frost Tan, Frost | iS<— cabinet lock available, | 


, 


Green, Tawny Beige. 7 extra if wished. ) 














ot Fim, 
oe TS *» 


) 


aerl, ShDuatter art steel co., inc. new york 63, n. y. 
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Enok Chy-allls 


For standard 5x8, 4x6, 3x5 and split cards 5x4. 

Really, the finest Book Viz-able on the market at amazing low 
prices. Wonderful for salesmen, smal! business, dealers, clubs, 
organizations, bill-rent-time payment collections — wherever 
record maintenance is required. Easy carry —faster reference. 
Made of Red Label Davey Board. Plastic covering DuPont's 
‘Fabricoid.” Color choice—Black, Gray, Green, Brown. 

Viz-able pockets standard die cut for 3x5, 4x6, 5x8, and split 
cards. Complete visibility (.250°'). Acetate, non-glare index. 
Faster in and ovt—no scuffing. 







































ket — 
n the 


eS ate 25 each side No. 136 
Dim. 944", 12%", 124" — Ship. Wot. 6 Ibs. 


EZBTTTaS 37 each side No. 137 


Dim. 924", 14%", 124 — Ship. Wat. 8 Ibs. 


eee 43h R-5SO each side No. 138 
Dim. 91", 174", 144” — Ship. Wot. 10 Ibs. 





res — No. 131 (6 frames) 
irts— Ship. Wt. 13 Ibs. (KD 





Standard wall referral system for fast action. Attaches 
sion, to wall. Shipped K.D. Easily assembled. 
cing, 6 frames (12 sides) —frame size 8 by 12''— easily 
mountable. Extra index strips available—24 strips extra 





, no 
Metal index tabs positioned as ill. Furnished with scored 
index strip 8x12,32'4" spacings, plastic protector as ill. 
No. 131X—€Extra frames or leaves. 
ales, 
your 
nsult " 
; 7 | bie. “ 
pin ——— 
‘fant va . 
s. ® all A jedh Lr t ome - ? eg ~ 
Desk referral system. Wonderful for quick action-service. 
6 frames (12 sides)—frame size 8" by 12°’. Easily mount- 
able. 
Metal index tabs positioned as ill. Furnished with scored 
index strip 8x12,32 '4" spacings, plastic protector as ill. 
~ Extra index strips available—24 strips extra. 
No. 132X—Extra frames or leaves as wished. 
back) Ls : 
No. 130 (6 frames) = oa 
Ship. Wt. 16 Ibs. (KD ‘ 
= Fast action rotary system, 180° orbit, full visibility. 
6 frames (12 sides) — frame size 8” by 12’'— easily 
mountable. Slip in and slip out rod swivel orbiting. Unit 
shipped K.D. Easily assembled. 
Metal index tabs positioned as ill. Furnished with scored 
index strip 8x12, 32 '4’ spacings, plastic protector as ill. 
Additional index strips available—24 strips extra. 
No. 130X—Extra frames or leaves. 
sack) 





Practical Hints and Suggestions 


FREE! Practical Viz-ahle Booklet Guide! 
Contains valuable and helpful information. 
Write for your free copy. Use your letterhead. 


Signals 


Catalog of Grafco 
Signals available. 
Write for copy. 


Forms 


Catalog of World 
Wide Forms availa- 
ble. Write for copy. 
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ALITY PROTECTED 
LYON STEEL 
EQUIPMENT 


THE “‘QP’’ ON EVERY LYON 





I | 
ee \ 
“<_ T oN! 1 
t of 


— 
— 








| lll & . CARTON IS YOUR ASSURANCE 
S OF QUALITY EQUIPMENT 
1 | | = & 
| 
| | ee ae See your Lyon Dealer for delivery from stock of the 
| |_| a l= r ke world’s most diversified line of steel equipment. 


-_— LYON METAL PRODUCTS, INC. 


General Offices: 1228 Monroe Ave., Aurora, Illinois 
Factories in Aurora, Ill.—York, Pa.—tLos Angeles 


STEEL EQUIPMENT 


THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 
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THE Kou-I-Noor PENcI 
Co INc., Bloomsbury, 
N. J., has announced a 
new “self-service” Duette 
merchandiser display case 
which permits easy selec- 
tion of degree or color in 
drawing leads. This attrac- 
tive counter display, made 
of clear plastic, measures 
only 12” high 5” wide 
ind 5” deep. It is supplied 
tree with a five gross as- 
sortment of Duette leads 
The case is pre-labeled 
and pre-packed in a stand- 


71 








ard assortment and is also 


This new, seit ng display carton has been designed for available in the dealer's 

Sortkwik.” t sible, fingertip preparation for handling own selection at no extra 

papers fast \ ble from the LEE Propucts Co., 2736 charge 

Lynd A ‘ M nneapolis Minn th disp ) is easy Inquiry Card No 108 
‘ Inquiry Card No. 107 








THE Paper Matt This point-of-p u r- 
Co {44 Merchan chase pac kage dis- 
lise Mart, Chicago playing the new 

i, Ill is now ball point pen with 
shipping its 1960 the “Retracting 


M15 ink’ has been 
designed by the 
WATERMAN-BIC 


Gift Merchandiser 
to dealers through 


it tl country in 
preparation for the Pen Corp., 1 Wa- 
holiday gift season terman Pl, Sey- 
It offers the con mour, Conn. to 


coincide with _ its 
nationwide TV ad- 
vertising campaign. 


plete gift line in 
—Oliday package ac 


sign which takes up 


only 22 inches of Inquiry Card 
nter space The No. 110 
erchandiser dis 


ys 12 Holiday 
pens, 12 Mark III 


ens SIX Lady Ca 





pri pens and six 
Mark IV pens 
-E Inquiry Card No. 109 





THe Duro ArT SUPPLY 
Co., 1832 Juneway Ter 


f the race, Chicago 26, IIl., is (OURO ART TEMPERA COLORS 
nt. offering this compact, self Ps nos crue wae 
service wire rack to dis te 
. play its new line of tem 
ed 
pera water colors. The 
"~ erchandiset holds one 


half dozen of each of the 
twelve available colors in 
large, two ounce bottles 
According to the company, 
the new temperas are truly 
ypaque and will not bleed, 
thip or crack. Completely 
water resistant when dry, 





a a : , the paint is also lead free 
( il Christmas tree and Yule package decorations high - a “me 
rrp Rey 1. a Inquiry Card No. 112 
is window that can be created by using the ' 
furnished by the W. A. SHEAFFER 
( Fort Madison, Iowa, to promote its ‘Make it a 
Write’ ¢ theme for pens, ballpoint pens, co 





s and gift wrapping 


Inquiry Card No. 111 


For More Information Use Inquiry Card on Page 51 
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FROM OUR GALLERY OF “DOUBTING THOMASES” 


DUBIOUS, DOUBTFUL DIGBY D. DIGH 
DOUBTED A PRICE UNLESS SKY-HIGH! 









“Harumph,” Digby D. Digh was wont to exclaim when con 







fronted with oflice equipment not bearing a high price 


Couldn’t be fine quality; couldn't be well-made; couldn't — 
%. 


te 


stand up; and couldn't sell! Alas ... Mr. D. D. D. has long 
since passed out of the buying picture and has been sup ? 
planted with thousands and thousands of wiser dealers such de 


as you . . . who knows the Metalstand Line is America’s 
quality-at-a-price line! Who knows it is America’s fastest 
crowing ollice equipment line. Who knows it can be sold in 
volume! And knows it leaves a substantial profit for you 
What. sir... vou didn't know it? Then for goodness sake 


mail the coupor helow at once! 


metaistand 
company 


Manufacturers of 

@ STEEL DESKS 

® MODULARS 

@ SUSPENSION FILES 

@ NON-SUSPENSION FILES 

@ STEEL CABINETS 

@Hi-Llo TYPEWRITER STANDS 


11200 Roosevelt Bivd., Philadelphia 15, Pa. « ORchard 3-5300 


Metalstand Company 0-1260 : 
11200 Roosevelt Blvd., Phila. 15, Pa. | 
Please forward me your facts and figures at once. - 
Name ‘ . Re Rh ie sierctainnninne , 
Address " 
City Zone State : 

dae 


ae 


eee aes ee 








New Catalogs 


[wo completely 
w and fully il- 
ustrated catalogs 


are now available 


from the CHI- 
cAGO DESK PAD 
Co £6040 N 

1LO 


Oketo, Chica 
31, Ill. The 24- 
page catalog No 
196-1B shows a 
complet selec 
tion oO! desk 


pads and acces 





sories. Among 
the new items 


featured in this catalog are the “Futura” series desk 
pads and accessories in top grain cowhide with stain- 
less steel trim, the 218 Complete Office Desk Set and 
the 219 Complete Home Desk Set. Folding desk pads, 
doodle pads, work distributors, telephone book covers, 
linoleum desk tops, along with custom shaped desk 
pads are also shown in this new catalog. Catalog No. 
1961-C has four pages devoted to chair cushions, pos- 
ture chair covers and typewriter pads. Reversible, knife 
edge, open bottom and special summer styles are offered 
in a variety of colors and materials. 
Inquiry Card No. 113 


The new price list issued by Luxco, INc., 100 King St., 
LaCrosse, Wis., announced price reductions on six 
models in the typewriter and business machine lines. 
It also announces that many models are now available 
in a range of new colors. Known as the D-145 Con- 
fidential Dealer Price List, it offers all the information 
that the dealer may be concerned with about the com- 
pany's complete line of stands, chairs, stools and per- 
sonal files. Other required information such as shipping 
weights, colors, optional equipment, retail price, in- 


dividual jual 


1S also included 


ty price breakdown, etc., 


Inquiry Card No. 114 


MODERN PARTITIONS, 
IN¢ 439 | 16th St.. 
Holland, Micl®, has an 


ounced a new catalog 
describing its line of 
novabl I rtitions The 
booklet is a digest of 
nrormatior on panel 


sizes, and 
. | speci 
Ther ar 


Ipful hints 





nne;rs who 
lating in 


of walls or partitions A companion catalog on 


GHG. 
’ ome 
quality carbon papers 


assure you of 


SECURITY 













Can unauthorized pe 
correspondence throug 


paper? 


You don’t have to wo 
Beaver high quality 
Panama-Beaver sheet i 
before it has outlived ifs 
almost impossible to d 
on it—the rich full bod 


Everyone who uses Pa 


record carbon papers is/bd 


ing of security and sat 
job well done, with th 
record. Remember, yo 

last as long as the pape 


Convince yourself— Ca 


always ¢ 


MANIFOLD 


Brooklys, 










RIBBONS t 


Coast to Corns 


read your confidential 
our discarded carbon 


hen you use Panama- 

carbon papers! Each 
ed many, many times 
sefulness and then it is 
er any message written 
color guards against it. 


a-Beaver high quality 
nd to get the deep feel- 
tion, that goes with a 
eation of a permanent 
nama-Beaver copy will 
is written on. 


r Panama-Beaver man, 
e wire! 


CARBONS 


Distribution 





PLIES CO. 
York 























Always send a “TIME SAVER” courtesy carbon ° 


systems is also availabl This booklet 


i aiieeell 
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FOR THE FINEST BUSINESS INTERIORS 


... Office fwunitwe by 














ARRANGEMENT — GROUP X — ODESK/TABLE AND STORAGE — PLAN’ BELOW 
One of the various settings shown by Domore at the 1960 i ' Ns 
N.S.O.E.A. Show in Chicago. Styling from the elegance t= | \\\ 
of traditional through the clean modern lines of the Group X 
available in Domore’s diversified collection jb. + | rl | 
' 
Many dealers ordered the above setting exactly as shown for o Tr ; | 





display on their own floors. 
~ 
DOMORE 
yA 
office funiture 


write fou additional infounation DomORE CHAIR COMPANY. INC.. ELKHART. INDIANA 
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niinued 


. New Catalogs ce 


re nm 
™ 1WCS al ] 


the different 
types of walls. It also tells how to install each one of 


illustrates companys four 


Inquiry Card No. 115 


A completely re-styled catalog has been issued by 
SAINBURG & Co., INC., 37 W. 26th St., New York 10, 
N. Y. The 17-page booklet illustrates the company’s 
line of desk accessories, including the new Jens Risom 
series. A new numbering system has been developed 
to simplify ordering. A revised price list is included 
with the catalog 
Inquiry Card No. 116 

FRONTIER Mrc. Co. P. O. Box 13266, Dallas, 
has announced its new catalog on a complete line 


TH! 

Tex., 

of map racks which provide ideal storage facilities for 

large maps, drawings, blueprints and similar materials. 
Inquiry Card No. 117 


Making one 
do 


of many 


room 
work 
with the aid of 


folding tal les 4S 





lescribed in th ae sr scersgas meer 
10-page, illustrat : “s _—e 
d guid pub lity : 
lished by How! : : ; 
FOLDING FURNI 

rURE, IN« l 

Park Av New 

York a New 

York Entitled 

Making Mult 

Purpose Use of 


Space,” the catalog serves to help business firms meet 


the continually rising cost of commercial floor areas by 





showing how rooms can be arranged to accommodate 


1 greater number of people without crowding. The new 
— | atalog includes infomation on the ‘Mobil-Matic,” a 
folding, mobile conference table that is available in 


ind will seat up to 14 COP 
I f 


» | 
comfortably 


Inquiry Card No. 118 


THE Artistic DEsK PAD & NoveLty Co., 721 | 
3rd St., New York 54, N. Y., has published an eight 
page supplemental catalog, No. 960-S, illustrating new 


shown in the regular 24-page catalog 


Copies of both the supplemental and regular catalogs 
vailable on request 
4 Inquiry Card No. 119 
A new atalog featuring leather goods tor both home 


ind office has been issued by A. & M. LEATHERLINES 


iNC., 230 Fifth Ave.. New York 1, N. Y. A new line 
t desk accessories in solid brass is introduced in this 
0Oklet which also shows albums, leather desk acces 


1 novelty gift items. A price list is included 


— Inquiry Card No. 120 
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Stay ahead... 


WITH 
OFFICE AIDS! 


FILE-A-SIST. Hooks securely on either side of 
file drawer. Holds letters, legal papers, in- 


voices and checks in neatest order. 








ADAPTO-RACK. Unique feature as 
sures complete versatility Adapt. 
able to mony widths. 


CATA-RACK. Increases efficiency, im 
proves office appecronce. All steel. 
In colors 





‘*CAPILLARY ACTION’ 
HANDI-PEN DESK SETS 


IDEAL SANITARY 
MOISTENERS 


NO-OVER-FLO SPONGE 
cup 





FLEXIBLE STEEL KLER- 
ADESK — MODEL é6V 


*“BUILD-UP"" HORIZON- 
TAL DESK TRAY 


FLEXIBLE STEEL KLER- 
ADESK — MODEL 0D 


Write today for full information and prices. 
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the installation: 


Walston & Co-, 

Members New Se ‘ud Exchange 
No. 2 Penn Ploza 
Philadelphia, Po- 


the furniture: 
Of course, stylized Pe erless office tur- 
niture. Stylized to the ind! idual nee >ds 
~« ¥e functional in every detail 





and one to ° get your share of 
big-business contracts: 


Working with de aler atter dealer, 
Peerless helps to “land” the big bust- 
ness contracts A Peerles ss proposé al 
can well spe li the difference of being 
aw arded your ne xt contract bid or 
scoring a near miss. Why not inquire 
about the Peerless fram hise in your 
sales area’ You'll be ‘jad you did 





ae tts #0 furnitur 


Chicago PEERLESS STE : 
EL EQUIPMENT @ COMPANY 


Los Angeles 


+l 
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LOOK ... another new 
profit-builder from 


No stains, no spatters! the makers of 
“SCOTCH” BRAND Tapes 


A] Al 
New SCOTCH BRAND It’s easy to sell, because it’s so 
easy to demonstrate. There are no 


e messy liquids, no brush, no putty. 
ry ewriter Cleaner ‘‘ScoTcH’’ BRAND Typewriter 
Cleaner comes in clean, easy-to- 
use sheet! 

lets ou t e the dirt aw2: Just roll the sheet into type- 
yi YD VY | writer, pink side up. Set machine 
for stencil, hit each key three to 
five times—and the job’s done! 
Letters are crisp and sparkling, 
platen rollers are clean, too! (cleans 
type on other machines around the 

office as well). 

As a sales clincher, tell office 
managers how “ScoTcH’’ BRAND 
Typewriter Cleaner makes clean- 
ing a “kid-glove’’ job typists will 
do for themselves—and cuts down 
on costly maintenance calls. 

Three sheets of “Scotcu’’ BRAND 
Typewriter Cleaner sell for 98¢— 
leave you a substantial profit. 
Don’t miss the chance to add an- 
other steady supply item with all 
your present tape customers! 


























| Miiwnmesora 
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A*ARST" 
FUR HARTER 
DEALERS 





















é 
N 
Pp 
a 
Ff —— 
h _ 
: , 
a 
Model 51410 
Side Armchair 
M 
Pp 
Criterion arm rest avail- a 
able in molded rubber or f 
hand-rubbed walnut. 
N 
Pp 
é rm ‘ 
Mode! 41700 Model 51710-5 Model 240 
Executive Swivel Pedestal Base Secretarial 
| 
OA—12/60 
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new CRITERION 
) models and equip 
a whole building 


Six chairs represent a line that is so flexible in styling, 

price and chair types that it satisfies the tastes and 

] | a a budgets for both general and executive offices. It is a 
- — 
> | 

















== . . . . 
Tr ; — ““first’’ in prestige impression, too— makes every person 
—- = : = look more important, feel more important. 
wey 5 / “ Se / . 
é € . rs &F yy . > . 
: : ‘ ° . ‘ Generally, the 41400 series is recommended for the 
Model 31750 Model 41400 Model 51410 Model 51410-5 Model 61420 “te . j 700 series 1 offices 
Price: $98.50 Price: $95.00 Price: $75.00 Price: $90.00 Price: $65.00 executive office and the 41700 series for general offices. 
However, they are interchangeable. Criterion’s styl- 
ing, keynoted by the exclusive cantilever arm, gives 
‘ ” © re . , = a _ 
\ } j every office the look of advanced efficiency. Optional 
~ —_ __- a - hand-rubbed walnut arm rests and the new pedestal 
fae 2 rA ; base offer further flexibility. 
> < — FS > i \ oo o a 
¢€ 4 “& a # . as . . . . . 
: » ? z . d ° . Criterion is a better profit line, too. Reliable Harter 
Model 61420-5 Mode! 41430 Model 41700 Model 51710 Model 51710-5 . , _s . a oe 
Price: $80.00 Price: $85.00 Price: $79.50 Price: $59.50 Price: $74.50 construction cuts costly serv ice call-backs. The Harter 
dealer has less capital tied up in inventory. Result: 
more profit-yielding working capital. And the 
: Criterion line is complete—the Harter dealer can order 
all types of chairs from one source. Time, profit, and 
r4 af P 
Q ty sales are not lost by having to rely on several sources. 
ve SS - - < < 
\ : ; é 582 z FSle* rStA 
a , a Ss ¢ : ; = Also new at Harter is the Seating Center Display 
é : a > 8 
Mode! 61720 Model 61720-5 Model 41730 Model! 250 Model 240 idea. Ask your Harter representative for details. 
Price: $51.50 Price: $66.50 Price: $71.50 Price: $79.50 Price: $66.50 me 5. pene ok bs 2 
Find out all the benefits of becoming a Harter dealer there « no obligation 
| Also. receive free literature on the new Criterion line by just mailing this coupon 
Vote; All prices are Zone 1 with Naugahyde or Toler upholstery along with your name and letterhead to 
‘ | HARTER CORPORATION 
| 1225 Prairie Avenue, Sturgis, Michigan 
Canada: Harter Meta! Furniture, 139 Cardigan St., Guelph, Ont 
Mexico: Briones-Harter, S. A. Lago Iseo, Mex 17, D. F 
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Leon windows win prizes 


he importance of attractive and crowd-stopping 
window displays has never beet 
by Leon Office Machines Co., I: 
D. C. As a 
played a major role in 
past 20 years 


underestimated 

Washington, 
matter of fact, the store’s displays have 
ar growth during the 


Its spectacu 


By combining ingenuity with design know-how 
Leon's has developed for itself a practical—and very 
inexpensive round-the year merchandising aid. As a 


result, the store, which is located only a stone’s throw 
from the White House, has reaped a rich 
“free” publicity and favorable comr 


harvest of 
ong Wash 
ingtonians. 

Due to its skill in window dressing, President Leor 


Weinraub remarked recently, many persons visit th 
store to take their own snapshots of one or more of 
the windows. Some of ¢! lisplays have been writter 
up in Washington newspapers—"‘entirely unsolicited 


This latter publicity, W raub reminds. is “far better 
than the type you have r.”” 
The latest tribute to tl splay talents of the presi 


dent and his staff can this form of 
a prize. This prize—or f many the d ship has 
won over the years—wa 1 by Olivetti Corp 


76 


which judged its Christmas display as the 


most out- 


standing and original” Olivetti Christmas Window Dis- 


play for 


This display 


1OSOQ 


i featured five doll-l 


The Prize Winner 


ike “Santa’s helpers” 


working on Olivetti typewriters in preparation for the 


Christmas 


‘ 


t& ols Ol 


Three of the di 
the trade, while another 


rush 


lis held appropriate 
busied himself stack- 


ing the machines for shipment. Soaring over their heads 


Was a 


the busy passers-by that the holiday 


mod | 


sleigh-and-reindeer 


:, 
frect, indicating to 


season wasnt as 


far off as they had perhaps imagined 

According to Weinraub, window display is some 
thing of art, but one which does not necessarily re 
yuire the talents of ‘“‘outside erts. All of Leon’s 
display ideas are conceived, and the windows decorated, 


sons 
‘ f + 
5s of 
} 
handis 


taff. This staff numbers abx 


outside salesmen Ey 
with Weinraub and lo 


ng ina display with a hol 


omotion 


on hand a large coll 


s. One of the stor 


mut 5U employces, in- 


so often nese per 
kk into th ssibili 
lav ¢ mer 

t ‘ mt 

1 be st 
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SANTA’S HELPERS 
The holiday window on 
the opposite page won 
first prize in the 1959 
Olivetti display contest. 
The Leon staff, which does 


all of the display, simply 
arranged dolls with the 
product (see detail photos 


left and below) to effect 
an increase in sales of 


portabies 




















ANYONE WITH AT LEAST 20-50 VISION could not 
help but notice this window of alternating Olivetti ads and 
the cover of the Life magazine in which the ad was placed 

and, the three advertised machines exhibited in the cutouts 
of the overall pattern 


and customers 


eived displays was one which gave a visual outline 


or th Olt 


ition of office machines. In 1951, during its 


66 Years of Progress Exhibit,” the store placed a num- 
ber of these old machines in its windows, tagged them 
with their date of manufacture, and gave a brief textual 
description of their workings. Not only did this presen- 

n evoke nostalgia among some of the older office 
workers in the city, but it also created an interest in 


impt ents built into modern machines. 
On Washington's Birthday, 1959, members of the 
taff decked themselves out in appropriate pre-Revolu- 
s, complete with periwigs and jabots 
In tl r, an image of the nation’s first President 
1 to the eye, as well as to the memory. Busi- 
stimulated, as Washington's Birthday 


tradition in the ition’s capital 


Life in the Window 


d Olivetti and 
office machin 


lisplay centered 
ot this manuta 


ng in Life magazine. Covers of the mag- 


g with the page in the magazine on 

ippeared, were attached to a display Win 

i Tt outs’’ were included in the display 
OA—12/60 


each of which contained one of the machines featured 
in the ad. 

Weinraub says he changes his windows at least once 
a month. His bywords in designing them are “sim- 
plicity and originality.” It is never his intention, he says, 
to make the windows startling; rather, he wants the kind 
of displays which will catch the attention of the casual 
passer-by by means of their imaginative impact. 

“If you were to walk by the same show window day 
after day,” he says, “you would expect to see a change 
in the display—at least once in a while. We've found 
that there’s nothing like new dressing in an old window 
to cause people to stop, look and find out what's new.”’ 

His typical window display costs about $25. The store 
has never hired a display specialist to assist in the win- 
dow decoration. The reason ? 

“We simply don’t need one. If we thought we could 
get better windows by hiring a specialist than we get 
from our own in-the-store planning, we'd certainly 
hire one.” 

In 20 years, however, Weinraub has not felt this 
need. And his award-winning windows proclaim the 
wisdom behind his dependence upon his design-con- 
scious staff 
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+tucther PROFIT PRODUCER 
for Shaw-Walker Dealers 


ee 









The 1960 OFFICE GUIDE is a 
profit-producing part of the 
most complete office equip- 
ment franchise in the world — 
5,000 items. 














The Shaw-Walker Dealer is distributing to office equipment 
buyers this colorful, 248-page order-getting catalog—with his own im- 
print on the front cover. Distribution of this impressive catalog spotlights 
him as the “Number One” dealer in his community. 


The OFFICE GUIDE simplifies selling and increases dealer business by ; 
giving each salesman and his customers a single, compact source for 
complete information about any of our 5,000 items. Pictures, prices, de- 


scriptions and dimensions are all on the same page. 


ee Right now we are adding dealers. In some cities we are willing to make 
Skyscraper’ =.g change or broaden our outlets. If you want to increase your profits 
this proven way, write today. 





4 
— SGHAW-WALKER irsizess nets 








LARGEST EXCLUSIVE MAKERS OF OFFICE FURNITURE AND FILING EQUIPMENT IN THE WORLD 
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WITH PARDONABLE PRIDE — 
the publishers of OFFICE APPLIANCES announce 


this distinguished editorial award . 








as os be: ae 
JUNE 30, 1960 : 


in the Twenty-second 
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2 WAYS 

10 CASH 
IN ON 
“TRANS ER 
TIME” SALE 


Of course ‘““Guide-O-Folder” and ““Transfile’’ 


are only two of the many GUSSCO products 
that will build your “Transfer Time Sales’. 
This the important time of the year when 

all enterprising dealers make contracts and 


surveys of their customers’ requirements. 


a for many other ways to make 
‘Transfer Time’ ‘Profit Time’ ....... write 


for our new complete catalog. 





Pat. Pending 


Guise Often 


It's fact not fiction. Filing and finding with Guide-O- 
folders is so easy, fast and positive that savings up to 
30% can easily be effected for all of your customers. 
And when you demonstrate that the change-over to 
Guide-O-folders is made at a net saving of present 
file drawer space, you have made another juicy sale 

and another satisfied customer. Selling Guide-O- 
folders is just that easy. A demonstration gets the 


order. Go after this business its sure-fire profit! 


Transfile 


The new gray finish added to all the features of low 
cost filing and finding for which they have long been 
renowned, firmly establish TRANSFILE Files as the 
finest value in fibre board files. For surprisingly low 
cost your customers can keep all their semi-active and 
inactive records right at their finger tips 
TRANSFILE Files can be stacked as high and wide 
as desired. The patented Interlock feature welds them 
into staunch batteries. With all the weight of the 
drawer and contents supported on steel, the drawer 
movement is surprisingly easy 

3 styles and 13 sizes. Put these new gray finish 
TRANSFILE Files on display at once. Available also 


in Traditional Green of cours« 





BS (Guide 
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at emma 





















































IN 
LETTER 
the LEGAL 
INVOICE 
X-RAY 





SIZES 


LO-FOLDERS | 





2\ System & Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPRESENTATIVE — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CALIF. 
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OA Staff Report 


DEMONSTRATION R 
Roy J. Klumpp, shows the R 
the Allen Stationery Co., Boston 





BOXED IN ... . Leonard Halen (left) of 


Kanter 


boxes with Jay Pojednic, Maurice 


(left to right), all of the Keyes-l 
Folger Fellowes, president of Banke 


82 


ra 


hart ¢ 


rs Box 





Bankers Box Co. talks 


ana 


rOKS 


Charles Wagonen 


Passa IK 


n 


N.] 


“ hile 


GOOD JOB George Reichman, (left), governor of 13th 
District, congratulates Harold Hein, president of the Stationers 
Club of New York 
7,337 Attend, 219 
fC o 7. 

xhibit at ECSS 

More than 219 individual exhibitors played host to 
dealers and visitors at the Eastern Commercial Stationery 
Show held at the New York Trade Show Building, 
October 15-18 

The Show was termed a success by hard-working 
executive secretary, SOPHIA K. EHRLICH, and talk for 
next year includes the addition of another floor to be 
exhibit area 

For the fourth straight year the eastern Show was 
under the direction of the Stationers Club of New York 
and the Metropolitan Travelers Club, Inc. General co- 
chairmen representing their groups respectively were 
MANNIE KLEIN of the Klein Heimbinder Co. and 
Emil Contreras of the Joseph Dixon Crucible Co 

This year’s total attendance of 7337 exceeded the 
previous year by 116. Manufacturer's booth attendants 
were harassed by weekend souvenir seekers in great 
numbers during the first two days 

A number of new products and interesting promo- 
tions, however, enabled the serious-minded dealer and 
representative to carry away more than the usual 
souvenir 
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PRO LER 


Mgr ean 











SHOW ‘WHEELS Heading up many details of the ECSS Savage, George Riechman, Martin Moldow, Mannie Klein, Sophia 
were (left t ght) Herb Grayson, Irving Steinholtz, Jerome Ehrlich, Emil Contreras, Robert Meyers, Milton Stone and Harold 
Hein 



















sth 
ers 
s BLACK AND WHITE Mrs. Benjamin Schluger 
iz looks on as Lloyd R. Streiff of Marsh Felt-Point Co 
nstrates the new white ink pen, addition to the OUR PRODUCT Cole Steel Equipment Co 
ns f black is predominant of show the features of their product to interested 
= dealers. Left to right: Ozzie Kruz, Cole; E 
: Kirsch, Kirsch’s Supply Co.; Ira Shatkin, Royal 
c Office Supply Co.; Alex Winkler and George 
Rouse oft Cole 
as 
rk 
j 
at 
{> 
dq STAPLE FAMILY Swingline Co. Vice-presi 
a] dent Jack Mintzer greets his three lovely chil 
dren at ECSS booth. Left to right: Liz, Richard 


and Davie Mintzer 
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YOUR SALES GO UP 


WHEN YOU'RE A 


= Ao > ADDING MACHINE | 


Model 67X ot ee : 


 & 7 SF DEALER! 











ft 
| 
; 
As a dealer—you'll find it easy to sell National 
Hand Model La oy es Economy Model Adding Machines. Here are a few 
Adder-Subtracter f . . of many reasons: 
Lists 8 Totals 8 f o'r, a 
pony 9X ey L pine Nig Recognized Superior Construction 
a : 4 “ '. . Every National Adding Machine has rugged duty | 
Construction. They’re built stronger—to last longer. 
Double Rust-Proofed parts resist rust and corrosion, 
Tempered parts mean extra strength, longer life.” 
Nylon bearings and bronze bushings withstand thou- 7 
sands of operations, reduce noise and vibration. Just” 
a few of the reasons why National Adding Machines | 
give years of trouble-free service. 
Electric " ' Respected World-Wide Reputation 
Adder-Subtracter = For seventy-six years, National has been famous. 4 
Lists 8 Totals 8 : for buildi reed ter Giceiinas sneeiieies Ol } 
Model 9EX , or building highest quality business machines. The 
$198.50 world’s leading companies use Nationals—benefit f 
; from Nationals’ proven time- and money-saving” 9 
features. Cc 
5 
Healthy Profits for You 
National Economy Model Machines are designed 
£ and priced to fit the budget and needs of every busi- 
ae ness. You'll have unlimited sales prospects. All you 
ECONOMY LINE —— need is to use your initiative. Then, watch your sales 
MODELS -_e 
@ Same High Quality 
@ New low price 
N 
Id 
For information about a National Economy Line px 
Adding Machine dealership, MAIL THE COUPON! . 
—— EE EE ET ES TOO OOS — Ci 
. 50 
THE NATIONAL CASH REGISTER COMPANY, pvayton 9, Ohio a Ten a eS 
Adding [J | would like more information on a Dealership for National Economy sk 
. Model Adding Machines ational 
Machine 
Sales Name ADDING MACHINES 
Address CASH REGISTERS + ACCOUNTING MACHINES 
Dept. . Ss ELECTRONIC DATA PROCESSING 
City wee ” wer paper (No Carson Reauineo) 
1039 OFFICES IN 1217 COUNTRIES + 76 YEARS OF HELPING BUSINESS SAVE MONEY : 
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There’s a 
HANSON 


POSTAL SCALE 
for every office 


— 











1E 







ational 




































» a few * 
ll : 

d duty Or sma eeee 
longer. 
rrosion. 7 
er life. oe 
d thou- 7 
yn. Just 
achines 
famous) Ne- 1509 No. 1530 
as a Heavy duty Heavy duty p 
“a he a postal scale scale for FREE with each scale— 
homens for average mail and ni ; 
anvil elmaraes et Hanson Official Postal Guide 

Capacity Capacity ($1.00 value). Gives latest 

5 Ibs. 25 Ibs. . . 

revised United States postal 
esigned regulations. 
ry busi 
All you 
ur sales 
Exact postage at a glance with self-computing dial 

No. 1515 No. 1546 No. 150 

Ideal parcel More than For personal 
iy Line post and adequate for desk use. 
UPON! shipping room light office Also a clever Scales 

scale. use. gift idea. 
-——=— Capacity Capacity Capacity available with 

50 Ibs. 2 Ibs. 1 Ib. : 
Sa Canadian 

postage rates 
HINES 
HANSON SCALE COMPANY (€s1. 1288) Northbrook, Illinois 

‘D) In Canada, Saxon Office Equipment Limited, 156 Evans Ave., Toronto 18, Ontario 
12/60 OA-12/60 bo 











There was time for play but the emphasis was on 
office machine dealers’ ways of doing business profitably 
as the Eastern Regional OMDA convened in fifth an- 
nual meeting October 13-16 at Galen Hall near Wer- 
nersville, Pa. 

This session attracted representatives of nearly 100 
dealerships for the varied program arranged under the 
enthusiastic direction of General Chairman SAM STEIN 
abetted by President Nort G. Grover and his com 
mittees. 

For that program National President PAUL McWu 


hammered home his 


LIAMS had a leading role as he 
thesis that “profits, not sales, det 


rmines how long you 





NEW, RETIRING OFFICERS of Eastern Regional 
OMDA pose for “family picture.” From left, front: George 
Carr, second vice-president; Nick Fucci, first vice-president ; 
Mrs. Elberta Edwards, secretary; Sam Stein, treasurer; Rear: 
Edgar Noll, Vice-President of NOMDA; Paul McWilliams, 
NOMDA president; Robert Woletz, president; Noel Grover, 
retiring president. 





Roderick Miller 


Wiener 





OA Staff Report 


Dealers Profit at Eastern OMDA Session 


Stay in business.’ Four factors in making a profit were 
outlined as 

1. Maintain sales and cost records by departments 

2. Keep records in accordance with teachings of 

NOMDA Uniform Accounting Manual. 

3. Solve problems, department by department 

i. Make a satisfactory gross profit. 

‘Increasing units or dollar volume are not necessar- 
said the Little Rock dealer. pointing 
out that fixed costs go up with volume. 


ily the answer, 


The program touched on many facets of profitable 
operation. It had GEORGI TICE, editor of Geye rs Deal- 
er Topics, speaking on “Communications” between 
dealer and manufacturer; MARCY RODERICK of Marcy 
F. Roderick Co., 
eries'’ and NELSON A. MILLER, of U.S. Department of 
(;SEORGE SCHEEL, 


discussing “Check Frauds and Forg- 


Commerce, “Store Modernization” 
manager of dealer sales for National Cash Register, 
stressing essentials of good sak smanship; MILTON 
WIENER, Pittsburgh, Pa., detailing his proven leasing 
plan; WILLIAM R. LEAHYy, sales manager of the Cham 
pion line of Victor Adding Machine Co., outlining the 
tremendous market in both home and office for adding 
machines; Mrs. DorotHy R. AMEs 
president of Ames Supply Co., charming her audience 
Spirit” and ToM KING of Speed-O- 


d from copying 


executive vVic¢ 


on the subject of 
Print talking on the profit to be gain 
machines by dealers who are willing to S} ecialize 

Keen interest was displayed in the subject of leasing 
oftice machines, 
Pittsburgh 


paratively new to business, we should all bear in mind 


as opened up by Dealer Wiener of 
Although the leasing program itself is com 
that the public is accustomed to leasing,” he declared 

For instance, a large percentage or our population 
rent houses, sometimes during their entire lifetime 
many business concerns lease their automobiles and 
trucks 

Dealers listened intently to cach of the addresses 
They found food for thought in the statement by Nel- 
son Miller of the U.S. Department of Commerce, ‘‘Store 
modernization is almost a foolproof investment where 
it is needed. There is always a market for store modern- 
ization, in both physical alteration and in the modern 


ization of offices and operating prox dures, and it 1s a 


continuing need 


McWilliams Leahy Ames King 
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Liberty 


economical 





for today’s business needs 
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LIBERTY. 
400 STAXON STEEL 
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Our sole channel of distribution is through the recognized stationery and 

office equipment dealer. To facilitate this distribution we have established = 

nationwide WHOLESALE DISTRIBUTORS on a selective basis who 8 

carry generous stocks to serve you quickly and economically. Se 
Write today for our new catalog describing this complete line of ' 
Record Storage Filing Equipment. 


BANKERS BOX COMPANY | 


Specializing in Record Storage Equipment Since 1918 a3? 
2607 N. 25th Ave., Franklin Park, Il. (Suburb of Chicago) GLadstone 5-7700 
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“OPEN” WALLS. in the 
area of the new Jens Risom showroom 
are made of walnut and birch wood, 
symbolizing the woods used in many 
Risom furniture designs. Behind the 
receptionist’s desk is a water fountain 
surrounded by pebbles and rocks 
planted with greenery and a graceful 
live tree 


reception 


Jens Risom Doubles Space 
In New Showroom Move 


Jens Risom Design, Inc., 
new and largely expanded showroom on the seventh floor 
of 49 E. 53rd St., New York City. 

Until recently the Risom showroom on contemporary 
furniture for business and residential interiors had ox 
cupied another floor at the same address 

The new showroom covers over 5,000 square feet and 
doubles the space for display 

The setting, designed by Becker & Becker Associates, 
utilizes a two-showroom concept which caters the specific 
needs of customers interested in furniture for business 
interiors, as well as those interested in furniture for the 
home. 

The designer, architect or business committee inter 
ested in designs for business interiors can inspect furni- 
ture groupings in surroundings that as closely as pos 
sible resemble the office arrangements found in today’s 
architecture. Each design can be given careful considera- 
tion without the distraction of traffic and clutter 


announced the opening of a 


Richard Selby Wins Imperial 
**Salesman of the Year’’ Award 


RicHARD L. Sex.sy, Imperial 
Desk Co. sales representative in the 
North Central states, received the 
company’s top achievement award 
for outstanding sales performance 
during the previous twelve months. 

The prize, a tropical vacation for 
two, was presented at an award 
dinner following the annual sak 
conference in Evansville, Ind., hel« 
September 22. GitBert B. Bosse, Imperial president, 
made the presentation 


' Richard Selby 
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New York NOFA Hears Panel 
Of Manufacturers and Dealers 





HEAD TABLE at New York NOFA Chapter Panel discussion 


meeting 


The first fall mecting of the New York chaj tcr of 
NOFA at the New York University Club featured a 
lively panel discussion with prominent manufacturers 

The program, under the direction of BEN ITKIN, 
provided discussion between manufacturers and dealers 
on a variety of subjects concerning co-operation between 
the industry partners. 

After New York president, 
SEYMOUR NATHAN, and guest national president, R. P. 
Lewis, the panel challenged dealers with the realization 


greetings by hapter 


that business is to be had in the office furniture industry 
if dealer-manufacturer co-operation would increase 
The panel consisted of FRANK DALTON, MOSELL! 
MEALS, Sip NEMBNER, BUD HASKELL and WILLIAM 
MANOOKIAN. Considerable emphasis was given to 
manufacturers’ catalogs for dealers. Although no clear 
cut decision was made, a joint committee was set up to 
nvestigate the possibilities of closer co-operation in this 


area 
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HEAP BIG PROFITS WITH ROYAL! 


Only Royal work chairs let you sell this 
quality with such economy! Five Royal 

rk chairs—each designed to meet a par 
eating need; priced to bring 
more volume, more profits for you. All bear 


ticular office 


Royal's famous 10-year guarantee, all come 
wide variety of upholsteries, color: 
DEALERS’ CHOICE—ROYAL METAL be 
Royal sells exclusively through 


ers; never direct. From single office 
rk stations to complete airport termina 
every Royal sale is made 
through a Royal dealer. Grow with Royal 
nd get your full share of the profits. 
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A. 21250 Executive Posture Chair 
fully adjustable back; new synchro-tilt posture 
adjustment. $83.50 list g B. +1264 Posture Work 
Foam rubber seat and back rest, both 
fully adjustable for fatigue-free comfort. List 
price — only $63.50 @ C. +1235 Male Posture 
Moided Durafoam seat and back rest; 
waterfall front; tilt-back with fully adjustable 
. > . . . . . . . . . > . >. . . 7 . 


Royal Metal Manufacturing Co., Dept. 6-L 
e Park Ave., N. Y. 16. in Canada — Galt, Ont 


New larger 


Chair 


Chair 


Please send me complete information on your 
office chair line 


Name 
Firm 
Address 


ty State 


N 
< 


tension support. $61.50 list. @ D. #1211 Male 
Clerical Chair with Molded Durafoam seat, fixed 
back, no arms. List price—$57.50 w E. #1230 Ex- 
ecutive Chair with Torsion Tilt, extra large ““‘man- 
size" seat and back. Price with fixed back and 
spring seat cushion—$62.95 list. mw Note: Prices 


F.0.B. Michigan City, Ind., or Plainfield, Conn. 


® 


OFFICE & FURNITURE 
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“What’s so bad 
about basing the ad budget 
on last year’s shipments ?” 

















Management men, seeking a reliable guide to 
advertising appropriations, often settle on a 
percentage of sales. The following commentary 
on this practice was written by A. J. Bergfeld, 
President of the internationally known manage- 
ment consultant firm of Stevenson, Jordan & 
Harrison, Inc. 


“Past practices of your own or of your com- 
petitors will produce no magic ratios by which 
you can either judge or budget the right amount 
of advertising automatically as a percentage 
of past sales. 


“Plans for increasing sales volume, sales revenue 
and resulting profits by product and by territory 



















or by divisions, can better be analyzed and 
approved by considering advertising as a pro- 
grammed cost to be associated with specific 
profit plans and to be measured against specific 
results. 


“Programming advertising costs as a measured, 
reasoned and integrated part of a future profit 
plan usually results in a better plan and better 
actual future profits.” 


ASSOCIATION OF INDUSTRIAL ADVERTISERS 


271 madison avenue + new york 16, n. y. «+ telephone murray hill 5-8921 





lucts, with local chapters in ALBANY, Battimore, Boston, BUFFALO, 


An organization of over 4000 members engaged in the advertis ng and marketing of industrial pr 
MINNEAPOLIS, 


Cuicaco, CLevetanp, Cotumsus, Datias, Denver, Detror HAMILTON, ONT., HartForD, Houston, INDIANAPOLIS, Los ANGELES, MILWAUKEE. 
ONTREAL, Que., Newark, New York, PHILADELPHIA, PHOENIX, PITTSBURGH. PorTI AND, Rocuester, St. Louts, SAN FRANCISCO, TORONTO, ONT., TULSA, YOUNGSTOWN; 
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New high style 
Remington STANDARI 














99 
ith built-in sales al! 
. 
. 
{ a a 
beautiful from every angle... 
engineered for new ease of operation and endurance 
Here’s the sales appeal you’ve been seeking! The _ visible margins, non-touch key release — make the 
rugged, reliable Remington Standard with a mod- _ beautiful, new Remington Standard the hottest 
ern, streamlined look to match today’s most beau- typewriter in the business today. 
tiful contemporary offices. It’s still not too late to get an Agent-Dealer fran- 
S And talk about construction: The new jewelled chise for this exciting profit maker! Contact your 
5 precision of the new Remington Standard Fold-a- Remington Rand Branch Manager or write: 
“a matic design results in a wonderful responsiveness e 
never before possible! Memingtorn Peand 
Other important exclusives such as automatic cen- DIVISION OF SPERRY RAND CORPORATION 
tering, stronger-than-steel cycolac cover, instant Room 2190, 315 Park Avenue South, New York 15, N. Y. 
0 OA-12/60 91 








Warehouse Showroom 


Opened in Dallas 


Dick Lowe Associates, Dallas, Tex., launched its 
new showroom with a two-day open house attended 
by more than 200 purchasing agents, dealers and ex- 
ecutives of manufacturers represented by the firm. 

The showroom is operated in conjunction with the 
warehouse for products handled by the manufacturers’ 
representatives. The need for just such a display area 
was conceived by Dick Lowe two years ago when the 
above mentioned warehouse was opened. He realized 
that many dealers have limited display facilities for 
office furniture and that customers are more inclined to 
buy, and to buy in quantity, when they can select from 
furniture groupings complete with all the accessories. 

Dick Lowe, who is well-known to dealers in the 
south, having travelled the states of Texas, Louisiana, 
Oklahoma and Arkansas for more than 18 years, 
has arranged to advantage the varied types of office 
furniture, grouping them in compatible combinations 
of steel or wood with carefully selected accessories. 

The products displayed here are those of the man- 
ufacturers represented by the firm. They include the 
steel furniture of Haskell, Inc. and the Browne- 
Morse Co.; chairs by Precision-Posturect Chair Corp., 





CONSULTING with Dick Lowe (stand- 
ing) are Mr. & Mrs. John Nystrom of a 
Waco, Tex. firm 


Cottonsmith Furniture Mfg. Co., Inc., wood desks 
and the line of wood upholstered furniture designed 
by the Monarch Furniture Co., Inc 

Commenting upon this additional service his com- 
pany now offers to local dealers, Lowe stated: ‘‘only 
3000 Square feet were taken from the 30,000 square 
feet previously used exclusively for warehousing, but 
what a difference it makes in servicing our trade.” 

The firm is conveniently located in downtown 
Dallas at 3720 La France St., just one block off the 
main thoroughfare. In spite of being set up in mid- 
city, this location offers adequate parking space and 
other advantages to meet modern operational de- 
mands, 





THE WARMTH OF WOOD is shown to advantage in this carefully arranged display of wood office furniture 
in the new showroom of Dick Lowe Associates, Dallas, Tex. 
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STANLEY MANUFACTURING COMPANY 
1310 NORTH MAIN, FORT WORTH, TEXAS 
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THE 
JUSTICE 

BY 

STANLEY... 
EXALTED 
COMFORT 
WITH 
COMMANDING 


DIGNITY 


#240012, “Justice” from Stanley's 
“Bond Street’ series 
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missing out on full profits! 


Oxford 


FIRST NAME 
IN FILING 
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“‘You get bigger profits 
with the full OXFORD Line!”’ 


Oxford's “blue chip” dealer policies make the full Oxford line your best investment in 
filing supplies. Full line Oxford dealers get full company support in all phases of marketing. 
In the field, Oxford salesmen make consumer calls and hold pre-selling seminars. A major 
advertising program channels leads directly to you. Constant research and development 
anticipates needs with new products, keeps the full line at top quality; strategically located 
branch factories and warehouses cut your shipping costs. And best selling Oxford Pendaflex® 


is price maintained for your protection. [f you're not a full line Oxford dealer, you're 


Be sure you're on our mailing list, for free 
copies of the ‘Filing Line.” 


Oxford Filing Supply Co., Inc. 


Main Office and Plant in GARDEN CITY, N.Y 
Factories in ST. LOUIS, LOS ANGELES and AUGUSTA, Ga. 
Warehouses in CHICAGO and DALLAS 


tn Toronto, Luckett Distributors, Ltd. 
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P-R-O-F-I-T-S! 


Move fast 
_ it’s profitable! 


JOELI fire-proof 
safes of unusually 
unique design, are 
covering the globe 
with tremendous 
sales success. Several 
sizes and models 
available. 


In Canada: Commodore Portable Typewriter Co. Ltd., 
680 King Street West, Toronto 26, Ont 


OUTSIDE CONTINENTAL JU. S.: 
Jorgen S. Lien, Box 522, Bergen, Norway 


760, OCA-12/60 


e money FAST 


MPLETE REGNA LINE 
egisters - adding machines - safes 


Don’t miss this opportunity of your lifetime! This complete Dealer 
Line (more than 50 models) of low-priced REGNA cash registers 
and adding machines spells PROFITS, PROFITS and more 


Stream-lined, jet-age models surpass all expectations of business 
builders with an eye on tomorrow. Your choice of electric, hand, 10 
keys or full keyboard machines. 


Write today for informative literature. 





It’s low-priced! It’s profitable! 
Mail the coupon—Mail it today— 


Mail it NOW! 
Fea aaa 
REGNA CASH REGISTERS, INC. 
175 Fifth Avenue, New York 10, N. Y. 


Gentlemen: 






Please rush more information on the 

complete Line of REGNA Cash Registers, 
REGNA Adding Machines, JOELI Fire-proof 
Safes, and outline advantages of becoming an 
independent REGNA-JOELI Dealer. 

Name 

Address 

City 

Zone State 


Pest ewereer rer e2 2 eB eweeeeees 
| eee ee 
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Accurate Copy, Product Identification 
Stressed in Facit Typing Contest 


Over 4,000 prizes, including an all-expense paid 
trip. to Sweden, a trip to New York City, 25 portable 
typewriters and achievement medals are being sought 
by more than 150,000 typing students throughout 
the country who have entered the Second Annual 
Facit Accuracy Typing contest sponsored by Facit, 
Inc., in conjunction with the Foundation for Busi- 
ness Education. 

The contest, which began in October and will con- 
tinue through April, emphasizes accuracy or perfect 
copy. Only errorless papers will be accepted. An- 
other important aspect that has met with the ap- 
proval of both students and teachers is that all con- 
testants have an equal opportunity to win because 
students may practice the contest copy as often as 
they wish. 

Thus, the less gifted student who is willing to 
practice dilligently can do better than the more tal- 
ented student who is not willing to apply the same 
effort. 

Facit dealers are invited to work closely with this 
contest whose purpose is to increase typewriter sales 
as well as to raise business education standards. The 
company has prepared a publicity kit for the dealer 
which is designed to identify him locally as an active 
participant in this national project . 

Greater recognition for the Facit typewriter is 
established by means of the contest copy which is 
practiced and not just read. Millions of students are 
learning the features of this typewriter while carry- 
ing out the assignment. 

The kit includes sample news stories which the 
dealer may send to his local newspaper and radio or 
television station. All of these provide space for the 
dealer's name and location 

The contest is divided into three competitive 
stages — local, regional and national. During the first 
stage the contestants use typewriters available in their 
classrooms. At the regional and national levels of 
the contest it is mandatory that all participants use 
Facit typewriters. The same contest copy is used 
throughout the three phases 

As the primary emphasis of this contest stresses 
accuracy, the student who types the most words per 
minute without any errors is a winner 

The local competition ends January 31, 1961 and 
the winning student in each class is awarded an 
achievement medal. The 500 top scorers will par- 
ticipate in one of 25 regional contests; the winner of 
each will be awarded a Facit portable typewriter 

Ten winning students and their teachers, from the 
25 regionals whose papers represent the best scores 
will be invited to an all-expense paid trip to New 
York City to compete in the finals 

The winning finalist and his or her teacher will 
receive the grand prize, an all-expense paid vacation 
trip to Sweden, home of the Facit typewriter 
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Marking Rule Card Available 


A marking rule card for shipping rooms is being 
offered free of charge from the Proper Marking As- 
sociation, Box 537, Carbondale, III. 

— ae It clearly outlines 
Marking Rule 6 of the 
Association of American 
Railroads and the Amer- 
ican Trucking Associa- 
tion, along with export 
marking data, conversion 
equivalents and military 
marking specification. 

The proper marking 
of packages will reduce 
the chance of misdirected 
or delayed shipments. 
According to the Associ- 
ation, millions of dol- 
lars are lost each year 
due to improper marking, illegible addresses, marks 
that are blurred and unreadable; resulting in losses, 
claims and complaints. 

This rule card is printed in four colors on heavy 
card stock, measuring 11 by 17 inches. Called “A 
Good Product Deserves the Proper Mark,” it may 
be obtained by writing to the above address. 





Stationers, Publishers Board of Trade 
Holds 85th Anniversary Program 


The Stationers and Publishers Board of Trade, Inc., 
New York City, celebrated its 85th Anniversary recently 
with a full day and evening program at the Hotel Bilt- 
more in New York. 

The sessions based on a theme, ‘Sales and Credit — a 
Management Team,” were presented under the direction 
of JOSEPH P. TEMPLETON of the Joseph Dixon Crucible 
Co. Speakers in their respective areas were: WILLIAM I. 
THOMPSON, Oxford Filing Supply Co.—sales; Ep>warp 
O. KALLMANN, Stationers and Publishers Board of 
Trade—credit; and V. STEVENS HAsTINGs, Chase Man- 
hattan Bank—economics. 

In addition to the daily seminar sessions, special dis- 
cussion followed each of the talks. A grand banquet, 
dancing and entertainment in the evening closed out the 
festivities. LEO STEIN, President of Stein Bros. Mfg. 
Co., was the guest speaker. 


Office Supply Firm Changes Name 

The Record Office Supply Co., 719 Demers Ave., East 
Grand Forks, Minn., has changed its name to Advance 
Office Supply, effective August 1. JERoME McCoy 


is the owner 
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ADVANCO VERSATILITY Spells Big Sales Year Round! 












NO END OF BU 
whenev 
make. He 
sales opportunitt 


need for paper P 
board, red, gray, 


*y.S. and international 


patent-Protected. 





i- DVANCO 
sete For Non-Punched Papers 
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Advanco Compressor Cc 


to 150 papers, easy t 
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black. Letter an 


PUNCHLESS PAPER HOLDERS 


briefcase portability 
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d files! Wide 
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with ADVANCO Safety Clip. 


packaged in transparent polye ye 
clean in stock. Will not rust or ta 








MADE IN U.S.A REG. U.S. PATENT OFFICE 


76-05 51st Avenue, Elmhurst 73, L.1., N.Y. 









E-X-P-A-N-S-1-0-N 
‘SUSPENDO’ HUSKY 
PRESSBOARD FOLDERS p< 
Hold Loads of Papers! 


CUSTOMERS WANT 
HUSKY ‘HANGING’ 
FOLDERS FOR BULK 
PAPER FILING — and 
Advanco’s got em! Tough 25 
pt. pressboard with strong cloth expansion gusset bottoms, that won't 
bend or buckle under the weight of heavy file of papers. 2 capacity-sizes: 
For 1” and 2” of file contents. Even when filled to capacity, contents will 
not rise up in the folder to hide the index tab! These are the folders that 
modernize hanging-folder capacity and adaptability! Will last indefinitely. 

Write now for popular list-prices and excellent discounts on these 
volume-selling Advanco multi-use products. 








Tel.: Hickory 6-4848 
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Ohio Firm Furnishes 


Manufacturer's Office 


Wirtshafter's, Cleveland, Ohio office furniture 
dealer, recently equipped the new Brook- 
park, Inc., manufacturer of plastic dinnerware 
Both the executive and general clerical offices were 
furnished with modular units 
Fundamentals’’ 
The walnut graining of this particular grouping 
prevents any two units from looking exactly alike 
So, although selection was made from stock com 


ponents, Wirtshafter's was able to assemble individ- 


home of 


selected from the 


line of Eisen Brothers’, Inc 


ualized units for every executive level 

The desks used in the general clerical area are 
equipped with Eisen Brothers fundacote’’ tops for 
resistance to scratches and stains. Typewriter pedes- 
tals and L-arrangements were provided, not as stand- 
ard equipment, but as needed by the 
worker. 

Brookpark'’s own plastic materials were employed 
in designing this particular working area. Trans- 
lucent plastic room dividers were used to create pri- 
vate offices without detracting from the general dec- 
orative scheme of pale, light colors 

In furnishing the executive offices at Brookpark, 
Wirtshafter's faced the problem of creating extra 
working space and still retaining an executive ap- 
pearance. 

The modular principle was put into practice, per- 
mitting the selection of components especially de 


individual 


signed to make maximum use of limited space. 

Not only did the ‘Fundamentals’ desks fulfill the 
practical purpose of providing sufficient working 
area, but the walnut graining of these units was 
utilized to blend with the wal! panelings in these 
“Special Situation” offices 


A. W. Faber-Castell Acquires 
Three Pencil and Ball Pen Companies 


A. W. Faber-Castell Pencil Co., Newark, N. J., has 
acquired three companies which manufacture and dis- 
tribute pencils and ball pens. They are the Common- 
wealth Cedar Co., Inc., Cavalier Pencil Co. and Pen-Cil- 
Pen Co., all of Shelbyville, Tenn 

The operating company in Tennessee will be known 
as Commonwealth Pencil Co., Inc., and will be a wholly- 
owned subsidiary of A. W. Faber-Castell. W. CLINT 
RUCKER remains as president and general manager; 
H. U. BrttMAN, president of A. W. Faber-Castell is 
chairman of the board. Gustave E. WIEDENMEYER 
becomes vice-president of the 
Frep WREDE is treasurer, NATHAN BILDER, secretary 
and GraDy BLACKWOOD is assistant treasurer 


Tennessee subsidiary 









iin. 


LIGHT, AIRY COLORS in the general clerical area of Brook- 
park, Inc., are complemented by the Eisen Brothers’ ‘Funda 
mentals’’ desks with beige scratch- and stain-resistant tops fur 
nished by Wirtshafter’s of Cleveland, Ohio 


Albert Zitmore Succeeds Seigle 
with Associated Stationers Supply 


Suppliers of Associated Stationers Supply Co., Inc., 
were notified October 18 that as of that date HAROLD 
J. SEIGLE, president of the Wholesale Stationers As- 
sociation, had severed his connections with the company 
ALBERT ZiTMORE, formerly of the Ramsey Co., whole- 
salers, is now in charge of merchandising as well as 
sales for the company, announced President O. Gres- 
SENS 

In addition, it was announced that RoBpertT E. Kocn- 
HEISER has succeeded SAM CorBINO in charge of the re- 
buying department and Corbino has become general su- 
perintendent of the warehouse at 231 S. Jefferson St., 
Chicago 


Office-Type Dictating Equipment 
Covered in New ASA Publication 


The features essential for the effective use of office 
type dictating equipment are covered in the new ‘‘Amer- 
ican Standard Minimum Requirements for Office-Typ« 
Dictating Equipment,’ approved and published by the 
American Standards Association. 

The standard defines the term “‘office-type dictating 
equipment,’ and describes the basic forms of single 
unit, multiple-unit and central office equipment 

By clearly distinguishing office dictating equipment 
from other types of sound recording equipment, the new 
standard is expected to assist office management in se- 
lecting the most suitable equipment for its purposes and 
in using it most efficiently. 

The ASA is the national clearinghouse and coordinat- 
ing body for standardization. It is a federation of more 
than 120 national trade associations, professional soci 
eties and consumer groups, with over 2,100 company 
members 

The booklet No. X2.5.20-1960, is available at 35 
cents per copy from the American Standards Associa- 


tion, Dept PR 182, 10 E. 40th St., New York 16, N. Y 
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Your company is judged by the office you Keep... 








This Cole office is designed for a busy executive 
. one who insists on the prestige of fine furni- 
re combined with efficiency. Notice the marked 

individuality of the colorful, two-tone executive 

desk, the chairs contoured to fit your body. Note 
how the credenza and table blend with the decor 
of the office. Here, indeed, is an atmosphere of 
personal comfort and good taste that immediately 


puts clients at ease while providing an inspiring 
setting in which to work. This is but one example 
of how Cole will enrich your office with furniture 
of distinctive styling and lasting beauty. See for 
yourself why Cole is so far ahead in the office 
equipment field. Send for our FREE color catalog 

.. today! Cole Steel Equipment Company, Inc., 
Dept. 42, 415 Madison Ave., New York 17, N. Y. 


COLE STEEL 


NEW YORK CITY * CHICAGO e¢ PHILADELPHIA e LOS ANGELES 
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Dutton to Retire; 
Getman Heads Eaton 


Harry C. DUTTON, president 


Dutton will serve as Chairman of 
the Board. Both tak 
new responsibilities January 1 

Mr. Dutton is well known in the 
stationery industry. In addition to his 12 
Eaton, he was formerly president of White & Wyckoff 
Manufacturing Co. He now plans to devote more time 
to community affairs and other outside interests 

Getman, former vice-president in charge of marketing, 
Gorham Manufacturing Co., joined Eaton Paper Corp 
on October 1. He was associated with Gorham for 33 
years, serving in various capacities, most of them 
in sales and marketing. A director of Black, Starr & 
Gorham, New York City jewelry store, he was until his 
appointment at Eaton, a director of the Mt 
Silver Co. 


over their 





B. M. Getman 


years at 


Vernon 


Fire Damages Taylor Chair Co. 


A frame factory building, built in 1816 for the 
Taylor Chair Co. in Bedford, Ohio, was partly de- 
stroyed by fire on October 11. A great deal of stock and 


machinery, including about 400 assembled chairs and 
parts of 2,000 others, were damaged by smoke and 


water. 
The three-story plant, employing about 25 persons, 
was one of the pioneer industries of northeastern Ohio 


Pretty as a Picture 


“Pretty as a Picture” may be a trite 
clinche but it certainly is true in the 
case of Miss Maureen Sullivan, “Amer 
ica’s Junior Miss 1960." Compliment 
ing the pretty picture, as if anything 
more were needed, is the Myrtle ‘Co 
ronado” desk and Boling chair Miss 
Sullivan is admiring in the Mobile, 
Ala. offices of the Junior Miss Pageant 
headquarters. The installation was made 
by Waller Bros., of Mobile 
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of the Eaton Paper Corp, since 
May of 1949, will retire as chief 
executive at the end of this year 
BuRRILL M. GETMAN has been 
elected president of Eaton, and 





Two Typewriters Missing 


W. G. Fetzner, chief special agent for the Chicago, 
Burlington & Quincy Railroad Co., 
writers missing from the company’s office at 14th PI. 


reports two type- 


and Canal St. in Chicago. Fetzner says the building was 
burglarized the night of November 4 

The two missing machines, both standards, are listed 
as a Smith-Corona, No. 62-E-5095905, light gray with 
white keys; and a Royal, No. 4968670, 
keys 


gray with green 


Portable Shipment Goes Back to School 
en ». 5 : 


. RITE 
TYPE 


— co.— 


SALES SERVICE 





(left) and Robert Dalton 
Wauwatosa, Wis., 
received a shipment of 124 Adler portable typewriters from 


co-owners of the 
are shown on the day they 


Lyman Morgan 
Rite-Type Co 


Addo-X, In 


and September 


The shipment arrived in time for the August 


back to school’’ sales campaign 


_ 
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AN OFFICE IS RECORDS... . and records are office 
feblood. Incoming, outgoing, reference records; product 
records, policy records, personnel records. 


TO SELL THE OFFICE 
SELL RECORD CONTROL. .. efficient, smooth flow 


of information. The easy filing and quick finding of all the 
everyday records office people need. 


+ 


he highly salable, door-opening Y&E filing systems can 
help you do it. The Y&E Direct Name System—the 10 
second filing and finding method—is so simple and logical 
that even untrained people can use it quickly and accu 
rately. No confusing color codes, no complicated guide 
and folder arrangement. You file direct by name. 

The Y&E Expanding Index makes alphabetic card filing 


YAWMAN & ERBE 





1024 Jay Street, Rochester 3, New York 
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simple and economical. As card files grow, the alphabetic 
index can be expanded at any point without waste and 
without confusing the index arrangement. The system al- 
ways remains properly guided for maximum efficiency. 

Y&E takes care of housing the systems, too. There are 
the Y&E standard files, as well as the exclusive Pro-File* 
which features side-system filing. Their quality has helped 
build our reputation over the last 80 years. 


You have all the merchandise to se// record contro/ when 
9u handle Y&E work-savers. Write V.W.McCann for details. 


3-drawer Empire 
File Cabinet 


Expanding 
Index System 





Y&E Direct 
s| Name System 





* Patented 
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CENTRAL RETAIL facilities for Svanstroms, large Swedish 
branch-stationers, is located in new skyscraper in heart of 
Hortorgs-city, the new commercial nter of Stockhol: 
Eighteen sales people manage the total 9,000 sq. ft. of the 
firm's four floors 


SELF SELECTION, new to the Swanstroms company, is attractive 
ly handled with island counters. Note dr s witl essed han 
dles at base of counters. 
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Swedish Firm Does Excellent 


Job of Store Modernization 





OFFICE FURNITURE is openly displayed on the second floor of the 
firm's branch in Vasagaten, Stockholm’s Old Town 





Since 1957, Frans Svanstroms & Co., a large com- 
mercial and social stationery firm with branch stores 


in Stockholm, has been exerting its influence on the 


methods of merchandising stationery supplies through 

out all of Sweden. Though this firm, which has a whole 
sale division, has developed a formidable trad puta TI 
tion and clientele during its more than 100 years of de 
business, its present influence is by way ot xampl eq 
This example takes the form of store modernization ne 
geared to self-selection, or as the firm refers to it sual pu 
di 
selling. Since its first conversion to a self-selection lay pa 

out in 1957, most of the stores in the firm’s chain hay 





] 1 
been similarly converted. 


The reasons behind Svantroms’ store modernization 
are no different from that behind a switch to self-selec 
tion here in th United States the reductiot f dis ; 
tribution costs (salaries and wages) al d the stimulation ; 
of impulse buying. With these objectives in mind 
Svanstroms has been successful to the point that about ; 


| products sold in the stationery division are 


99, of a 


- = 


openly displayed and priced 
The success of such conversions has been instru 
mental in causing a chain reaction in the Swedish 


stationery trade in general. 
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Tops in quality —tops in performance! 





MUTUAL Hand Punches 


| ...the fully adjustable hand punches that 
| have everything your customers want... 


They are far and away the finest hand 
punches available on the market today 
looks, in quality, in perform- 


ance. Easily adjustable, these Mutual 
punches offer a variety of hole punch- 
ing combinations—for virtually any 


standard size sheet. They’re good look- 
ing, light weight, of sturdy steel con- 
struction, and competitively priced. 
Easy to operate when held in the hand, 
they can also be used on the desk. 
When not in use, their compact size 


makes it possible to store in desk 
drawer. Mutual’s complete line of 3 
hand punches and 5 desk punches can 
be ordered in any combination for 
quantity discount. Write, or ask your 
distributor for full details. 














No. 27 Mutual SPACEMATIC PUNCH —2 to 7 holes 


' This fully adjustable punch has all the features of the No. 23 
described above, plus the following special features. It is 
equipped with seven ball-bearing selector heads, and with five 
neutral zones to park inoperative heads, when two or three hole 
punchings are desired. This punch actually does the work of 12 
different punches. Will punch up to 6 sheets of 16 pound bond 
paper. Individually boxed; 24 boxes to a carton. List price — $7.95 


PLUS! Mutual’s Desk Punches... which center paper 
automatically! 


Only Mutual gives you a 
line of desk punches that 
gives you high capacity 
and automatic paper cen- 
tering. They are sturdily 
constructed of grey ham- 
mertone finish in a price 
range to meet all your 
customers’ needs. 


No. 250 CENTAMATIC® 
MULTIPLE PUNCH 


List price — $13.75 








No. 23 Mutual SPACEMATIC® PUNCH 
2 or 3 hole 


This modern, lightweight, 3-hole punch is 
fully adjustable—works with fingertip ease. 
It has three ball-bearing selector heads. A 
flick of the finger puts each head at exact 
punch position for any desired punch com- 
bination of two or three holes. Neutral zone 
makes unused head inoperative—no need to 
detach. Fixed gauge automatically centers 
11” x 8%” ring binder sheets. Will punch up 
to 10 sheets of 16 pound bond paper. Con- 
structed of sturdy sheet steel, with grey ham- 
mertone finish. Does the work of 8 different 
punches. Individually boxed; 24 boxes to a 
carton. List price — $5.95 


NOW BACKED BY NATIONAL ADVERTISING! 


The Mutual line is widely advertised today with 
full pages appearing in leading consumer publica- 
tions, edited for the busy office executive and his 
secretary. This is an extra Mutual plus, designed to 
make your selling job of Mutual punches easier! 














No. 20 Mutual ADJUSTABLE Hand Punch — 2 or 3 hole 


(Not Illustrated) 


This fully adjustable,economy-priced hand punch is equipped 
with three adjustable heads which are simple to operate. This 
permits punching any standard 4%” two or three hole combina- 
tions. End heads may be shifted to any position, simply by 
loosening set screws. Center head is detachable for two-hole 
punching. Fixed gauge automatically centers 11” x 8%” ring 
binder sheets. Like all other models, the #20 is equipped with 
hardened and ground punches. Will punch up to 10 sheets of 
16 pound bond paper. Individually boxed; 24 boxes to a carton. 

List price — $3.95 


PRODUCTS COMPANY 


110 Barber Avenue, Worcester, Mass 
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The Apsco “DANDY” 





C. 








K. Hellebush 





The ATLAS, one of the complete line 
of Apsco Pencil Sharpeners, is one of the 
most popular models specified for 
general office use. Typical of all Apsco 
products, the ATLAS is a high-quality 
sharpener, yet is priced economically. 
Quality features include a positive stop, 
nylon dial selector, heavy-gauge 

welded all-steel frame, and long-life, 
replaceable cutterhead. Specify Apsco 
products for YOUR office — there 

are none better. 


Write for complete Apsco 
catalog, free on your request 


APSCO PRODUCTS, INC. 
Dept. 20-12 P.O. Box 840 Beverly Hills, Calif. 





Executive Personnel Changes Announced by Kee Lox 


Three majer executive changes have 
been announced by CHARLES W. PEM- 
BROKE, president of the Kee Lox 
Manufacturing Co. Pembroke made 
the announcement at the company’s 
60th anniversary sales meeting recent- 
ly held in Rochester, N.Y. The changes 
involve the establishment of two new 
positions, an executive vice-president 


and vic e-preside nt, sales. 


TALBOT CuRTIN has been named 
executive vice-president. In February 
of this year he was promoted to vice- 
president and treasurer, and he will 
retain the title of treasurer in his new 
position. Curtin has been a director 
of Kee Lox since 1938, and joined the 
company in 1945 as general manager. 
He was advanced to secretary and as- 
sistant treasurer in 1951. He is also 
secretary and treasurer of Kee Lox Pa- 
per Box Co., and secretary and treas- 
urer for Kee Lox Sales Corp., which 
handles the company’s export sales. 


CHARLES K. HELLEBUSH, JR., has 
been named vice-president-sales. A 
veteran of 25 years with the company, 
he formerly served as general sales 
manager. In his new capacity he will 
direct all sales and marketing activities 
for the company. He served as district 
manager for the northeastern United 
States in 1938, was named to the 
board of directors in 1953, and was 
promoted to general sales manager in 
1955. 


J. Carrot Doy ce has been named 
sales manager to succeed Hellebush. 
He previously served as assistant sales 


manager. 


Lit-Ning Names Winners 


Five dealers attending the recent 
NSOEA convention were picked as 
the lucky winners of the Lit-Ning 
Products Co. Convention Sweepstakes. 
The winners, who received a transistor 
radio, were: M. E. Marpie, The 
Laurence Co Philadelphia, Pa. ; 
ROBERT Kauss, Aetna Office Furni- 
ture, Jacksonville, Fla.; J. AusTIN 
SoBCZAK, Alpena Printing Studio, 
Inc., Alpena, Mich.; The Leslie 
Schuldt Co., St. Paul, Minn.; and 
Mrs. P. Kappas, Madison Stationery 
& Supply, Covington, Ky 
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Remington Rand Names 
Marketing Director 








Sterling J. Hiles New Showroom For Three Firms 
has been ap- 
e pointed director Formal opening of the joint show- the Southern California area by J. 
EM of marketing for ror at 307 N. Robertson, Los HuGH MacKay, JR. 
the Remington Angeles, shared by Directional Con- The display shows furniture prod- 
de | Rand Portable tract Furniture Corp., Nessen Studio, ucts, lamps and fabrics for use in in- 
y's [ypewriter Divi- lamps, and Isabel Scott, fabrics, was _ stitutional and industrial interiors, and 
nt- | sion, it was an- announced by CHILTON Brown, sales will be for the convenience of decora- 
ges | nounced by Wil- director of Directional Contract Furni- tors, architects and designers in the 
; Sterling Hiles , ~ 2 : 
ew : liam N. Brown, ture contract field. 
nt | resident and division general The three firms are represented in Open house was held November 1-3. 
i rer 


) 
illa 4 


Hiles will have overall responsi- 











q bility for advertising public relations, s 
Ary handising, sales promotion and 

Be market research. He formerly was 
will director of advertising and promotion 

nas for Remington Rand at group head- 

Us quarters level and before that was 
the 7 


senior account executive at Comstock 


: PHOTOCOPY 





















. 
as- | Marsh Brothers Buy with the 
ich | Reynolds Office Supply 
THOR F. and AUSTIN MARSH, 
al wners of Marsh Office Supply, Inc., 
4 N. Washington St., Ypsilanti, 
Mich., have purchased Reynolds Of- 
aad fice Supply, Is 113 E. Washington 
will St.. Ann Arbor, Mich 
si The new owners will remodel the 
viel Reynolds firm; adding a gift depart- i + 
ey t and expanding the existing of- 
vee furniture department. The gift 
partment will take up about one- 
. fourth of the 5,000 square foot store $ IMMEDIATE PROFITS because IPC photo- 
hich ell sner alien & eile copy machines are among the most wanted and needed business 
\ } ' 1O of $ s1E ‘ . . : —— giana 
. . . machines in today’s fast moving market. 
office equipment and interiors to : 
F Se ae 7 capes an $ CONTINUING PROFITS because every machine you sell works 
wage gare ese for you as a continuing source of highly profitable repeat supply 
sh The staff will be expanded under edi 
business. 
les unagement of EpwiIn B. BLIGHT, i : 
a im tile tut ame Se the $ GREATER PROFITS because the IPC line is the most complete in 
, a4 pence set ace mp — the office copying industry. With IPC you have the machines and the 
os JR, W oe rchan¢ pice: supplies to meet every copying need for single or multiple copies, 
for both the Ann Arbor and transparencies and films, and even offset plates! 
) NU Stores $ EASIER PROFITS because IPC is geared to help you 
sell photocopy every step of the way. You'll get all the 
skilled assistance you want in sales training and you'll 
Erikson’s, Inc. To Remodel benefit, too, from the most effective merchandising pro- INTERNATIONAL 
gram in the industry. PHOTOCOPY 
| ERIKSEN, general manager of A T N | CORPORATION 
| rik Sé , [ ‘ it Ss 0 ( C O v v 
0 : _ be Fam . 564 West Randolph Street 
nut l that his firm ro I FE ARN HOW YoU MAY Chicago 6, Illinois 
interior remodel SECURI THE IPC FRAN- Gentlemen: 
CHISE FOR YOUR AREA Please rush me full information on how 
WRITE. WIRE OR PHONE 1 can get the PROFITABLE IPC FRAN- 
will include a new OR JUST MAIL THE COU- CHISE IN MY AREA! 
Ww th adjacent I PON PODAY! 
" ' a . OE EE “ 
way leading fron INTERNATIONAL PHOTOCOPY Site 
ond floor furt CORP. Dept A a aes —— 
the installation 564 West Randolph Street Address__. ee ee 
wae Chicago 6, Illinois ‘ 
=. 6-8323 City 6 —————7 
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“Just a few...” 


of the best profit 
marking devices 
by FULTON! (>) 
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NUMBERER 





e FULTON 
RUBBER TYPE 
OUTFIT 




















FULTON e 
DRI-KWIK 
INK 


















* FULTON 
SIGN MARKER 






®* FULTON DRI-KWIK STAMP PAD - | 
ve weicome 


iny special 
ink problems 
submit 
sample 
extra fast 
service 
Write for 
FREE CATALOG 


*NU-TYPE FOAM RUBBER MIUAMIIOMEEDD 
STAMP PAD Prompt deliveries 





FULTON MARKING EQUIPMENT CO., INC. 


82 Fulton St., Elizabeth 1, New Jersey 


‘Manufacturers of Marking Devices for Over 50 Years” 
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Pre-Christmas Phone Calls 
Sell Portables as Gifts 


The telephone is far and away the most effective ass 
merchandising portable typewriters as Christmas 
ording to COMILLE DUVIEILH, offi achines d 

1 New Orl La 

He has been successful'y selling an impressive vol 
portables cach Christmas season for the past 39 years 
deal prospects the *‘¢h school or college graduate 
the summer before. Taey are ideal nasmuch as 
high school graduate will usually be starting out or 
ollege career and the college graduat in make good 
of a portable typewriter in his business lif 


Duvieilh is careful to obtain a list of graduates every 


year. This list becomes the basis of a traditional dire 
ul campaign which invites parents to giv som 

thought to th dea ofa portable typewril r as the ideal 
raduation gift. However, since only a small percentage 
the list will t ve such gifts, he re-uses the same list 
Christmas tin for telephone calls instead of direct 


The New Orleans dealer usually has his telephon 
mpaign well underway by the first of October. I ich 
all is meticulously followed through until the parent 


concerned has been contacted. 


Once he has his prospect “on the line,”’ Duvieilh’s 
ales approach is simple: he merely points out that 
Christmas coming soon and that there is no more 


permanently rewarding type of Christmas gift than a 
portable typewriter which will be useful for many years 
to come. This is followed with an invitation to visit 
the shop for a look at the different brands of typewriters 
on display. Using only “low pressure’ selling, Duvieilh 
is careful to mention the student concerned by name, a 
point which he has found goes a long way towards 
pe rsonaliz ny the call 

Duvieilh credits the extremely high response to this 
ampaign to the early telephone contact which plants 
the germ of an idea in the parent’s mind. It is not un 
usual, he states, for eight out of ten parents thus con 
tacted to appear at the store within the following month 

In the separate portable typewriter display room, kept 
well away from the busy traffic of the main showroom, 
Duvieilh invites the prospect to sit down and peck 
way at several of the portable typewriters and in this 
vay ‘'sell themselves."" He explains the variety of credit 
plans available to fit the gift-giver’s budget with the 
suggestion that the store will deliver the portable just 
before Christmas Eve, if desired. Also on display along 
with the typewriters are gift-packaged samples giving an 
dea of the Christmas wrappings used by the store. This, 
incidentally, has been an extremely potent touch since 
the gift wrappings are often the lincher, specially 
whet mothers art concerned 


Net results show around four portabd! typewrit 


original contacts. Duvieilh feels that this 
horoughly impressive percenta in view of th 
ber of retailers bidding for the Christmas gift dol 
Persist y, the complete absence of “high pressur 
the separ showroom and Duvieilh’s 39-year 
tation at oml d to give the New Orleans d 
rofitable Christmas season 
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1903 UBW 





1904 UBF 





For complete informationand prices on these new stylings, write or wire 


Johnson Chair Company 7109 Merchandise Mart Chicago 54, Illinois 








Sales Increase After 
Dealer Buys “Model Store’ 


Just ninety minutes after the Model Store was opened 
at the September, 1959 NSOEA convention, W. F. 
THOMAS, owner of the Findlay Printing & Supply Co., 
Findlay, Ohio, purchased the ‘‘store’’ just as it stood. 

The sequel to that sale, reported Thomas, was most 
gratifying. His sales volume went up while the overhead 
ratio was reduced. Since more merchandise can be dis- 
played in the remodeled store, he found it easier to take 
inventory and to keep up to date on the stock 

Having already decided to remodel his store, Thomas 
went to the convention looking for ideas. When he en 
tered the Model Store, as one « 
search was over. 

“I was immediately impressed with the attractive 


f the first visitors, his 


over-all appearance of the store and the inherent flex 
ibility of the Bulman display fixtures, 

Shipped directly from the convention, the fixtures 
from the Model Store were re-positioned in the Findlay 
Printing & Supply Co. with a minimum of layout 
changes. Thomas had the walls papered with a distin 


Thomas said. 


tive block print and the ceiling painted a neutral color 
Gray carpeting was used to contrast with the aqua and 





NEW Sales boosters! 
NEW Milton Bradley 


Paper Trimmers... 


a brand-new line 








Now — from Milton BraGley 
of Paper Trimmers loaded with sales features! 
New auto-lift safety knife springs up for immediate 
use. Permanent-type compression lift spring does it 
. . . requires very little effort to complete the cutting 
stroke! 

New cutting blade of specially treated and finely 
ground tempered steel. Retains its keen, sharp edge 
for years . . . never needs adjusting! 

New permanently-aligned ruler and table top. Always 
accurate . . . easy to read! 

No increase in prices. 

High-impact national consumer advertising helps 
you sell new Milton Bradley Paper 
Trimmers. Stock up today! See your 
distributor, or write for free 
brochure. 


MILTON BRADLEY COMPANY 
Springfield 2, Massachusetts 









SALES STIMULATORS—Bulman display fixtures stimulate 
point-of-purchase sales by letting the customer see the products 
These fixtures, in the Findlay Printing & Supply Co. store, were 
purchased by the owner after he saw them in the Model Store 
at the 1959 NSOEA convention 


charcoal grey wall runs and the ceramic gold and char- 
coal island units 

All of the display fixtures are the products of the 
Bulman Corp., Grand Rapids, Mich. store equipment 
manufacturers. They include a machine island, a gift 
department, a sliding shelf blotter case, a drawing board 
unit with honeycomb bins, storage drawers in island 
units and pull-out shelves on the wall runs. Most of 


these display ideas were utilized in the Model Store, 


which Bulman designed for the convention with an 
NSOEA merchandising committe« 
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Typewriter Ribbons 


Repeat sales tell the story on this 
profitable pair. Feature them and let 


your cash register be the judge. 


: (‘P ‘ N(*D 
( restendo odin eeSCendo ee ee 


... type blacker, sharper, cleaner copies on any ... produce bright, clear, true characters long 
machine, electric or manual. The carbon sur- after ordinary ribbons have hollered “Uncle”. 
face won't chip or lose color under heavy usage Lasts up to ¥3 longer with no fuzzy fill-ins or 
Typists get more mileage out of each sheet fade-outs. Features an attractive magenta 
Better manifolding, too. Won't smudge, won't Leader that keeps fingers clean. 
curl. A favorite with Executive Secretaries 

ia 


Write today for full information on 
Crescendo Carbons and Ribbons. Learn how you 
can promote these profit-makers on our 


PEERLESS ZZ COMPANY 


NCOPRPORATEO 


General Office and Factory Peerless Place 


~~ i, Newark 12. New Jersey ot 


a“ 








eye-catching new Counter Display. 


‘7 . tf, Ca yn 
A Geil Mee ww hord, typewriter ribbons, 


carbon paper ribbons, carbonized rolls, Peerless rubber keys, 
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Sheaffer Names Winners 
in Sweepstakes Contest 


Names of 37 winners in the World Series Sw eepstakes 

portion of W. A. Sheaffer Pen Co.'s current Pennant 

Drive Campaign for commercial stationery salesmen 
were recently announced. 


JacK MAartTIN of Stewart Office Supply in Dallas, 
Tex., and his sales manager, Ceci. C. ADAMS, won first 





prizes and each chose to accept 100,000 prize points in 
the over-all campaign, in preference to a television set 


or a trip to the recent World Series 


: ; - 
Sell the world’s best buy in manual machines the Second prize, a Shopsmith home workshop, was won 
by JAcK GAKLE of Morrill’s, Ann Arbor, Mich. 
Third through fifth prizes, Barcalounger chairs, were / 


won by RAYMOND Cooper and W. E. WHITTINGTON 
ns : of Lucas Bros., Baltimore; EDWARD BALDWIN and 
precision-built Adler Universal typewriter. It has all Wittts P. Mitter of Western Bank Office Supply, 
Oklahoma City; and Miss SUZANNE Lewis and J. I 

UNGERER of J. & N. Office Supply, Marysville, Kan 
Polaroid Land cameras were awarded to winners of 
sixth through tenth place. They were: CARL WEAVER of 
that “secretary appeal” which makes it easy to sell. Weaver's, Sheboygan, Wis.; WittiaM P. KELLy, JR 
and JOHN Burke of Office Equipment Co., Louisville 
LARRY BROWN and HOMER WAGGONER of Frazier Book 
Store, Pendleton, Ore.; CHARLES J. BOULANGER and 
HERBERT GELLERS Of Goldsmith Bros., New York City: 
Write : “addo-x inc”, 300 Park Ave, New York 22, NY and WILLIAM NorMLey and VERNON J. GARNER of 

Bramwood Press, Indianapolis, Ind 

Eleventh through twentieth place winners each fe- 
ceived 10,000 prize points. They were: CHRIS ZICHTER 
MAN and Miss MickEy BoopEN of Dykeman Office 
Supply, Kalamazoo, Mich.; ANTHONY M. HeskI and 
Wooprow STONE of J. K. Gill Co., Portland, Ore.; 
Hat DIAL and KeirH CasPER of Mid-West Office Sup- 
ply Co., Salt Lake City; HERMAN VONLUBKEN and 
HERBERT GELLERS of Goldsmith Bros., New York City; 
WayNE GARNER and STEVE MENCHACA of Maverick 
& Clark, Corpus Christi, Tex.; D. R. ROACHMAN and 





ROBERT SIFMON of Halsey & Griffith, West Palm Beach, 
Fla.; J. P. LANDEy and C. F. CALHOUN of New Orleans; 
! Don Moore and R. W. Larson of Gaftaney’s Minot 
! Stationery, Minot, N. Dakota; PAUL J. KIseR and GEN! 


Ownpsy of Ivan Allen, Atlanta, Ga.; and V. H. BEAVER 
and H. L. Oper of Stationers, Inc., Indianapolis 

In the foregoing list, where two names are listed for 
an individual firm, the first named is the winning sales 
man and the second named is his sales manager, who re 
ceived a duplicate prize 

E. P. REAveyY, Jr., Sheaffer's retail marketing director, 
recently reported that the Pennant Drive Campaign will 


continue through December 31 as a result of the en 





thusiastic response of commercial stationers to the pro- 


motion 


Be Adler Universal <a 


MICR Booklet Available 


Question and Answer Book About Magnetic Ink 
Printing,” published on behalf of the banking industry, 
is available free from Moore Business Forms, Inc., 900 
Buffalo Ave., Niagara Falls, N. Y 

It is a simplified approach to magnetic ink printing on 
checks and other forms designed to answer the many 
questions that have been raised about this new bank 





forms processing method. 
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A New Look in Contemporary 


Slim...Trim...Timeless! ones Stina 





a 





Commercial and Institutional J Sea 
installations. |_is j 
Reception area to ‘Executive Row”, the 14] t 
fae a | pet: DIPLOMAT | 
ry z o - 
iplomat offers impressive modern “en Custom Quality +4} } 
gance at truly modest cost. Nine basic Features =e 4 


pieces adapt to any floor plan; offer an 


oi 
* 100% Foam Rubber | IT If 
unlimited number of distinctive seating Reversible Cushions al I 
. . . +4 mt 
arrangements. Available with button * Full Coil Spring Platform .. . ru —U 
t , Kk ful fabri Springs Hand Tied 8 Ways ; a ee a 
tufted or plain backs ...in tasteful fabrics ° tntntnnneheiies F } ty 
or washable Elastic Naugahyde. Write © Select Mardweed Frames | It 
for illustrated brochure. * Full Contract Construction | 


|p er | — 


} 
A Division of MODERNIZE, INC. | 
666 Lake Shore Drive ¢ ChicagottMlinois ©¢ Factories: Pontotoc, Mississippi + +} —— 








: + . + : + 
SHOWROOMS | 
. | Me he 
CHICAGO © Space 1445 * American Furniture Mort /DALLAS * Space 267 * Homefurnishings Mart | | 
; 
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Try-out Area Helps 
Build Better Business 


“Many sales are lost because an office machine feels 
DEE BROCKMAN of Weber Office Supply, 2432 Wash 
ington Blvd., Ogden, Utah. 

“To avoid this impersonal feeling, we have set aside 
One area of our store as a try-out area. By using adjust- 
able shelves, pegboard of extra thickness, and a white 
background, we can put our machines on an attractive 
level similar to that which would be used in most offices 

“As an example, although the typewriters are dis- 


strange and unnatural in an office store setting, says 


played at various levels, an area at desk level is set 
aside where the customer can sit down and try out the 
machine. In this way, the customer secures the personal 
touch and finds it easier to select the typewriter which 
seems best suited for him.” 

The duplicating and copying machines are set at high- 
er levels that keeps the customer from bending while 
trying out the machine. Each machine is always ready 
for immediate use, and demonstrations can be made in 
a matter of minutes, saving both the customer's and the 
salesman's time. 

Tilted shelves display the dictating and calculating 
machines, but there is one large level shelf at desk 
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orrice waiters 





VARIED LEVELS makes it easy for customers to try ma 
chines at Weber Office Supply. 


level which the customer uses for trying out the ma- 
chines. In this way, he gets the feel of the machine as 
though it were already in his office. 

The entire area is well lighted, displaying at a glance 
the machines of every price range. 

“Another feature which we like at Weber Office Sup- 
ply is our newly-remodeled rear entrance. After several 
parking lots were built behind our store, we encouraged 
our customers to use the back entrance. Customers hate 
to feel as though they are sneaking in the delivery en- 
trance, so we remodeled the back of the store to look 
as nice as the front,’’ points out Beckman 


pick the proven “profit” line of snapaparts 


STANDARD*CUSTOM:STOCK 


Write now for latest dealership information 


plus our “Rush-Up 24-hour Quote Service” kit! 


OGERSNA 


BUSINESS FORMS 


P.O. BOX 10425 


DALLAS 7, TEXAS 
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Holes-Webway Co. 
Wins Patent Suit 


I Holes-Webway Co., St. Cloud, 
ainatneen él cheers 
:* ee. eel oe New Leasing Program for Stenocord Dealers 
he t infris nt suit involving A leasing program designed for the collection problems for the dealer. Al- 
ull ives manufactured by Regal dictating machine field is now avail- so, the dealer has no contingent liabil- 
& Wade Co., Maspeth, N. Y. The suit able to all Stenocord dealers from ity other than warranty pest service 
7 rh g a chain selling Stenocord of America, Inc. and the agreements: he sectives cash in full 
Res & Wad ives in Minnesota Pacific Instruments Corp : ; 
: a allies viatis According to LENNART APPEL- for the equipment immediately. 
onsent dect following a QvisT, chairman, this leasing program The Stenocord Leasing Program is 
settl t betw the two companies will provide more working capital for being offered through the United 
wh y Regal & Wade acknowledged the customer and eliminate credit and States Leasing Corp. 
h y of the Holes-Webway pa 
" nted that Regal & Wade 
ufacture of the infringing 
sheets as of August 4, 1960 and settle 
tne ~ VERSATILITY 
Webway albums are distributed na- 


by the Samuel Ward Mfg 


Co, of Boston, Mass. IS THE 
, KEYNOTE 
Monthly Bulletin 


Offered by Airline of 
The Airis sor ee me ee WESCO’S NEW MODULARS 


Madisor Ave N 




















. began a monthly bulletin. The 

ige brochure is sent out with ; ; : 

sie ; Wesco’s new Fashion-Aire Modular 
: ana as aires mal piece > : 

: nora units are designed to sell, because 
' It ilso availal o customers in the “ 

- they meet the consumers’ demands 
Edited by BARRY SISKIND. the bul for efficiency, convenience, com- 
let lescribes w products, lists fort and beauty. 

rains ind I cludes a ““News 
C usto f sect ~ 8 as es 
er Existing work areas are used more efficiently, and the work 
ompany nas reported over ° ° 
Se, Geille out-put is increased because a larger work surface and a 
respo! ro the sULIeCTIN ° ° . . s 
. ; 1] . closer proximity to files and records is provided. 
Reg [ ounts ul or stop in to , 
vate items mentioned and drop 
stomers are stimulated to make Offering an unlimited choice of 
arrangements, Wesco Modulars 
are equally adaptable to present 
or future requirements, while 
»roviding the beauty and dignity 
Beckley-Cardy Buys i 5 Pere ne 
: of custom-styled furniture at a 
School Seating Co. el _? 
realistic price. 
l Beckley-Cardy Co. has acquired : 
S OC iting manufactur : . - 
1 losers Available in Wesco’s standard decorator colors: 
S Office Grey, Olive Green, Sea Mist Green and Desert Sage 
being added to 
1 general offices Write today for colorful new WESCO 
W. Narragansett Ave., Chi- CATALOG NO. 15 see our complete line 
ind pment and produc 
set up in the Ar 
Hels lant to accomodat 
WESTERN MFG as) 
Ken RITCH Schoolco sales man- 
' +6 : . WESTERN MANUFACTURING COMPANY 
ned ft 1¢@a division otf 
B Card AURORA. ILL Dept. 122 AURORA, ILLINOIS 
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Now, show your insurance 
companies, banks and legal 
offices an easier, faster way 
to attach riders and assemble 
policies. 


New C-12 Applier guides 
sheets easily and accurately 
onto the Double-Coated Tape 
(like a ribbon of glue that’s 
neat and clean!). Smooth 
metal construction, with rub- 
ber feet that won’t slip, won't 
mar working surfaces. Applier 
loads quickly; no adjustments 
to make, no parts to jam. 
10” x 2” x 414” size, fits into 
most desk drawers. Uses 4” or 
narrower widths of “Scorcu” 
BRAND No. 665 (linerless) 
Double-Coated Tape. Sells 
for only $8.95—pays for it- 
self in a few hours! 


MSCOTCH” IS A REGISTERED TRA 
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3. Demonstrate speed. . 





| This new C-12 
| APPLIER makes it | 


-— 
_—_——_—_—  — 





' easier to use* New | 
| 

SCOTCH | 

I 

BRAND . 
No. 665 , 

| 

Linerless , 
Double-Coated | 
Tape , 
*easier to sell, too! | 


USE THESE PROVED SELLING TIPS: 
. Carry loaded dispenser and scratch pad for paper-mount 
ing demonstration on each call. Give prospect a strip so 
he can feel it’s sticky on both sides. 


2. Demonstrate neatness. Show him how tape ends messy 


=~ 


glue or paste spots on desk, paper, hands—won’t pucke 
paper. 

. actually show them these three 
simple steps for applying rider or insert. (Users report 


work output increased up to 50%.) 


4. Ask your 3M representative for the FREE selling aids 


available to you 


5. Leave dispenser and tape for trial use or order. Show 


person who will use it exactly how it works! 


6. Insurance companies, real estate offices and law fir 


are top prospects. Hit them first! 


Miiwnesora 
]Miisine ano 


anvuracrurine COMPANY 








«++ WHERE RESEARCH IS THE KEY TO TOMORROW 


XPORT 99 PARK AVE NEW YORK 16. CANADA NDON, ONTA 
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ESPECIALLY RECOMMENDED FOR YOUR PERSONAL FILE — 
Smead HANGING FOLDERS 





any tab. 

Then, too, these tabs are unique 

| because you can use them alone 

| without the folder) to index 
J catalogs, swatches, or almost 

inything else you want to file in your desk drawer. 

Ask your Smead office supply dealer to show you a set of Flex-I-Vision 

Folders and Tabs—or fill in the coupon —® and we'll send you 

literature which will show and tell you all about “the tab that tops 

them all 


Easy Access || 
to Contents 


MANUFACTURING Co. 
HASTINGS, MINNESOTA 


CHICAGO LOGAN, OHIO LOS ANGELES 





For instant accessibility you just can’t beat a desk drawer of hanging 
folders. Papers and records are at your finger tips at all times—you 
don’t even have to get out of your chair to find them. 

We suggest you investigate Smead Flex-I-Vision Hanging Folders. The 
tab is all metal (for long life)—it has a full inch of index exposure (more 
than any other tab)—its snap-on principle is the quickest and easiest of 


SMEAD MANUFACTURING CO. 
HASTINGS, MINNESOTA 


Please send us literature on Flex-I-Vision, 
Tabs and Folders 


FIRM 

Address 

City 

Zone State 


Attention of 


Dealers Note: This ad will be seen by your customers in various consumer magazines. 
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Men on the 


WILLIAM C. FAUTH has been ap 
pointed eastern regional sales man 
ager of Oxford Filing Supply Co 
Inc. He will be responsible for 
directing the current program o! 
field support and dealer assistance 
in the company’s 11 eastern terri 
tories. His duties will consist of ad 
ministration, training and coordina 
tion of all sales activities on a 1 
gional basis. 

Fauth worked in various capacities in the merchan 
dise and sales departments of the company until his ap 
pointment as assistant to the vice-president of sales in 


1959. 





William Fauth 


A. HANRAHAN, sales manager of the dictating equip- 
ment division of the North American Philips Co., Inc., 
announces the appointment of RICHARD BARKER as 
eastern regional manager, and C. F. TALSMA as central 
regional manager. 

Barker was previously with Modern Office Procedures 
and Royal Metal. Talsma was formerly with the Under 
wood-Olivetti and the Clary Corp. Both men will work 
with Norelco distributors and dealers 


JaMes Raus and JAcK RoBINsON who comprise 
Raub & Robinson, Inc., 3151 E. 12th St., Los Angeles 





23, Calif., will represent the Jasper Office Furniture Co 
in the states of Washington, Oregon, California, Ne- 





Jack Robinson 


James Raub 


vada and Arizona. Assisting them is DUANE FISHER, 
who will take care of the states of Oregon and Washing 
ton. 


GEORGE F. O'CONNELL has 
been appointed director of custom- 
er relations for the White & Wyc- 
koff Mfg. Co., it was announced by 
RALPH T. 
manager. 
O'Connell will be responsible 


SOULBY, general sales 


for customer relations throughout 
the United States and will be in 
complete charge of order procedure 





George O'Connell 


and expediting in the home office in Holyoke, Mass 


He joined the company in 1950 in the production de 
partment and also served in the merchandise depart- 


For PEPSI-COLA... better offices by design 


with DORIC 


newest office furniture 


by CORRY JAMESTOWN ~ 





headquarters in New York City. Get the details from your 
local CJ representative, or write for our colorful DORIC 
catalog. Corry Jamestown Corporation, Department O-12, 
Corry, Pa. The American Institute of Decorators presented 
DORIC with a 1960 Award of Merit for design achievement. 


The dealer with talent and facilities to get and handle the big 
contract for the professionally designed office gains important 
stature from DORIC—Corry Jamestown’s major contribu 
tion to good design in office furniture. DORIC puts the dealer 
in the driver’s seat on jobs like this, Pepsi-Cola’s new world 
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JETDRY 
PASTE 
INK 








This great 


paste ink... 
gives you copies 
with the quality look 
of fine printing 


Hard to believe the results you can get 
with your present duplicator when you 
switch to Tempo Jetdry Ink. Beautiful 
copies even on bond or offset papers-— 
without slipsheeting! And—-you can run 
both sides of the paper and get equally 
fine work. 


The secret of this fast-drying ink— 
made exclusively by Tempo—is that it 
does not penetrate the paper as most li- 
quid inks do. Impressions merely “kiss” 
the paper surface as in commercial print- 
ing. Result: no fuzzy type—copies are so 
clean they look like individually typed 
sheets. In fact, you can match up the 
printing on your own typewriter. And— 
because it’s in paste form, Tempo Jetdry 
is so much cleaner to use. Economical, 
too— you get thousands of extra copies 
per pound; also, big paper savings when 
you run two sides. 


Pin coupon below to your letterhead and 
mail today for FREE FOLDER con- 
taining complete information about this 
amazing new ink. 


TEMPO 


America's highest quality & most complete 
line of stencil duplicators & supplies 


MILO HARDING CO. | 
Tempo Bldg., Monterey Park, Calif. | 
Please send full information about | 


i 

| 

| 

| Tempo Jetdry Paste Ink | 
| I ae ’ Ree Bi 
| COMPANY.............. Said ciininaiialaahesniale Pe 
I Sa siailand - 
| | 
| 
| 


MAKE AND MODEL OF DUPLICATOR USED 


MILO HARDING COMPANY — Established 1904 — Monterey Park, California 


Los Angeles « Pittsburgh « San Francisco « Washington, D.C. * Mexico D.F. and dealers everywhere 


OA—12/60 
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Men on the Move 


CORTINA 


femarieew Of QUALITY and ECONOMY 


| ment. He was later promoted to assistant sales manager, 


customer service manager and now to his present post 


t 
ll () aS ELMER T. ARNE has been named 
manager of the Burroughs Corp. f ‘ 
northwest Chicago office, an- i" 


¥ 
nounced KEN LARRANCE, district 
Manager ; 
Arne, a native of Stewart, Ill., 


has been with the company since 


1947. Prior to his promotion, he 
Four Drawer, Two 
Drawer and One 
Drawer Files with | cago district office 
Nylon Rollers and 

Compressor Blocks. 


was an account executive in Chi- Elmer Arne 


RAYMOND McCANN has joined 
Consolidated Business Systems, Inc., 


FILING EQUIPMENT . | New York, N. Y., as vice-president 


and manager in charge of sales and 
‘ol development for New York and 
Seven Styles 
and Ginen te New England. 
Durable Grey, 3 McCann was most recently presi- 
Mist Green and 4 
Desert Sage. 
Beautiful counting Corp., N. Y. He is a 
“*DURA-STYL a ‘ y= 
a ried C. P. A. and has a diversified back- 
Plastic Molding 12 
n matching 
colors. 





dent and director of Machine Ac- 





Raymond McCann 


ground in commerce and industry. McCann is a member 
of the National Association of Cost Accountants, and a 
member of the board of directors of the Accounting 
Card Co., Farmingdale, L. I., N. Y., and the McCann 
Electric Co., Montclair, N. J. 





| STEELDESKS 


JAMEs V. CARMICHAEL, president of Scripto Inc., has 
announced important top executive personnel changes 

Carmichael said WILLIAM F. Latz, formerly serving 
as vice president in charge of field sales, U.S. operations, 
will become vice president in charge of planning, ad 
vertising and promotion. The change will be effective 
immediately. 

Other changes include the appointment of Bar1 





Hoa, former Scripto mid-western sales manager, as na 


_— tional field sales manager, and the naming of H. W 
INT ETS } - . 
CABIN SAMS, former director of research and new plannit 9. as 


assistant general manager, U.S. Division 
Write for our attractive color ~<a my ae 
Catalog Illustrating the com- Carmichael said J. W. BROOKS will continue as co 
plete line of Tables...Desks... ordinator of sales, advertising and marketing activities 
Filing Equipment... Sectional , 
Desks...Bookcases and Sec- 
tional Bookcase... Telephone 

Oveee.t wat, PROOvUCcTS 


and Utility Equipment and Engi- | -*ee ween 
neering Blue Print cabinets. 








PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 


DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS a 
DURABLE Robert Leeds John Dean 


The Reyburn Mfg. Co., Inc., has appointed two new 


DEPT. 0-11 sales representatives. JOHN W. DEAN will cover th 


eastern portion of Pennsylvania and the southwestern 





38-42 REVIEW AVE., LONG ISLAND CITY I, NEW YORK 


RAvenswood 9-3580 part of New Jersey. Dean has been with the company 
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“STEP-UP 


TURNOVER 
with this 


1495 


ELECTRIC 
THOMAS COLLATOR"”’ 


r Appealing price only one of its strong selling points for you! 


There’s at least $54.00 profit every time one of your ) 
customers says “Yes!” to a new ‘Thomas Gatherette ' 
Collator. And, with the portable electric Gatherette, 
the selling comes easy. 





SELL THE SAVINGS! 


Aside from its attractive price, there are sales fea- 
tures galore. First: time savings. With the Gather- 
ette one girl assembles duplicated sheets into sets 
where before it took three. No time waste, no 
drudge! 





SELL THE VERSATILITY! | 


Effortlessly, the Gatherette handles standard 8%” 
x 11” sheets of bond and mimeo paper, as well as 
certain types of tissue, onionskin and carbon. 


SELL THE CONVENIENCE! 


Now, all collating can be done at the flip of a switch 
while any secretary or clerk is seated comfortably 
at her desk. And when she’s finished, the light- 
weight and compact Gatherette is no trouble to put 
away. 


So, why not consider handling the brand known as 
the leader in the field . . . the brand backed by con- 
tinuous national advertising and publicity in over 
100 magazines reaching your customers. Clip out 
and mail the coupon right now — it’s the first step 
to new profit for you! 


THOMAS COLLATORS ince. 


(Prices F.0.B. Springfield, N. J. — Slightly higher Denver and West) 


‘eee MAIL TODAY FOR QUICK SERVICE! ---------~ 7 
THOMAS COLLATORS INC. @ Dept. Cl © 100 Church Street, New York 7, My. | 
Yes, I'm interested . . . ; 
___. Send me more information. ; 
___.Send me a demonstrator and invoice me for $95.50. 
____. Send me three units and invoice me at $90.00 each. 
Name —_— — ————— ae 


(PLEASE PRINT ’ 


Company- ‘ —_ © 








Address_ ee oe 
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Men on the Move 


ONLY The ‘‘Precise”’ 


TRIMMING BOARD 












for the past 15 years, working in all of its divisions 
RoBpert W. Leeps, JR. has been named sales repre 

sentative for southeast Pennsylvania, Delaware, Mary 

land and Washington, D. C. An experienced salesmai 


in the paper market, Leeds is well known in this area 


JOHN J. BeGLey has been ap- 





pointed field representative for 
New York state by the Oxford 
Filing Supply Co., Inc. He replaces = 





Bitt Ross who handles the New 
England territory 








Has All These Wanted Selling Features Begley will cover New York 

@ Patented Finger Tip Controlled Paper Guide state with the exception of Buffalo, 

@ Finest Steel Blades, Carefully Ground Rock ( 

@ Two White Scales on Black Background as far south as ckland many, John Begley 

© Only Finest Seasoned Hardwood Used excluding Putnam County and the 

@ Every Board Completely Guaranteed Westchester area 

You offer the finest in the New “Precise” Trimming He spent several months working with the company s 

Board. It has everything your customer should have for systems division before his appointment. During this 

trimming, cutting paper, paper board, etc. The patented, : . . 

adjustable paper guide locks and releases with a finger time, he participated in a number of filing systems in- 

flick, 2 white scales on black stallations in New York City, 

background speed accuracy and 5 POPULAR SIZES 

measuring time. Models 5, 6 & ~ r+) Pao 

7 have special safety spring. No. 5—151/,"—Blade Four new sales supervisors of Smith-Corona photo- 

The “Precise” is a steady seller No. 6—18'/."—Blade ; rae 

wherever displayed. No. 7—241/,”—Balde copy products have been appointed by Smith-Corona 
Marchant, Inc. They will supervise the marketing of 

wwampe Setivery <- Order Voor Noods Tedayt three new photocopy machines, the Vivicopy "9", ‘12 
AMERICAN PHOTO LABORATORIES and “14”, now being introduced nationally 
er Oe © ee one wae FRANK H. CHURCHILL, JR. will cover the Houston 





UNGROUND 
BALL BEARINGS 


For the Office Equipment Industry 


iiAN 


Long life and service are assured you because — 

1. All component parts are machined from steel bars. 

2. Each component part is properly heat treated. 

3. Every Kilian Bearing is designed for a specific application. 
Neoprene and Nylon tired outer races are avail- 

able where quiet operation is desired. 





Distributors in All Principal Cities Catalog on Request 


KILIAN MANUFACTURING CORP. 
SYRACUSE, NEW YORK, U.S. A. 
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Men on the Move 






continued 
irters at 1707 S. Main St., Houston, 
| 
N d to the Milwaukee area is THOMAS N. LEEPER 
F. H. Churchill 
Lowell Fox Joseph Canny 
who will operate from 1530 W. Atkinson Ave., Milwau- 
\X 1S 
Lowett D. Fox has been appointed to the Miami 
it 6390 N. E. Second Ave., Miami, Fla. He has 
en associated with the company for almost three years 
1 was formerly wholesale dealer representative. 
The greater Syracuse and upper New York state area 





SOLID Makes Storage 
a: Cabinets* 


® Heavy Gauge Steel 
@ All Shelves Adjustable 





@ Green or Gray Finish 
@ 2-Way Locking Device 


@ Paracentric Lock in 
Door Handle 


*Plus a complete line of 
filing cabinets, steel 
shelving lockers and re- 


lated equipment. 


Write or call for our new 


#72 W. 36”, H. 72”, D. 181/,"- 32-page 
Wardrobe and Combina- price list. 


SOLID INDUSTRIES 


a 


221 West 17th Street, New York 11, N. Y. 
CHelsea 2-5200 


catalog and 











A proven way 
$ to accumulate 


$ money 
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STEers$<7rONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 
Seal Presses * Legal Seals * Downey Change 
Teller's Moisteners * Currency Racks * manned Coke 
Counters * Packaging Trays * Linen Shipping Tegs 

Steel-Strong Coin Trays & Lift Pans 
COIN WRAPPERS 
Old Style * Rainbow * Automatic * Dvuzitell 
Kwertet * Tubular * Gunshell 


BILL STRAPS 

Federal + Colored * Sending 
. 

Write fer informatical 


HANNIBAL, MO 


THE C. L. DOWNEY CO. 


CONSUMER ADVERTISING 

















HELPS MAKE 


RITE-LINE copyruoiper 
A READY SELLER... 


BESIDES: 


@ It's an excellent door opener for new business 
> 95 Has an outstanding price advantage 
Requires no service 


- 

e 

@ Takes all widths of copy up to 20 inches 

@ The Line Magnifier is available os an extra 











TAX EXTRA 











And RITE-LINE Corporation does not compete with its 
dealers. For full porticulars, discounts, etc., write to: 


RITE-LINE CORPORATION, 4209 39th Street, N.W., Washington 16, D. C. 
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Justrite 


Spotlights 


“To & Fro” 
Envelopes 

















Three Modern JUSTRIT 


523 Stewart Avenue, S.W 





Sold por resale oxby 2220 West Beaver Street « 
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NORTHERN STATES ENVELOPE CO. 
300 East Fourth Street «+ Sain ‘ 


JUSTRITE ENVELOPE mro. co., 


Atlanta Georgia 


NATIONAL JUSTRITE ENVELOPE co. 


Men on the Move 


will be covered by JOSEPH CANNY, located at 3 


Fayette St., oyra use, N.Y. 


JAMES H. HurForD has as 
sumed his new duties as executive 
assistant to F. A. SENG, chairman 
and president of the Seng Co., it 


; 


was announced 
He will make his headquarters 

n the company’s general offices at 

1450 N. Dayton St.. ¢ hicago, Ill 
Hurford has been associated since |. H. Hurford 

1947 with Clayton Mark & Co. For 

the past three years he was in charge of its oil division 


I 
and prior to that was assistant to the chairman 





RICHARD B. LE VINO has been elected vice president 
} 
of research and engineering of Smith-Corona Marchant 
Inc., it was announced by President EMERSON E. MI 
His responsibilities include research, product planning 
I i } 
patent administration, and industrial design. In additior 
he has staft respot sibility ror engineering for all of the 
g 
corporation's manufacturing divisions 
Mr. Le Vino has been associated with SCM sinc 
when he joined the corporation as director of produ 
planning He came to Smith-Corona Marchant from th 
U.S. Signal Corps Laboratories in Fort Monmouth, N. | 
where he was chief of the Televisual Branch and 


sponsible for directing research and development in th 


} 
I I 


lds Of printed ommunication, data transMiussiot 


4 


ssing, facsimile transmission, and television 


GILBERT NAUMANN has been 
d sales representative for the 
divis of Binney & 
Smith, Inc. He will handle the com 
s line of educational and com 


rcial art supplies in the central 





portion of California with head 
arters at O'Farrell St., San 
ee Gilbert Naumanr 
Prior to Jo g Binney & Smith 
Naumann has held sales positions with the St 
Register Co. and Procter & Gamble Distributing ¢ 
bot} San | Sct 


the correspot 


I 
staff of Ennis Business Forms, Inc. He will handle th 


HAROLD BORLAND recently joined 


> 


correspondence with dealers in Texas and Puerto R 


Leroy ( SHouP has been promoted to the 
ited post of national accounts sales manager for 
Remington Portable Typewriter Division of the Sperry 
Rand Corp. and will be succeeded as central region 1 

by CHARLES R. LEwis, it was announced by Wu 
LIAM N. Brown vice-president and division general 
manager 


Shoup has been active in the field of portabl 
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» FF eam 
NOW THREE POPULAR SIZES 


30 H by 34/2 W by 11% or 18 D 
42 H by 34/2 W by 11% or 18 D 
48 H by 34/2 W by 11% or 18 D 






























































Flowing radius corner 





f\) 


Shelves adjustable on strip 
with moveable clips 





Open front; or glass or steel 
doors on nylon rollers 


Smooth attractive design and 
excellent finish 











Toe space recess 


Now H-O-N has added another Handsome, Extraordinary This fact is brought to our at- 


size bookcase, 42” high, as a tention by the consistently 
companion to the 30” and 48”. H-0-N BOOKCASES growing volume of bookcase 
We are bringing it to your at- , shipments from our plant, 
tention immediately so that BY H-O-N CO., MUSCATINE, IOWA every day. MH Since the be- 
you may include this new unit in your sales pres- ginning, dealers and their customers have been 
entation to bookcase customers. MH People evi- alert to the solid value in these handsome, well- 
dently have lots of books to store. And it is made units. Now, with the several new construc- 
indeed gratifying that so many dealers are sell- tion improvements in the three sizes, H-O-N Book- 
ing H-O-N Bookcases to satisfy these requirements. cases offer an extraordinary good quality choice. 
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get in the 


PROFIT 


PICTURE 
with... 


SEA FOAM BOND 
CARBONSETS 


Here are three big reasons why you can 
expect quick turnover and bigger profits 
from your CARBONSET business. 


TOP QUALITY... 








Every CARBONSET contains water- 
marked SEAFOAM BOND, quality 
leader in lightweight paper. 


COMPETITIVE PRICE... 


CARBONSETS cost no more than other 
carbon sets made with unwater- 
marked paper. 


SELF-TEACHING ... 


124 


Complete instructions are imprinted 
on every set. The typist sees how, 


while she inserts the paper. 


See for yourself. Send for a free trial supply of 


“py PE sega 


HANOVER, NEW JERSEY 





the Move 


Men on 


writer sales since 1919. He joined Remington Rand in 


Michigan, 


1945 as a salesman, operating in the states of 
Ohio, Pennsylvania, and New York. 


In 1948, Shoup was transferred to the Chicago branch 


oftice. While there, his duties included supervision of 
the Milwaukee and Minneapolis branches. He becan 
manager of the division's central region, with head 


quarters in Chicagi n ¢ ptember, 1959 


BERT McCLELI has been 
named sales supervisor of the deal- 


Western On- 


\ND 


sales division 


er ror 
tario by the Commodore Portable 
Typewriter Co., Ltd 

McClelland has been associated 


with the business equipment field 
for more than thirty years, spend- 





ing a great deal of this time in deal 


work McClelland 


Bert 


er and _ sales promotional 


Ep ROTH was recently named a representative of 
Maison Gourmet, Ltd. in Illinois and Michigan 

Headquartering in Chicago, Roth will carry the con 
pany's full line of contemporary office a 


cluding Jenfred Ware and lamps by Zina of 


essories 1n 


California 


ERNEST A. FIGG, supe rintendent 


in charge of manufacturing at 
Quality Park Envelope Co., was 


named general manager of the At- 
according an an- 
by DEAN MATHEWS, 
president. The Atlanta plant serves 


lanta plant, to 


nouncement 


the company’s southeastern division 


including Georgia, 





Te nnessec, 


” j : Ernest A. Figg 
North and South Carolina, Florida, 
Alabama, and Mississippi. 

Figg moved to Atlanta in October to assume his 1 


responsibilities The position was formerly h ld by B. R 


SAMMONS who resigned as of November 1 to ent 
other business \ 

W. J. Britt has been appointed director of data | 
essing sales for the newly-created Southwestern regi 
of the Royal McBee Corp., with headquarters in Dallas 
Tex. WILLIAM STOCKDELL, JR., was named Dallas Dis 
trict sales manag 

At the same time, H. J. SABE was appointed distr 
sales manager of Houston, Tex. 

Several organizational changes have been annour 


by JOHN E, ADERHOLD, vice-president and gen 
manager of Scripto, In 

BART Hoa 

ager of Scripto [ 

| primary responsibilities pertain to the writing 

Also, he w 


of the domestic sales force, traits 


ld sales ma 


has been named national fi 
S., the company’s largest division. His 
instrument 
products and domestic Vu-Lighter sales 


be in complete charg 
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Furniture shown from Thomas Furniture Co. High Point, WC 


Decorate with Du Pont 
“Fabrilite’* ... the handsome, almost-indestructible vinyl upholstery. “Fabrilite”’ 
stays new-looking—not just for today or tomorrow—but for years. It never 
shows signs of heavy office traffic...soilings sponge away...colors glow 
rilliantly indefinitely. Result? You cut down on heavy cleaning bills, replace- 


s. Profits stay with you. Why settle for hit-and-miss 


tocks. Make a blue chip investment—Du Pont “Fabrilite.” — 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


DU PONT VINYL UPHOLSTERY 


*’’Fabrilite’ is Du Pont’s registered trademark for its elastic-supported vinyl upholstery 
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the only place 
it won't stick 
IS on 

your shelves 


Elmer’s full line turns over fast—and presto! Profits go 
up. No wonder—with all the ads in top consumer maga- 
zines backing these great glues. Stock all of them. See 
your supplier or write The Borden Co., 350 Madison 
Avenue, New York 17. 








ing program, customer contracts, sales meetings and cus 
tomer objectives 

W. F. Latz has been moved to the position of vice 
president in charge of planning, advertising and sales 
promotion. 

H. W. Sams has been appointed assistant general 
manager of the U.S. division and will assist Aderhold 


in all division activities 


WALLY MOEN 
ica announced the appointment of the following men 
as district managers: A. §. BURKE, Donora, Pa. will 
cover western Pennsylvania; JOHN STAWICKI, Essex 
Conn. will cover the New England states and MEL Bow 
SER of Wayne, Mich. will cover the state of Michigan 


general sales manager of Geiss-Amet 


Herb Walsh & Associates have al 
been selected by Vail Manufactur- 





ing Co. to cover the states of Ohio, 
Michigan, Indiana and Kentucky 
This brings HERBERT J]. WALSH 


back into a field with which he is 


ee, 
oo  ) 
co 
well acquainted through long serv- “y 


ice with Ace Fastener Corp. Asso é 
, . -- 
ciated with hin s BoB HACKI : 


H J W alsh 


> 


The firm has headquarters at 731 
N. Milwauk A\ ( hicago. 

RALPH BLACKBURN has been 
Amberg 
File & Index Co. in the Illinois, 
Missouri and southern Wisconsin 


named tO represent the 


territory by BERTRAND AMBER¢ 
president 

Blackburn succeeds WALTER A 
McNICHOLS who 
after thirty-eight years of service 
vy. He will make 


1922 Fremont St.. Rockford, III 


retired recently 





Ralph Blackburn 
with the compar 


his headguart rs at 


First Swedish-Made Electric 








inis s riter to he made in f tl I 
TI is expect t n the American market s 
I t, Is i04 | Ave. S.. New York City. B 
ign, says the S$ sh Intormation Office, w 

ting of uscular effort 

£ Lhis was done 
Indust Phys ical Department of t R ( 

Institute of G istics Sweden. Features 
set and block ta tors, adjustable tor 
in D t (} t ( tesy SIP/Ame Swedis! N 
I ge) 
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WAISUN omer 


28%” depth FIRE 
Countor Hoight FILE 


e flush sides for compact counters 
e three labels that add up to the best! 


















Ynderwriters taborstorirs j, ) ‘s 
NSPECTEO ft 
INSULATED RECORD CONTAINER O Cortifiod 
FIRE CL 
—— 
> 


for fire protection! 











ASSO; 
FIRE-INSULATED RECORD-CONTAINER Curion & 








known 
for finest quality! 








There are also NEW Watson Insulated Filing Cabinets in 1, 2, 
Cond for new Iiferature on 
WATSON Fire flee 
WATSON MANUFACTURING COMPANY, Inc. . 
Jamestown, New York the company of specialiele 


3 or 4 drawer models —letter or legal widths—"C” or “D” label. 
ask for Catalog IF-1 
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SELL MORE... 
Holps Yo MAKE MORE! 


Advertising to Professionals and Students 
has made the Alvin name well known and 
respected for quality drawing instruments. 





ONE SOURCE... for all your 
Drawing and Drafting Supplies 


@ ENGINEERS @ ARCHITECTS @ DRAFTSMEN and STUDENTS 


LOOK TO ALVIN FOR QUALITY 


@ Drawing Sets @ Drafting Instruments @ Designing Aids 
@ Drafting Materials @ Drawing Equipment @ Measuring Devices 


ER DISPLAYS 
Extra Sales! 





Eye-Stopping COUNT 
Help you Stimulate 








PROFIT BUILDING 
LEAD POINTER DISPLAY 
Ne. 55550 
Counter display holds 12 
“Kleen-Point™ Pocket-Size 
lead pointers. Practical de- 
sign with dependable con- 
struction, guarantees a true 

point every time. 


Retail $22.00 
BR 00 se 0s $13.20 [—' 
PROFIT... $8200 * 





SALES STARTING 
TECHNICAL FOUNTAIN PEN 
DISPLAY Ne. P395D 
Attractive TECHNAPEN 
easel display holds 12 pens 
Super fine to extra broad 
nibs... designed for high- 








79" s ' speed precision pen work 
Se Retail $57.00 
eee = Cost $34.20 
Betes PROFIT $22.80 


MONEY MAKING 
PROFESSIONAL & SCHOLASTIC 
DRAWING SCALES DISPLAY 
Ne. 707D 
Superior quality boxwood, 
pearwood, and plastic tri- 
angular and flat 6” and 12° 
drawing scales. In self-selling 
display. Stands 22° high with 
2 flanges 8” wide that fold to 
form a rigid stand. Overall 





width, 32° 
Retoil $75.00 
Cost $45.00 
PROFIT. $30.00 
40% Discount on all displays... 
quantity discounts on requests. 


Write for Free Display Brochure | Free Ready Reference Chert... 
.-- describes over 2 dozen differ- 1 helpful soles oid, lists hundreds of 
ent Counter and Woll Displays to Alvin's most popvlor items. Fully 
help you sell Alvin. ] Wustroted 


“Quality at the Right Price’ 
ALVIN & COMPANY, INC. 


Importers « Manufacturers « Distributors 


WINDSOR, CONNECTICUT 
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District Notes 


Kevin F. O'Gara, correspondent 
Philadelphia Bourse, Philadelphia 6, Pa. 


3rd 


The Washington Stationers Association has elk 
new officers 
President HERMAN HARTMAN, Rockwell Statios 


ery Co., Rockwell, Md 

Vice-President ANDREW HeELMs, Northwest Ot 
fice Supply Co., Washington, D. C. 

Secretary-Treasuret RosE CUSHMAN, Washington 
D. ¢ 

My thanks to JimMy BryYAN for the above inf 
tion 

RICHARD WIDMYER, president of the Baltimore Sta 
tioners Association, has announced a change in policy of 
the association. From now on all travelers are welcome 
at their meetings which are held monthly. I would en- 
courage all travelers to attend these beneficial meetings, 
a splendid way to spend an evening while on the road 


Dick SHIRLY of Shirly Office Supply, Camden, N.]. 
has announced the addition of one outside salesman, 
DON BUCHANAN. Welcome to our industry, Don! 


The Philadelphia Stationers Association was hon 
ored with the presence of HOMER Lay at the October 
meeting. Mr. Lay, who ts assistant general manager of 
the National Stationery & Office Equipment Associa 
tion, gave a fine talk on “How Much Does It Cost to 
Open Our Doors Every Day.” 


Congratulations are in order for WILLIAM REIN 
HARDT of Pomerantz & Co., Philadelphia, who observed 


his 50th wedding anniversary on September 25 


We all hope for the speedy recovery of EDWARI 
HUGH 
BoyLeE, of Yeo & Lukens Co., who are presently in th 


JOHNSON, manufacturers representative, and 


hospital Get well soon, fellows! 


Most of the information I have received about Phila 
delphia has come from JOE MACK of the Hoskin's C 
Philadelphia My hearty thanks to you, Jo 


New Taylor Chair Showroom 
Directed by C. Morton Bachrach, Jr. 


A new showroom at 1622 Chest- 
nut St., Philadelphia, Pa., has been 
op ned by the Taylor Chair Co. 
for dealers and designers in the 
area of southern New Jersey, Balti- 
more, Washington, Delaware and 
Virginia. It 


ng managed by 
C. Morton BACHRACH. JR. who 





vill also travel tl territory 
For the past tet ars, Bachrach 
operated his ow lesign office, specializ 
design and plas nabling him to off 
{ nal assistal of professional | lal ] 
CS al ntract work 
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The only integrated 
angle steel frame in 
the wood desk field. 
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UOd 
ANY “GIRL FRIDAY” CAN HAVE THIS DESK 
AT A PRICE YOUR CUSTOMER CAN AFFORD 


The photograph above illustrates the distinctive styling of the new 
FUNDAMENTALS office furniture. Only an X-ray picture could reveal the 
secret of its strength... the rigid, ali-steel frames beneath the hand 
rubbed walnut you see. 


Beautiful FUNDAMENTALS office furniture corioines the graceful style 
and elegance of living wood with the enduring strength of steel. 


And here’s the best news of all. This new modular collection costs far 
less than fine conventional wood furniture. 


That means you can offer handsome wood desks, riodular units, cab- 
inets, bookcases, tables and credenzas for every office activity. For 
secretarial and clerical work stations ... for reception areas. 


You saw the FUNDAMENTALS line at the Chicago Show. If you want to 
know about our dealer franchise operation, just write to us. We'll get 
full details to you promptly. There’s no obligation of course 


fundamentals... 


THE OFFICE FURNITURE DIVISION OF 
EISEN BROTHERS INC, 


1601 WILLOW AVE., HOBOKEN, N. J.— PLANTS: HOBOKEN, 
N. J., LODI, N. J.. NOBLESVILLE, IND., McGREGOR, TEXAS 
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first and by far the best 
pocket size Felt Tip Pen 


/*/o-mastler 
[ nconditional 
( a anteed ! 





have been in doubt as to the felt tip pen to offer 
d customers, we invite you to compare the FLO- 
with any other and then decide. We sincerely 
submit tha the FLO-MASTER is unmatched in quality. 


The three dollars your customers pay for a 
‘F single FLO-MASTER is a lifetime investment! 






| 

| 

= Sees ase eee eee eH — Fee eee ee = 5 
{@e CUSHMAN & DENISON | 
' Manufacturing Con pany,Carlistadt,New Je rsey' - 
ft Please send Flo-master catalog and discount sheets 4 
cs ‘ 
H - Name } 
5 Company . 
Address 

City ____ Zone State : 
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4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


By golly it’s been so long since these ole weak ey 
have seen an item from Alabama they were beginning 
to think Alabama was no longer in the deah ole Fourth 
Then along comes JiIMMy WILSON with a new 
paper article telling all about the Power's folks dovw 
in Mobile moving into their beautiful w he 


320 N. Royal St 


The entire new plant with printing and office supply 
sections covers 18,500 square feet with 3,800 of it 
office supplies and furniture. Founded in 1856, th 
company was | urchased by JOHN J. MCMAHON in 19! 
and he was sole owner until 1946 when it was incorpo 
rated and has been known as Powers Co. since that 
time. Officers were JOHN J. MCMAHON, president 
OLIVER PAUL Dix, vice-president; JOHN SELLERS 
president, and JOHN CARRINGTON, secretary 


A jump from a firm 104 years old to one just past 
two years young is quite a hop but that is the story 
Williams Office Eq pment Co., F ayettevi Lhe N.C Th 
concern has just comp Saal its senuial expansion in that 
many years and now has a top-flight store covering 
total of 5,500 feet and additional warehouse space off 
premises. Brand new ultra offices house the “wheels 
Lamar and Thurmond. Aptly hailed as the most mod 
ern in the industry their offices will make any ex 


tive’s mouth water. Glass panels separate them 


The stock room even came in for an overhauling 
with new steel shelving and it’s no exaggeration when 
[ say that I've seen some stores’ retail areas not equal 
to the stock room. The three outside salesmen, RILEY 
WILLIAMS, Bitt DouGLas and GEORGE BicGcs hav 
new office next to Lamar’s. A new, paved parking lot 
that will handle 15 cars is at the rear. EUGENE (SKINN‘ 
Hospss and OITA SMITH handle th bookkeeping 
chores ably assisted part time by Lamar’s boss, SUSAN 


Williams claims the largest volume in the eastern part 
of North Carolina and for a firm so young that ts say 


ing a great deal for the business acumen of the partners 


Told you last month about the two new stores 
Shelby, N.C. and now they are having tormal openings 


Lee's Office Supplies had its on October 29 and Shell 
Printing Co. on November 10 and 11 


Wills Book Store, Greensboro, N.¢ 5 Opening 
second branch store about November 1. This one is 
the new Lakewood Shopping Center in Durham, N. 
New manager is Ep West, formerly with Shoemak 
in Wilmington. Mr. & Mrs. HOWARD KAISER are 
proud owners. She runs the Friendly Shopping ¢ 


store and Howard the main store 


Hear where Young's Office Equipment Co., S; 
burg, S.¢ is in ti process of giving I 
play areca a WI f a tace-lifting w walls 
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a There 
» are 
| lightweights 
| ...and 
| | lightweights 
| | 
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That’s why leading Stationers stock all # grades of 
EATON’'S BERKSHIRE ONION SKIN PAPERS 


Users of typewriter paper look for many different fea- | SS a a 









tures in Onion Skin papers. Permanence... multi-copy SELL ALL 7 

LIGHTWEIGHT CHAMPIONS 
legibility... quality appearance...ease of handling... | 
economy, to mention only a few. i FOR MAXIMUM COPIES 


(up to 20 clear copies), 
recommend these 
Berkshire Onion 
grades, weights and finishes to satisfy every customer... | Skins: Parchment, 
7¥2 Ib. Glazed Fin- 
ish; Berkshire 
reorder business. Ask us for the new Statement Onion Skin, 8 Ib. 
Glazed Finish; 


Eaton gives you 7 different kinds of Onion Skin paper, in | 


com] letely! These satisfied customers are the basis of 








Ey ire you can use to bring customers to your store Eminence, 7 Ib. 

for Eaton’s light ght champions! Smooth Finish. 

Tie cation Baten’s Gestsbice Didi Coa ee FOR GREATEST PERMANENCE, recommend these Berkshire Onion 
aA ace - oT ' YI ay Skins: Parctiment or Linen (100% Cotton Fibre); Berkshire Onion 

built around this sound satisfy-your-customers concept. Skin (75% Cotton Fibre). 

There’s a correct paper for every business use. See for WHERE COST IS A FACTOR, recommend these moderately priced 

vourself. Write Mr. L. G. Morris. Sales Manager. for 25% Cotto’ Fibre Berkshire Onion Skins: Corrasable, Diamond 
ae Rig a = White, Souvenir. For maximum economy, recommend Cascade 

samples and complete details of this profitable. most- Super-White. 

in-demand-brand ... Eaton’s Berkshire Onion Skins. a Gisteenimenundialle 








‘em = iy al ‘co ° e- ark > . 
+2 aN | s N S : j = ; Pp Tegoccectner aan = 


EATON PAPER CORPORATION, PITTSFIELD, MASSACHUSETTS * Showrooms: NEW YORK, 475 Fifth Avenue * CHICAGO, 6 North Michigan Avenue 
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Stock up and talk up 
SALES TAGS...NOW! 


Year-End, Stock-Taking and January Sales 
are now in the planning stage. Every store in 
your area needs new Sale Price Tags. 

With Dennison Sales Tags in stock, you'll get 
the lion’s share of this profitable business. 
Their unmatched quality and your fast deliv- 
ery make a sales story no smart merchandiser 
can resist. 

Check your stocks now and order ahead to 
cash in big on this peak selling period. 


Dennisow 
Helping you compete more effectively 
FRAMINGHAM, MASSACHUSETTS 






Sales offices in 
principal cities 





LE PRICE 
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carpets, new partitions—in other words, ‘the works 
Open house will be announced soon and I'm sure it 


will be quite an occasion 


Number of folks down in Florida moving their 
stores trom the downtown sections to the new 
suburban areas. Halsey’s, Ft. Lauderdale, moved to 
brand new stor n the fast-developing northeast 
section at 2735 I Oakland Park Blvd. Mi & Mi 
Bitt WALKER are the sole owners of Halsey’s now and 
the rest of the organization consists of TED VAN ISTEN 
DAL, formerly with Halsey & Griffith, and AL SAN1 
ANGELO, formerly with Shaw-Walker in New York ar 


Miami. Halsey’s has recently been appointed Shav 
Walker dealer 


Pinellas Printi:s & Stationery Co., Inc., St. Peters 
burg, Fla., is another new suburbanite, having recently 


moved into a new, modernistic. building at 1698 34t 


Got us a new firm in Haines City, Fla. Norma 
Chance and Associates have opened th Polk Ofti 
Equipment, Inc. but no address was given. Norman was 

] ' 


a former salesman 


Haven 


} 


for Florida Office Supply at Wint 


One chang ol ownership PAUL BARNET and SO! 
SCHREIBER have bought Steven’s Office Sut ply at Miami 
Beach trom Sip GOLDSTON of Seminol« Paper ( 


JESSIE COLS is manager as of October 3 


Dick SMITH, son of Mr. & Mrs. Don Smith of Smiths 
Office Supply, Hollywood, Fla., decided recently that 
31 years of batchelorhood was enough so he got himself 
engaged. There will be a slight delay due to a weight 
losing project he has underway. Thirty down and 
more to go will decide the exact day. 


Still another “holdout” of long standing got hooked 
on October 9. CARL RHODES, genial Patker Pen distri 

ly heeded the call and got himself a R.N 
(registered nurse) at Augusta, Ga. The happy coup! 


lives in Atlant 


manager, final 


RAY ForsyTH, Sr., former Parker Pen rep, has con 
out of retirement after just two years and returned 
the business ol selling Parker products in Kentucky 
and W. Virginia where he started out 35 years ag 


Naturally he loves it 


Inky’’ wants somebody to ask Shirley she prefers 
to live at Ponte Vedre Beach or in her own back yard 
on the river. I'd do it myself but it will probably b 
some time before I see her so one of youse travel 


better take it of 


Bos GRIFFITH, of Griftith Office | juipment ¢ 
High Point, N.C. has now made it a pair. Yep, he 


Marjie now have a junior member of the firm in a 


born September A daughter, Bosppit Gay tis v 
three 

Jim BLAKE, former Bainbridge-Southern man abi 
Florida and points south and more recently a proud 
store owner in Winter Park, Fla., was given a sig 
honor recently when he was unanimously appointed 
fill a city cor sion seat vacated by a resignation. H 
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LOOK: The Royal Futura" Portable Typewriter has all the features of those 
bigtime standard office machines. Moreover, it’s the only one that does. That’s 
news. It ought to be told. So we're telling it to the people— over 67 million— 
with one of the biggest national advertising campaigns we've ever run. Full-color 
spreads in LIFE, single full-color pages in the = 
READER’S DIGEST, black-and-white full pages 
in specialized magazines, dealer displays, signs, 
and other merchandising aids. It’s paying off. The 
Futura is the most wanted portable in the land. 

(This is the Christmas spread in LIFE.)aamp 
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From any Point of View... it’s 


BENTSON 


OFFICE FURNITURE 


Whether you're a private eye or a private secretary, 
you will appreciate the construction and styling of 
Bentson office furniture. Its super reinforced interior 
and sturdy stylized exterior gives you a lifetime 
quiet durability. All Bentson office furniture con 
in 12 color tones to harmonize with any office in 


terior. Take another close look, and sell the leader 
BENTSON ! 


Expanding dealer 
program may have 
an opening for you. 
It's worth checking 


BENTSON MFG. CO. 


653 Highland Avenue * Aurora, Ill, 
TWinoaks 7-9237 
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has announced that he will file for election when asked 
Looks like we might have a budding politician, huh? 
KENNETH B. SMiTH, for 14 years with Edwards & 
Broughton, Raleigh, N.C., was suffocated by a fire in 
his room on July Ken had had a very rough time 
with a ruptured disc and was to have gone into the 
hospital the next week for surgery. In spite of all the 
pain and suffering Ken went through he was always 
cheerful and had a good word for us traveling gende: 


CARTER BRADFORD, former Mayor of Winter Park 
Fla., and owner of Bradford's Stationers, Inc., died on 
October 17 


This one is a bit late in reaching me but for thos 
not already acquainted with the news Davip G. ALSTON 
owner of Alston's, Clewiston, Fla., died in the latter 
part of July. Mrs. Alston is continuing in the business 


Many thanks this month go to JIMMy WILSON 
“INKY LypbiaRD, JOE (GUNLOCKE) GLASS 
COCK and SUZANNE (Mrs. BILL) BAINBRIDGE KEENAN 
for their invaluable help in garnering the news about 
the Fourth and a tip of the hat to BiLt WALKER for 
a nice assist. Nobody came up with a likely spot to 
stow the calories so will have to skip that department 
Maybe better luck next time around. 

And to each and every one of you brave souls who 
have waded through this trivia, go my very best wishes 
for the finest Christmas ever. May the old man with 
the whiskers unload his bag at your house and you, 
and yours, all be blessed with God's greatest gift 


good health 












Finest quality, low cost pocket seals 
used by Architects, Clergymen, d 
° O MAKE 1 

Corporations, Engineers, Fraternal PERMANENT 
° ° MAKE ITA 
Organizations, Lodges, LEGAL 

Notaries Public and Sur- MPRESSION 


veyors. 


Make beautiful raised 
letter, tamperproof, per- 
manent impressions on 
various types of docu- 
ments and legal papers. 


3 die sizes to suit most every possible 
use. Dies are interchangeable permit- 
ting lifetime of use. 


SUPPLIED 
WITH 


FREE 


PERSONAL 
POCKET 
CASE. 


When ordering pocket seals be sure 
to specify LEGAL POCKET SEALS. 


Liberal, profitmaking discounts. Selec- 
tion of sizes and styles plus guaran- 
teed quality. 





CONSOLIDATED STAMP MFG. CO., INC. 
CHICAGO+ DALLAS LOS ANGELES* NEW YORK CITY+ SPRING VALLEY, N.Y.* TORONTO 
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Sth District Notes 


PAT PATTERSON, correspondent 
3710 Grosvenor Road, Cleveland 18, Ohio 


NEW RECORD SET in NSOEA The Fifth Dis- 


should be justly proud. In the annual contests our 
won both the Governor's Cup and The Tra- 
Cup; this is the first time this has been done in 
history of the association. Our congratulations go 
» HENRY CHESICK, Century Press, New Castle, Ind; 
liate past governor, and to Cat LONG, immediate 
Travelers Club president, for the wonderful job 

lid in | g us to the twin victory 
Your correspondent recently visited HARRY MAr- 
SHALL, forn yer for Lynn B. Emery Co. in De- 


oit, and mor ently as salesman for Mil:s Fox Co. 


that city. Harry is in Detroit Osteopathi Hospital, 
recovering from a broken back, and is coming along 
slow but sure. Harry and his family send-their heart- 


felt thanks and 


to the app. al 


ippreciation to the wonderful response 
r funds organized by the Detroit deal- 


rs. At this t Harry is unable to personally write 
the ““Thank You’’ letters he would so much like to do, 
» he is using the medium of this column. Cheerful 


irds and k 
HARRY MARSHALL, Room 430, Detroit Osteopathic 
Hospital, 12523 Third Ave., Detroit, Mich 

ART MACAULEY president of Macauley’s. Detroit. an- 


tters would be appreciated Send them to 


ye 4) a dd, Of al 0) a hd odo A od od Od 





Extra long service 


Cleaner better looking letters 


& 
ONLY a 


General % 


TYPEWRITER AND 
ADDING MACHINE 
RIBBONS 
OFFER ALL THESE 
ADVANTAGES 


Self-recuperating ink 
of our own formulation 


No smudge or smear 
No drying out — good for years 


Only the best durable fabrics 
with fine, closely woven threads 


EXCLUSIVELY WHOLESALE — PRIVATE BRAND SPECIALISTS 


General Ribbon CORP. 


Manufacturers Since 1927» 


Box 48 + 14542 Sylvan Street - Van Nuys, California 


OA—12/60 





STORE 'EM 


Free your expensive files by transferring your old 
records into low cost Pronto storage cabinets and use 
your expensive steel cabinets over 20d over again. 


20 DIFFERENT SIZES 
a size for every office record 





LETTER 
SIZE 






Find out why top companies everywhere use PRONTO 
STORAGE CABINETS for their old records. Fill in the 
coupon below and attach it to your letterhead ...We will 
arrange a Pronto Demonstration at your convenience. 











peerage: nr er oe Pe 
| PRONTO FILE CORPORATION l 
} 415 Madison Avenue, New York 17, N. Y | 
C1) Please send me your latest Pronto catalog. 
| C) Have your representative call for demonstration. ] 
; a ccttiteiiittiienetpenae ——~ ictnettiiaaiiliiamacneninisiami 
| Addres a — ! 
| F i? oe 
| City Zone. State ! 
wTTTTITt TT MTTTTTTiT itt ttt 
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In this one instant 
he lost his composure 


~-- AND THE ORDER 


Meilink Steel Safe Company 


Toledo 6, Ohio 
Attn: C. C. Penske 


General Sales Manager 
Gentlemen: 
Recently we were competing with another office 
equipment organization in the sale of merchandise 
to a local insurance firm. We were attempting to 
sell quality versus low price. It was ‘“‘touch and 
go” until we came to one of the items, a type- 
writer table. Our competitor had a lightweight 
model selling for only a few dollars under the 
Hercules® model. The salesman had been demon- 
strating his table and as he pushed it back, one 
wheel caught in the rug, upsetting the flimsy 
thing and dumping the typewriter on the floor. 
In this one instant he lost his composure—and 
the order. Our quality point was proven. We got 
the entire office equipment order, thanks to 
Hercules. 


Sincerely yours, 


Ci‘blbin 


Henry E. Willis 


A, 


Thank you, Mr. Willis, 
secretary-treasurer of the 


Steuben Printing Com- 

pany, Angola, Indiana. | 
We’ve always prided 
ourselves on the rugged ( 
all-welded construction 

of our Hercules type- 

writer stands. We know 

it pays off in profitable 

sales for our dealers and 
complete satisfaction for 

their customers. 


MEILINK STEEL SAFE COMPANY - TOLEDO 6, O. 
IN CANADA: VICTOR ADDING MACHINE CO. (CANADA) LID., GALT, ONT., DISTRIBUTORS 


Producers of the most complete line of 











insulated products: A, B and C Iabel 
sofes, insulated files, money chests, vault 
doors, home VAULTS ®—as well as busi- 
ness machine and typewriter stands. 
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nounced the opening of the sixth store in the chain 
This modern store, set up for self service, is in Won- 
derland Shopping Center, on Plymouth Road at Middl« 
belt in Livonia, a Detroit suburb. 


New manager of the furniture division of Gibson 
and Perin Co., Cincinnati, is genial ART SNYDER. He 
invites all travelers to come in and get acquainted. 


Dick SELBy, personable furniture rep out of Mans- 
field, Ohio, blasted ahead under a full load of steam, 
and won himself and the Missus a trip to Bermuda in 
a sales contest for Imperial Desk Co. 


CHARLES L. LAVENE, LaVene Office Equipment Co., 
Kalamazoo, Mich. announces the opening of his beauti- 
ful new store at 4001 Portage St. Formal grand opening 
was held September 14 to 16. 


THOR MaksH, Marsh Office Supply, Inc., Ypsilanti, 
Mich; has purchased Reynolds Office Supply Co. in Ann 
Arbor, Mich and will operate both stores. 


Don SWAN, representative for Yawman & Erbe Mfg 
Co. in Michigan, has relocated from Columbus, Ohio 
His address is now 2416 Outlook St., Kalamazoo, Mich 


SIR STORK FLIES ON — Do.tores and Bos 
LOONEY, Rockwell-Barnes Co., announce the birth of 


their first born, PATRICK EDWARD, on September 23 
Congratulations ! 


PASSED AWAY I regret to report that during the 
national convention in Chicago Mrs. Forrest RIDGELY 
wife of the owner of Thumb Office Supply, Bad Axe, 
Mich, suffered a fatal heart attack in the Conrad Hilton. 
FRED L. RICHARDSON, Office Equipment Co., Benton 
Harbor, Mich; died September 26 after an extended 
illness. Just one year ago, his son, J. E. RICHARDSON, 
preceded him in death, suffering a heart attack. Our 
sincere sympathy to the families of the deceased. 


CHRISTMAS PARTYING Cleveland dealers and 
travelers at the Cleveland Athletic Club, Saturday eve 
ning, December 3...Cincinnati dealers and _ travelers 
at Beverly Hills Country Club, Tuesday evening, 


December 6 


First at the Tape for Christmas 





A Remington Quiet-riter 
Eleven portable steals the 
spotlight from Santa Claus 
in this full-page, four-color 
advertisement appearing in 
Life, Look and Saturday 
Evening Post during the 
months of November and 


December. The portable o-« 
"es e2e2eeencesca a 
“esecaeceeneaesnaeacua™ 
cs 


2 
onnnaa se & & a a 
— & 
typewriter division of 
Sperry Rand Corp. is also & 
P I “sa eeeeeeee 
running adaptions of this 


theme as newspaper ads 





carrying free listings of 
local Remington portable 


dealers 
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The management team of the outstandingly successful Columbus, Ohio, office 
furniture dealer, Thos. W. Ruff and Company: from the left, Neil E. Scott, 
Interior Designer ; Jack Gorman, President, and Richard Schlaechter, Treasurer. 


“Steelcase a Thos. Ww. Ruff and Company, leading office furniture dealer in Columbus, 
Ohio, is celebrating its twenty-fifth year in business — and its Silver Anniver- 
sary as a Steelcase dealer. The Ruff firm took on the Steelcase line when it 
opened its doors in 1936. Says President Jack Gorman of the occasion: “From 
the beginning, we have btnefited greatly from Steelcase quality features, style 
contributor to leadership and depth of line. The wonderful co-operation of Steelcase people 
with us on a member-of-the-team basis has been a truly major contribution to 

* our success. It’s a happy relationship . . . the best a dealer could have.” Steelcase 

our success! Inc., Grand Rapids, Mich.; Canadian Steelcase Co., Ltd., Don Mills, Ont. 


--- @2 major 


Want to join the team? 
Write for our fully illustrated, 
mplete line catalog—and for details 
of our valuabie franchise plan 
s Department O 
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Gth District Notes 


FRANK J. RYBICKI, correspondent 
2101 Greenleaf Ave., Elk Grove Village, Ill. 


In two weeks, Great Lakes Travelers Club will hold 
its annual Christmas party. The date Wednesday, 
December 14, in the George Bernard Shaw Room of 
the Sherman Hotel, Chicago. Cocktail hour from 11:45 
A.M. to 12:45 P.M. The Luncheon will begin at 12:45 

This year, the gift you bring will be distributed to 
crippled children, so mark your gift for boy or girl, and 
their age. Chairman SAM DiFIGLIo, Gomanco, and BIL! 
Rocco, Joseph Crucible Co., are planning a fine party, 
so dealers, manufacturers and travelers, we hope to see 
you there. 


Ex-Governor, ART FINGER is now associated with the 
H. H. West Co., in Milwaukee. Until recently, Art was 
with S. J. Olsen Co. Good luck, Arthur!!!! 


Governor “CURLY” FREDRICKSON attended one of 
GLTC’s weekly Friday luncheons recently and gave us 
particulars about the proposed redistricting of the na 
tion by NSOEA. Since then, we have asked for com 
ments regarding the change but the response was very 


poor. 


Rockwell-Barnes Co. moved to its new building in 
Elk Grove Village, Ill. in mid-October. The offices, 
plant and warehouse are all housed in the 90,000 square 
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foot one-floor building. The company acquired enough 
land for expansion and President Tom J. SALSMAN 
hopes it won't be long before it is necessary to add on 


to the building. 


We were sorry to hear of TONy CECH’s mother pass 
ing away. Tony is with United Stationers Supply Co 
Chicago. Our deepest sympathy to the family. 


Notice: Great Lakes Travelers Club Members — The 
annual election of officers meeting will be held on 
Thursday, December 29, at Toffenetti’s Restaurant, 65 
W. Monroe St., Chicago 


Not too much news for this month's issue. If you 
have any items regarding anything in the sixth district, 
just drop mea note at the address heading this column 

And now, may I be the first to wish you a very 
Merry Christmas and a most prosperous New Year!!!!!! 


Mechanical Writing Instruments 
Directory Now Available 


The 1960 edition of the loose-leaf Manufacturers 
Directory he; been released by the Fountain Pen & Me- 
chanical Pencil Manufacturers’ Association, Inc., 1426 
G St., N. W., Washington 5, D. C. 

The Directory, which lists 276 companies who are in 
the business of making mechanical writing instruments 
and parts, leads, inks, etc., is available for $2.50 from 


the above addre ss 





Inventory is a tedious “must“ - however, Reyburn’s 
informative inventory tags make it an easier chore. 
Perforated, patched, couponed and numbered, our 
tags do everything but write in the figures. 

Our contrasting Sale Price tags help make special 
sales outstandingly successful. A quick glance 
informs the customer that “the price is right”. 
Stimulate your customer's interest by keeping 
well stocked with Reyburn’s tags. 


THE REYBURN MANUFACTURING CO., INC. « PHILADELPHIA 32, PA. 
WAREHOUSES: 4048 POLK ST., CHICAGO, ILL. 901 W. VICKERY BLUD., FORT WORTH, TEXAS 
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S..-.CHURCHES 


ED-O-PRINT'S 
e ALL-NEW 
SKIP BUTTON ’ 


NON-SMUDGE 
RIBBON 


ADJUSTABLE GAGE 


\ 


REPEAT BUTTON 


QUICKLY REMOVABLE 
FEED TABLE 


RECEIVING 
HOPPER HOLDS 
35 FRAME 
ASSEMBLIES 


s a 1995 


PLUS FEDERAL 


Se ee ee ee 8d ee EXCISE TAX 
NON-SMUDGE RIBBON INKING 


Wherever there is a need for repetitive writ 

and imprints, the all-new Speed-O-Print Aut 
provides a time-saving, error-eliminating 

To) "Mrote}-) On lanlela-t-S-1lelal-Me-1¢-Meli-t-[a@me-Jal-leeMe- laleme- Iii T-h 
ings are ready hours earlier payroll 

forms are prepared in a fraction of the tin 
at-laleMeael-) daleleh-Wur- WUhColaar-Lalemmacea a lalellale mel mmalel 
for popular ‘‘B"' Style Frame-Plate. ‘'E 
sar-lonalial-1-e-he-lit-LelicMel elelam-delclelt-1melae|-1 am mel” 
plates provide economical rev Fin 

brown enamel with chrome trin 


Steed-O- Print corPorAtion 


1801 W. LARCHMONT AVE. e CHICAGO 13 


* a : 
— i 
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K-99 Modular 

unit for PLUS 
SALES Fits any 

of the 19 K- 

SERIES desk 





Unmistakable price app 


Deana 


2412 South 7th St. St. Louis 4, N 
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METAL Inc. 


7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801, St., Bloomington, Minn. 


This month | thought | would give a resume 01 
WILLIAM CARROLL, who was elected president of th 
Northwest Travelers in St. Paul last June. He will hold 
office until our next convention. Our good friend Bill 
was born in St. Paul and raised in Hibbing. He grad 
uated rrom Hibbing I College and the [ niversity of 
Minnesota. He served in the Navy Air Corps ai 
worked for quite some years for Eberhard Faber Co 
California befor transferred her iwht years 
AvO 
Bill is six feet, two inches tail 
and weighs 190 pounds He was 
formerly an athlete and played 
basketball At pi sent his sports 
consist’ of golf only. He married 
Martha in Hibbing and they have 
four children three girls and 
one boy The residence is 5232 & 
Vincent Ave. § 
His present territory is North 
Dakota, South Dakota, Minnesota, Iowa, Waiscons 
ind Upper Michigar 


\ > 
finneapolis Bill Carroll 


} 


Remember, our Christmas Party will be Decemb 


5. Starting sometim 1961 our district will be know: 
as No. 6 which w combination of 6 & 8. Our 
new district will be North Dakota, South Dakota 


Nebraska Kansas M SsOuri, Illinois, lowa. Wisconsin 


} 


Upper Michigan and Minnesota. Our traveler clubs 


will retain theit and there will be one in Ch 
cago, one in Minnesota, and one in Kansas City as al 
ways 

NEW MOVES: Bertclson’s of Minneapol Ss me 
ng to new quarters, located at the junction of Highway 
100 and Highway 35. The address is 5612 Olson High 
way and there will be 12,600 square feet all on on 


oor. Bertelson’s has been located at the present loca 
tion for 50 years, started in 1906. ART BERTELSON SR 
AND JR., DicK & KEN invite the travelers and dealers 
to come out and take gander at their beautiful new 


store. Grand opening will be announced later 


EARL COLLINS had an accident cutting squash and 
almost lost a finger. We wish you a quick recovery 


RAY JOHNSON, Quality Park, is retiring from his old 
territory after 25 years of traveling. His new territory 
will be St. Paul and Minneapolis. Ray informs me he 
has been 36 years with this company and that Me! 
SOWELL, formerly of Esterbrook Pen, has now taken a 
part of Ray 
territory. Mel’s new set-up will include Missouri, Kan 


position with Quality Park and will cover 
sas, and lowa. A rding to RALPH TRUAX general 
sales manager of Quality Park, Mel will make his hom 
in Des Moines after school lets out. We wish you all 
the luck in the world, Mel. I shouldn't say lots of luck 


it is always lots of hard work. 


JOHN CARLQUIST, Quality Park man in Wisconsin 
will take on Minnesot 


is his new additional territory 
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Sth District Notes 
IZZY VODA, correspondent Now hands free telephoning 


2001 S. Haniey Rd., St. Lovis 17, Mo. 


ONARD WILCOX, twice president of NSOEA and 


past governor of our 8th district, died October 17 in his 
ttice at Roberts Printing & Stationery Co., Hutchinson, 

Kan. A great loss is felt by his lovely wife and daughter, 

his company employees, the office supply and equip- 
ent industry and his many, many friends 


LORETTA BUSCHART, wife of Herbert Buschart, Bus- 
hart Bros., St. Louts, Mo., is in the Missouri Hospital 


She was injured in a recent automobile accident. Hope 
get well real soon 

Your correspondent attended the Kansas City Sta- 
tioners’ meeting October 4 where he saw President 
KENNY PENDERGAST, George E. Baird & Sons, Kansas 
City, Mo., conducting a most interesting meeting. Kenny, 
we are happy to see you feeling well again 

ToM SEWARD, Swingline Inc., has moved his family 





Kansas City, Mo. to Springheld, Mo. His new 


ss is 2618 Luster Place INSTANT SALES 


DON MACDOUGAL, Stationers Loose Leaf, Teo War- WITH 10 SECOND DEMONSTRATION 














KENTON, Southwestern Stationery & Bank Supply, 
Lawton, Okl WINFIELD WHITE, Southwestern Sta- 
ry & Bank Supply, Ponca City, Okla. and SHARKEY 
STOVALL, Fort Worth, Tex., are spending several days 
ting deer at the ART PFISTER Ranch Aspen, Colo 
Attention kiers: The greatest Ski Lift on the 
North Amet Continent is at Aspen, Colo. For in- 
ation, wr Buttermilk Ski Ranch 
GEORGE CONSTANTINE, Palace Office Supply, Tulsa, 
Ok has s i] w salesmen calling on the trade 
George welcomes travelers to stop in for a visit and 
ive a little knowledge with his new salesmen. 
Bartlesville Stationery Co.. Bartlesville. Okla.. owned 
past 8th district governor KARL TOLLEFSEN, will 
; PHONEX leaves hends free te toke 
to mo w quarters in the real near future. notes, look up information, hold for 
: long dist ctions, figure que- 
Karl's present iding 18 to be razed for a new 15-floor tations, etc. 
off building which is to be constructed PHONEX is a high quality telephone amplifier which allows you 
: or any group of ple to use the telephone without holding the 
CARL NELSON, formerly with Buschart Bros., St receiver in your hand. You can hear and talk—hands free! Built 
I te a M Ltas Cilice Gente to exacting National Marine standards, PHONEX is the best 
us, 1S NOW selling for Midwest Ultice Supply Co., quality, best performing instrument on the market and is actu- 
St. Louis ally priced the lowest—$5 to $10 below Jap imported models. 
; Office Supply stores throughout the country report that 
Dealers and Travelers of the 8th District, make plans PHONEX practically sells itself—all you do is put the customer's 


phone on PHONEX and the ensuing demonstration sells the unit 


to att nd the great sales rally to be held at the President for you. Start building BIG volume sales with PHONEX today. 


Hotel, Kansas City, Mo., January 6 and 7. President of Available in black or ivory ... only $34.95. 
Midwest Tcavelers, MY S7aRIEM, 008 Vey eae CONVINCE YOURSELF — ORDER SAMPLE UNIT TODAY 
HERB JOHNSEN, are spending a great deal of time and Order PHONEX from this profitable volume discount plon. 
energy to make this Sales Rally a great success 1 to 5 ynits—less 33%s%.... 6... eee eene $23.30 eo. 

; 6 to 11 units—less 36%... 2. ce eeecccees $22.37 eo. 


Mr. & Mrs. Joe LANDERS, retired buyer, Schooley 
Printing Stationery Co., Kansas City, Mo., has a new 
iddress in St. Petersburg, Fla., 4001 58th St. N., Clear 


w Oaks Apt., Apt. 28. I know they would enjoy 


hearing from their many friends 
Sth District Governor R. R. Bricker, Bricker Busi 
ss Equipment ¢ Norfolk, Nebraska requests anyone 
vho can attend to meet with him and his officers at the 
planning meeting to be held at the President Hotel, 
Kansas City, Mo.. January 6. The preplanning meeting 
| be held d g the Midwest Travelers Sales Rally 
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12 units ap ind 45 ob ecccéeocgocs $20.97 ec. 


P.S. PHONEX is 100% guaranteed for 90 doys for defective work- 
manship ond material. 


NATIONAL MARINE CORPORATION — PHONEX DIVISION 
1819 Miami Srreer, Sourn Benn, INDIANA 


Please enter my order for the following: 
PHONEX (black) PHONEX (ivory) 
This entitles me to the following discount % 
Please send further free information on PHONEX 


DEALER 
ADDRESS 
CITY STATE 
PURCHASE ORDER NO. 
AUTHORIZED SIGNATURE 
(Enclose check and we ship post prepaid) 
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NEVE’ 


SELF-SELLING 
DISPLAY CARTON 








gor 
SORTKWIK’ 


the invisible fingertip preparation 
TO HANDLE PAPERS FASTER 


Here’s an easy way to increase your share of 
the growing SoRTKWIK business in your area. 
Each carton of 12 containers becomes a smart, 
colorful display by just pushing die-cut top 
through to back and placing bottom inside 
as shown. Ideal for gondolas, check-out 
counters. Takes up only 414" x 614" of space. 
Continuous magazine advertising is creating 
new customers for SorTKwik every day. Steady 
repeat business. 
Newspaper mats, stuffers available at no charge. Write 
for price list or ask your jobber about SORTKWIK today. 


LEE PRODUCTS CO. 2726 Lyndale Ave. So, 


Minneapolis 8, Minnesota 

















“SILVER DOLLAR” TEST 
PROVES PELOUZE SCALES 
GIVE BEAM SCALE 
ACCURACY! 


Place a standard U.S. Silver 
Dollar on a Pelouze Scale and 
it’ll show exactly '5¢ of an 
ounce! Here’s proof positive 
only Pelouze spring type scales 
assure weighings accurate to 
Y of an ounce, And that’s 
true no matter where on the 
scale platform the dollar is 
a. Let your customers try 
t—and they'll sell themselves! 
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Sth District Notes 


TOM GULLEDGE, correspondent 
4020 Modlin St., Mesquite, Tex. 


It is with a great deal of regret that I mention the 
death of Tom C. RiLey, a charter and honorary life 
member of the Texas Travelers Club and a 43-yeat 
veteran representative for the Eberhard Faber Pencil Co 
Tom was 69 years old and made his home in Hammond 
La. Since his retirement, Tom had been employed by 
Mule’-Durel, Inc., New Orleans. 


JERRY CLARKSON, formerly with Maverick-Clark ot 


Corpus Christi, has purchased the Spencer Office Supply 
of that city and will operate the firm as the Spencer 
Clarkson Office Supply. GARLAND SPENCER will con 
tinue to be active in the business as will his wife and 


JACK RICHARDS. These four fine people boast 96 years 
of experience between them which should lend itself 


very greatly to making this a very successful and grow 
ing company 

Happy to announce that BARBARA & BuD MorTon 
of Morton's, Corsicana, Tex., have an heir, LELAND 
EDGAR MORTON, JR. born September 4. Congratula 


tions, Barbara and Bud 


Lewis KRINSKy, son of ROSELYN and MAuRIC! 
KRINSKY, Beacon Office Supply Co., Houston, is en- 
rolled as a freshman student at Colby College, Water 
ville, Me., his father’s alma mater 


Joe Harris, manager of the furniture department, 


Lets you show and 

sell the complete Pelouze 
line in just 22” x 8” 

of counter space. 


Here’s your complete postal 
scale department in one com- 
pact unit. Lets you show your 
customer every scale for every 
job. Makes selling the right 
scale so much easier. Helps 
you sell additional scales for 
each office, and for the home, 
too! There’s never been a 
postal scale display like it. 
YOURS FREE! 
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Fulton Co., Houston, has retired to his farm near by. 
M. Norman Co. of Ft. Smith, Ark. has moved to 
larger quarters that city New address is 1221-23 So. 
H. St 
PrernceE Lowery Sr., G. & S. Stationery of Austin, 
lex., was hospitalized in September for surgery. Should 
in good shape by the time this article comes out. 
Crisp1 Woop, long associated with office supply firms 
» Austin, Tex., 


San Jacinto of that city, under the name of Cosmopolitan 


has opened his own business at 503 
Business Equipment Co. He requests all manufacturers 
» send catalogs. His assistant is RICHARD ALVAREZ. 
Davip WRIGHT is the new buyer of supplies for Story- 
Wright Co. in Lufkin, Tex 
HERB BECKMAN, former owner of Beckman Office 


Supply, Houston, Tex. has been undergoing some bone 


erafting on his leg which was injured in a serious auto 
lent quite son time ago At last report, Herb was 
loing very nicely and I know his many, many friends 
still pulling for him during this time of confinement 

lhe first pre-convention planning meeting was held 
San Antonio, Tex., at the Granada Hotel which will 
onvention headquarters for the 1961 Ninth Region 
ntion. This meeting was held October 17 and 


Go or L. W. Tass presided. Also present were 
PAt ANDERSON, JR., general chairman; CHAS. H 
W ALLACI ral chairman for the Travelers, OVER- 


H. CRAWFORD 


HEDGES files your 
RECORD YEARS! 


A — HEAVY DUTY POP’LAR WOOD 
TRANSFER CASE 

B — GREEN EDGE CORRUGATED 
STORAGE CASES 

c — "DANDY" TOUGH 
CORRUGATED TRANSFER FILE 

D — THRIFTY ALL STEEL 

TRANSFER CASE 


Secretary 9th District NSOEA, 


Hedges 


MANUFACTURING (CO. 
2931 WENTWORTH AVE. 
CHICAGO 16, ILLINOIS 


“The Line... 








that makes things Easy te Find 
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The DAILY 


OFFICE APPLIANCES 
will be published for 


NSOEA's Western 
Stationery & Office 
Equipment Convention 


& Exhibit 


DOA means a better 
Convention for both 
dealers and manufacturers 


Exhibitors as well as other West 
Coast manufacturers should 
plan NOW to advertise in the 
DAILY OA (3 editions) Feb. 24- 
29-26 Los Angeles, California 
Closing Date — February 1 


NEW YORK 


100 E. 42nd Street 
New York 17, New York 
MuUrray Hill 2-2373 


CHICAGO 


600 W. Jackson Blvd 
Chicago 6, Illinois . 
DEarborn 2-3206 


LOS ANGELES 


266 S. Alexandria Ave. 
Los Angeles 4, California 
DUnkirk 5-399] 


SAN FRANCISCO 
EXbrook 2-4073 








VVtVVVV VT VV V8 VPM | PAuL Fiske, licutenant governor; CHas. McDanir! | 


president of the Travelers, and R. W. ‘Bos’ SILLIMAN, 


FOR SAFE FILING . TRY first vice-president of the Serene. fie A a 


was outlined, -various committees were 


FILE hey <2 publicity plans were outlined in general 
Complete co-operation by the hotel was offered by 
for any filing JERRY JACOBS, convention manager. The dates for the 
convention are April 20-21, 1961. Registration will be- 


gin at 9:00 A.M. Wednesday. April 19. It was sug- 
: Se im | ' | | 
WARSH _ a gi na ‘ite gested by Mr. Jacobs that reservations be made as early 
the A as possible in order to get the select accommodations. A 
MFG. C 0., INC. 4 room rate list will be sent out at an early date 


1 MAIN ST. BROOKLYN 1, N.Y 


& 4 4a ro fe fr fe er tr to tr tor hor ham har My wite, Billie, and myself just recently underwent 


a nightmare experience inasmuch as our youngest child, 





Patti Ann, 7, was hit by a car on her way home from 
school. As serious as it was, we are very thankful that 


DURABLE d SMART about the only result from the accident will be a rather 
an nasty scar on the forehead plus some pretty shattered 


furniture nerves of both Mom and Dad. 





10th District Notes 


GEORGE E. WHITE, secretary 
Rocky Mountain Travelers 
1596 Jackson St., Denver 6, Colo. 


Our district was recently happily raided by our western 
friends of the Golden State Travelers Club who made 
good impression through the written word and in per 
son. A letter from GEORGE FRey, club president, focused 
attention on the up-coming Western Trade Show. KEN 
FULLERTON (Fullerton Engineering Sales) was a lunch 
eon guest to bring greetings from the coast Club and ex- 
tend an invitation to District 10 travelers and dealers 

NO. 8218 | to attend this NSOEA sponsored show on the west coast 


Arm Chair : . . 

next February. From this communication and personal 
Wide assortment of chairs and 
tables. See your dealer or write 
us for distributor's name. We do hope District 10 will lend its support to this 


AMERICAN CHAIR COMPANY Western T rade Show and have a good representation 
Manufacturers Speaking of activities, November 19 was the date of 
Sheboygan, Wisconsin our Annual Dealer-Traveler Dinner Dance at the Of- 
Permanent Displays: ficers’ Club, Fitzsimmons General Hospital. Travelers 
Chicago * New York « Atlanta * Miami * Boston * San Francisco : 
: Bi_t LOvERIDGE and WAYNE THOMASON made up the 


ror BA 





visit we got the feeling here is an alert and active club 


NK and CASHIERS 


Now YOU can service BANKS, SAVINGS & LOAN, DE- 
PARTMENT STORES, SUPER MARTS, etc. with MAJOR’S 
specialized coin handling equipment, engraved direc- 
tional signs, perpetual bank calendars, etc. Don’t miss 
these sales; realize big profits from one convenient 
source. 


MAJOR METALFAB INc. 


FULLY ILLUSTRATED CATALOG —~> P.O. Box 3323 © Merchandise Mart @ Chicago 54, Ill. 
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ymmittee to put this caper across Tickets were distrib- 
uted to all Club n 


wship was had by all 


1embers and another good time of fel- 
Observation, ear-to-the-ground reports and inquiries 

licate dealer business is good but could be better with 

bit more consistency. Some dealers feel the pinch of 
slow collections which appear to be general with most 
businesses. We all know how this frustrates our selling 
fforts and effects everyone. Perhaps Travelers, at the na- 
tional level, could set in motion a “pay-your-account- 
promptly’’ trend that would eventually place all business 
in a more favorable position. Gleaned from those who 
know: Current sales rate would use up 
retail inventories in about 41 days shorter than pre- 
ous years; keeping sales climbing will be a principal 
problem for U. S$ 


business comp tition 1s indicated: inflation devours real 


supposed to 


industry next year; ever-increasing 


money people have to spend or save 
but in- 


economic growth 
now about $150 billion more than in 1950 
flation has washed purchasing power of more than $50 


billion down the drain. On the other hand consumers, 
vith most cash ever, will step up their purchases. Next 
three months should see total of at least $60 billion in 
retail sales 


The Mile High country was well represented at Chi- 
o for the NSOEA Show with a number of dealers, 

attendance. JOHN GRAves (Standard 
Boulder) took along his wife and two 


reps and others 
Ott: Supply 
oung sons who saw everything worth seeing, came home 
wonderment 
On the sick list we haye reported Mary ( Boots, Asso- 
ted) BooTuH, veteram RAY LOGAN (IXL, Denver), 
Eart Dossetr and Ep SpaAuLpinG both of Kistlers, 
Denver. Our sincere wishes to these good folk for 


dy recove!l 


Miami Firm Lists Officers 


A reorganization of its officers and management 

up has been announced by the Long Office Supply 
Co., 601 N. Miami Ave., Miami 31, Fla 

C. M. Lonc is president, HENRY J. PARSONS, vice- 

sident and general manager. LEONARD M. GREGORY 

1 vice-president and operations manager 


LONG, Jr. is the vice-president of 


has been nan 
ind CHARLES M 
iture sales. The secretary and treasurer is LELAND 

C. SHEPARD 
S. KerrH Priest._y and the manager of the furniture 


N S. WRIGHT 


sales manager, office supplies division 


isiOn 1S Bi 





Write for Dealer 
Literature & Prices 


HARDBOARD Fasricators, inc. 


$9 SGRANCH ST. + ST. LOUIS 7. MO 
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the worlds largest selection of 


Select ROUGH and REBUILT 





OOGOOG 
HOGODOGS 


EVERY MAKE— EVERY MODEL 
AT TREMENDOUS SAVINGS! 


ee @® ADDERS * BOOKKEEPERS * CALCULATORS 


COMPTOMETERS * BANKING MACHINES 
comms ADDRESSING MACHINES 
CABINETS AND SUPPLIES 


mem @ OFFSET and DUPLICATING MACHINES 


SELECT ROUGH — machines complete and in operating con- 
dition for quick reconditioning and sale 


REBUILT — machines guaranteed to LOOK and PERFORM like 
new 41 years of 
» Reliability ae 


NTERNATIONAL OFF 


™ 





326 Broadway, New York 7 


wWOrth 2-3200 


Plus 60 Years of Leadership 


: New plastic heads that are unbreakable under 
| any normal usage; form-fitted blister packing 
| which permits removal of one push-pin at a time; 
| ca colorful red, white, and blue card punched 
| at the top to facilitate hanging on Moore's 
| 720-B counter display —that's the Moore Push-Pin 
| story in this, our 60th Anniversary year. 

| 

| 

| 


No change in Moore aluminum heod Push-Pins 
except for the packaging which is now blister 
pack, too. Be sure you have adequate stocks of 
these two 60-year favorites in their new modern 
package. Your jobber con supply you. 


Si cinch cme tnioctmennsadibtanenbdtneninbahelil 


MOORE PUSH-PIN CO. 


Moore Picture Han 3¢ 


PHILADELPHIA 44 PA 


Since 19 Mokers of famo. 
113-25 BERKLEY STREET 
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RICHARD LEWISOHN, JR., president 
of Venus Pen & Pencil Corp., 
varied products in the Venus line 


with 





@ Mar-resistant, shock-proof 
Armstrong linoleum top 

@ Sturdy - 18, 20 & 22 ga. 
steel 

@ 5 easy-sliding roller 
bearing drawers 

@ Side-locking follow block 
on file drawer 

@ Brushed aluminum hard- 
ware and trim 

@ Adjustable glides for 
perfect leveling 

@ Oven-baked enamel finish 


@ Choice of 4 colors 60° 


make money 





Office supply dealers are more fully 
ware of the benefits they reap from 
brand-consciousness built up by lead 
ng pen and pencil manufacturers, and 
ire helping to push brand name prod- 

ts and their lines, observes RICHARD 
LEWISOHN, JR Venus 
Pen and Pencil ¢ orp. 

a marked drop in the 
ndency to push novelty items just 


president of 
| not;vice 


because they're novelties and an in- 


crease in the effort to back up major 


recognized brands in over-the-coun 


r sales,’ he said 

Continued effort in this direction, 
Lewisohn predicts, will make more 
profits for stationers on their writing 
instrument divisions, inasmuch as they 
reap the rewards of mer- 
chandising and advertising programs 
instituted by leading pen and pencil 
manufacturers to inform the consum- 
er market of their products, thus pav- 
ing the way for easier sales. Venus, 
he said, has been particularly diligent 


in identifying its new products with 


expensive 


its symbol of quality through national 


NEW! #R&:€ PROMOTIONAL 
STEEL DESK with LINOLEUM TOP 





Model No. 603D 





x 30 


« keep it 


when you sell K«C quality 





- * K&C quality cuts costly servicing, so you keep CARLOaD 
ae =e your profits on our fast-moving promotional BUYER. 
=] steel equipment. &C's gor 
on — . , , Ots of 

_—1 Files, desks, storage cabinets, combination units Profitab i. 
of=1. . . all are precision made of heavy gauge Chas,!0r you 
== steel, quality-finished in a choice of colors. away 


z 
Write, wire, phone TODAY for complete catalog and price “¢ : = | 





I< 


‘ 


Representative: a few cho 


list and NEW K&C Ist ORDER Bonus Plan. } i 


Newspaper Mats Available 


METAL PRODUCTS CO., 


1011 Green Ave., Brooklyn 21, N. Y. @ HYacinth 1-4510 


INC. 


QUALITY AND PRECISION IN STEEL EQUIPMENT 


s available: Inquiries invited 
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Dealers Profit from Pen, Pencil Stock Selectivity — Lewisohn 


advertising and _ publicity 
and in designing merchandising aids 
to stimulate counter corporate 
purchasing. 

In the past year, Venus has brought 


programs, 


and 


out a number of new products and 
packages — the extra long writer, 
the cartridge fountain pen with Sheaf- 
fer’s Skrip cartridges in both indi- 
vidual and gift packages, an erasable 
ball PEN-cil with a new pencil-black 
ink, the Autograph pencil, and decimal 
packages of the best-selling '3500° and 
Col-Erase pencils introduced last year 
and new Paradise pencil-by-number 
coloring sets designed for age groups 

“Each time we put a new product 
on the market, we virtually advertise 
all the products in the Venus line by 
calling attention to our trade name 
through nationwide advertising and 
publicity,’” Lewisohn said 

“As a matter of fact,” he added, 
one of our merchandising concepts 
for the coming year is to concentrate 
on the items and develop the lines 
which already have proved their ap- 
peal to the consumer market . . . naany 
of which, by the way, are distributed 
exclusively through stationers.”’ 


Compucenter Highlight 
of National Business Show 


Under the direction of the Office 
Executive Association of New York, 
National 


72,645 people 


the 56-year old Business 
Show played host to 
during its week run at the Coliseum 


in New York City, October 24-28. 


The highlight of this year’s show 
was the Compucenter, a cooperative 
display of electronic data processing 
systems and equipment of five manu- 
facturers Bendix Computor Divi 
Bendix Corp.; Control Data 
Corp.; Monroe Calculating Machine 
Co.; Computor Division, Philco 
Corp.; and Remington Rand Univac, 
Division of Sperry Rand 


$10n, 


The Compucenter, which drew 
9,148 onlookers during its five-day 
run, occupied 8,000 square feet of the 
one-floor show display area. Termed 
an overwhelming success, the electron 
ic data processing display is expected 
to grow to at least eight exhibitors, a 


cording to show management 
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lith District Notes 


A. R. “Bud” Dockstader, Correspondent 
8735 22nd Avenue N.W., Seattle 7, Wash. 


} 


News |! scarce this month but not scarce 
to h hrebug out of me for the sake of a 

It is a that one October evening I returned 
Owy! H Boise to find an assortment of 

hting nent in front of the hotel. The ladder 
through the window of my room 

WI lief to tind that my room was used for access 
The f vas 1 small service closet across the 


family of Clos Book St n Twin 


Id king on a new trophy for the mantle 
VW hy I ca f arly in October Jane had just 
hamp in th second round of the 
rna { Ep Purvis and Son yim have picked 
heir sl trophies in previous tournaments 
Ex-Distt ( rnor Bop GiBB and wife MARY 
N al w and very proud grandparents 
r Joy ind the new granddaughter are doing 
A ne 
CK Fow! rmerly ef Everett Book & Stationery 
Everett, W is the new owner of McGrath Sta- 
ry in tha ty. CLAy MCGRATH, the former owner, 
this past summer. We hear that Mary (Mrs 
McGRATH ) vorking in the store for Jack. That's 
ad leWS 
My wife, d hter Carol and I were at parents’ week- 
Williamette University in Salem, Ore. to visit 
ughter Harriet on the weekend of October 21-23 
While there v et Mr. & Mrs. Cart PAULDING of 
L. a oe Co. up from the Bay area to visit 
son. A resent was DorotHy McCLureE and 
husband vis ¢e their freshman son. Dorothy is with 
Stray B Idaho 
4; Ew Eagle Pencil Co., had distinguished 
Dave Price, vice-president, the week of 
October 24 They were calling on dealers in Port 
1 and § 
X ust h the sad news that my former boss died 
August. HArryY W. LYNN retired as sales manager 


Esterbrook Pen Co. in 1956. Everyon respected 


ryone who really knew him certainly 


+} } 


true friend. There was a man 


was s salesman 


Wolcott Recovers from Operations 
George W ‘tt, who retired a year ago from the 
of resident of Wilson Jones Co., 
ns in Portland, Me October. He 
the Maine Medical 


riving his Cadillac. H 


under 


Center, after 


planned to 


Portla on November 12 for his winter 
Caribbean Apartm Hollywood 

7 . 
S OFFICE APPLIAN( ublished a 
Wolcott, giving him t title Mr 
He was active in th loose leaf 
mately 60 years, starting as an 
' his teens. A former resident of 
\ ft ently introduced Mr. Wolcott as 
rood will He has f is every 
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i¢ the spice of caleg! 


LOOSE LEAF 
COVERS 


5< to $1.50 Retail 





Amfile Built-in 
Fasteners 

Variety means happier, more profitable customers and Amfile has the hottest 
seasoning to increase customer demand! 165 styles, materials and colors plus new 
covers and new colors to help excite buying action. Order a stock of Amfile Loose 
Leaf Covers today and attractive counter display, too! Most items available in 
boxed assorted colors 
Extra Dealer Profits From Amberg 
All Amfile filing supplies, covers and paper specialties listed in our new catalog can 
be combined on one order to earn Combined Order Discounts 


AMBERG FILE & INDEX CO 


KANKAKEE, ILLINOIS 


Biltiileme mele a: 





Large Variety e) Sizes Plate! Style: 


Noesting considers QUAI ITY 


heel me ale) ae ltilelelad-lile = 


NOESTING PIN TICKET CO., INC 
728 E. 136th Street, New York, N. Y 
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12th District Notes 


HARRY A. SHOOK, Jr., Correspondent 
800 El Capitan Drive, Millbrae, Calif. 


At last... 
Designed to Complement My thanks to DON HANNE for taking over Pan 


’ . 
Today $ Modular Furniture nings last month and writing a real fine column. 
“EXECUTIVE LINE’ WASTE BASKETS Heartiest congratulations to WALT “RED Vest” SIN 


GER On his new appointment with Schwabacher-F rey 
Likewise to well known ERNIE PETRUCCI on his new 
position with the company. The 49ers wish both of you 








the very best. 


Ran into DALE BUEHRING, (Robinson Reminders) 
a couple of Mondays ago at the airport as we both were 
about to board a United 720 Jet for Seattle. I had seen 
Dale the previous week in Portland, too. Dale had 
driven to Seattle and then left his car at the Sea-Tac air 
port while returning home for just the weekend. Dale 
had parked his car at a gas station and sometime dur- 
ing the weekend some vandals drained out a full tank 
of gas. However, it was a couple of hours and several 
dollars later, after pushing and mechanic's charges, that 





Dale noticed the gas gauge read empty. Dale is new 


G 812B out on the West Coast and eager to become a 49er 
Genuine walnut veneer on hardboard—available grooved It pays to be President. The boss "“CHUCK’’ LOFGREN 
or plain—anodized or gold anodized aluminum trim and lovely wife Mary, stopping for a few hours in San 
it wood also available. . ; vent 
teak and fruit wood als« Fransico before boarding a Jet for the Orient, and a 


month's vacation Japan, China, Honolulu, etc. Chuck 
SOUTHER DI R feeling much better now, recovering from a long Scige 
Merchandise Mart—Chicago 54, Ill. of something or other picked up at the Spokane regional 

last May 


- J ll all : : 
[ OH lé fy Lf CONSCLOHS / The 49er’s recent luncheon honoring NSOEA presi 
. dent, our own HOWARD PATRICK, was a complete sell 

out. The large attendance of travelers and dealers cer 


Serulce COUSCIOUS, quality tainly indicates the high regard we all have for Howard 


Locally, Jim Cowtk and KEN ANDERSON from Schwa 

















COUSCLOUS / * * * * + * * bacher Frey Lee JOHNSON and Harry LANDHOL1 
° from H. S. Crocker ROGER PEDERSON from Willis 
Pederson and even though on his vacation, Jim Lom 
DO N’T p LA CE YO UJ b BARDI turned out for this event, and many, many more 
as well as Birt Morris from Stockton and HENRY 
"TRANSFER TIME” ORDERS SLEEPER all the way from Sacramento for this occasion 
President ERICKSON introduced President PATRICK 
(boy, do we have presidents) who gave a resume of the 
9 Chicago Convention and outlined the plans for the big 

T | L YO U ( H ( K February show in L. A. 
oa s Jim MONTGOMERY was working the area and also 
ITH -* -f getting accustomed to the golfing climate for the Pa 
lmpertal meth nhs satiempo outing. I don’t know whether or not this 
helped Jim as DANNY Kerr, Dick WALLACE, RAY 
LANGLEY et al., were ready, able and willing to take 

~~) the Bert Morris Trophy 
LLoyp GEORGE has joined Tony Love. This will cer 
— —— | tainly be a potent combination. We wish Lloyd lots of 

luck and success on this new venture 





FOLDERS GUIDES CARDS . ; 
ELGIN BuRKE reports that his daughter will be liv 
FREE CATALOG ON REQUEST ing in Hawai. Now I suppose MARGE and Elgin will be 
IGS REPRE giving us that old ‘‘Baloney” about going to the Islands 
IMPERIAL METHODS co. for business every few months 
FOREST PARK, ILLINOIS Next Event. The fabulous 49er Xmas party 
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13th District Notes 


Milton Stone, Correspondent 
320 Broadway, New York 7, N. Y. 


The stationery industry sadly extends condolences to 
Ep LEVENTHAL and his wife ROBERTA upon the loss of 
her mother 

On October 8, the industry lost one of its real veterans 
in the departure of HARRY HALPERN. For many years 
he served as a wholesale distributor, and has built up a 
host of friends. He leaves his widow TERESA, who was 
associated with him in the business, and son PAUL, who 

Fellow in History at Harvard. The industry mourns 
his loss 

Condolences go to DAVE ZEGSTER (M. C. Flynn Co.) 


upon the loss of his father 





You'll find . . . 
“THE CROWN LINE” 
OF DATERS 
CLINCHES THE 
14th District Notes aeeeca Acie 
guaranteed to 
KEN FULLERTON, correspondent outlast any 
4623 York Bivd., Los Angeles 41, Calif. competitively 


priced stamps 


The Stationers Association of Southern California ts 
on the market. 


planning th nnual Christmas Party December 11 at ; eee : 
¥ Send for information 
the Huntington-Sheraton Hotel i: sadena. ERNIU on eur complete line 
DANIELS, general chairman, annoumn that tickets to today! 5 
this aftair are §$ SO per person. Tickets may be ob 
tained from the following members of the ticket com R. A. STEWART AND CO., INC. 
mitt At BAUGHER, Morris PILTZER, STEWART AN- SO Seane Stvene ° Sow Vous 9, How ork 
DERSON, GeroRGE Frey, PAUL WEINTRAUB, CARI 
TEELE, HAR Bass, CHARLES BRENTNER, LOYAI : 
CARLON, H Gross and the chairman of this com 
mitt Grorce GILFILLAN. Let's all plan to attend 
this great party and enjoy the tellowship with the mem 
bers of our industry 
On October 10, Sergeant BEN HATFIELD of the nar- 
cotics division of the Los Angeles sherift's office gave a 
talk at our regular Monday luncheon. Our thanks to him 
for his fine talk. Thanks also to AL BAUGHER for ar 
ranging this program. If we are to continue this type of 
program, however, we will need a greater attendance 
than we had this last time 
Sorry to hear of the death Oct. 1 of SAM PRESENT of 
Aldine Company. The G.S.T. Club extends its sincere 
sympathy to his family 


RICHARD GRAYBEAL is now working for the Tiger, 
LoyaL CARLON, and the Bates Mfg. Co. He is covering 
the greater Los Angeles area. Rich lives in Temple City 
How about getting him in the club, Tiger? 

Last Friday your traveling reporter had lunch with 
the Rocky Mountain Travelers in Denver. It was my 
pleasure to have Ropert WILLIAMS, Kendrick-Bellamy 
Co. as my guest 

Thanks ‘fellas’ for your hospitality and your friend- 
ship. Please come and see us in Los Angeles 

I understand that GEORGE FREY won a portable tel 
vision set as a door prize at the NSOEA convention in 
Chicago. How do you do that, George? Also understand 
that RuTH GeiseL had a funny experience in Chicago 
You'd better be careful, Ruth. Next time any of you sex 
her, ask her to relate this episode 

Southern California Stationers Association held its 
November meeting at Roger Young Auditorium. CLAR- 


~ U 


VELLA Wii 


T FO R 





OA—12/60 149 





“Columbia chairs 
make good forts 








..but my daddy says they’re 
the very best for his office” 


P.S. They’re best for dealers too! 
Full line, all styles and price ranges. 
Write for more information. 


COLUMBIA-HALLOWELL Division 


Sps 


JENKINTOWN 79, PA. or 
SPS WESTERN, SANTA ANA, CAL. 








the 
perfect 









—_>—_—> —}> —> —> 


No. 415 Harwood 
Stor-A-Way by 
AN CO 


© Provides plenty of knee room. Board 
pivots at front and is easily adjusted 
to working angle most comfortable for 
each individual. 

@ Doubles as ease! as well as drawing 
board. Adjustable to ary angle includ- 
ing vertical. 

@ Inconspicuocusly stored. Folds flat to 
6 inches. 

@ Select clear western pine top and 
hardwood base are smoothly finished in 
a fine clear lacquer. 


or 
office , 
folds 
flat 

to 6” 


Board Size List Price 
No. 415-1 23”x31” $17.50 
No. 415-2 24x36” 19.00 
No. 415-3 31”x42” 23.00 


All ANCO products sold thru dealers only 
Write for free literature to: Dept. 7-OA-11 
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ENCE W. CLEMEN, vice-president in charge of sales for 
the G. J. Aigner Co., came out from Chicago to speak 
to the group on “Selling Automation Supplies. 

On October 19 the Southern California Stationers 
honored our Salesman of the Year, FRANK NOLAN. 
GEORGE Frey of the G.S.T. presented Frank with a 
book entitled “This is Your Life, Frank Nolan.” He 
showed pictures of Frank following his life from his 
birth to the present. Honored with Frank were his wife 
Marge, and his father, FRANK NOLAN Sr. We then 
saw a film on deep sea fishing given by Dick Conti 
ot Pierpoint Landing. A good crowd of 71 attended 
this very interesting program. 

Our salesman in the spotlight for this month is a long 
time member and past president — GEORGE HATTON. 

George was born in Hutchinson, Minn. in 1918. His 
early life was spent in Minnesota. He attended the Uni- 
versity of Minnesota, graduating in 1938 in Business 
Administration. His first job was with the Eagle Pencil 
Co. as a salesman and detail man. He was with them 
for one and a half years. He then went to work for Hall 
Brothers, now known as Hallmark Card Co 

Late in 1944, George joined the Minnesota Mining 
and Mfg. Co. in charge of sales in the new product divi- 
sion for the 11 western states. He left 3M in 1948 
and went to work with Eaton Paper Corp. He has been 
with Eaton ever since and is now covering the Los An- 
geles area 

Besides holding all posts in the G.S.T. he has been 
general chairman of the sales rally and was also the first 
chairman of the Salesman of the Year contest. George 
has always been a good worker for the G.S.T 


























Smartly tailored office 
chair cushion of deep 
molded foam rubber 
covered with cool fibre 
on one side and cor- 


duroy on other. In 
Brown, Green, Maroon 
Grey. 


The De Luxe CONVERTIBLE 





The Perfect Rubber Seat Cushion Co. 


6451 Edmund St. Philadelphia 35, Pa. 

















KEEP KLEAN 
PLASTIC 
BRIEF CASES 


Your best buy! 


* Leather grain heavy * Solid brass Scoville 

virgin plastic gripper-zipper 
* Legal or letter size © All-cround outside binding 
* Brown or black * Colorful imprinting 


KEEP KLEAN PRODUCTS CO.. INC. 4077 PARK AVE., N.Y. 57, N.Y 
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STATEMENT REQUIRED BY THE ACT OF AUGUST 24, | 

1912, AS AMENDED BY THE ACTS OF MARCH 3, 1933, | 
ULY 2, 1946 AND JUNE 11, 1960 op STAT. 208) SHOW- 
NG THE OWNERSHIP, MANA EMENT, AND CIR- | 
SULATION OF Office Appliances, published monthly at Chi- | 
2 Post Office, Chicago, Illinois, for October, 1960. 


and only 
= Sure-Rite 


dresses of the publisher, editor, managing | 






c names 4 aq - . 
and business managers are: Publisher—The Office Appliance eee See h f 
pany, ¢ West Jackson Blvd., Chicago 6, lll. Editor—Walter | » Sere-Rite Se as at. 
S. Lennartsor ] 8 S. Oakley Awan Chicago, I Managing | ; | 
Editor—Clarence O. Schlaver, 400 So. I-Oka Ave., Mount Pros- | Look for the stencil 
pect, | Busir Mi: al age: —Charles W. Gilbert, 252 Ann St., . 
| Hills, 1] with the patented 
TI If owned by a corporation, its name and ad- THE al DOT 
be state and also Gumediately thereunder the names . Red Dot Seal Tab! 







ers owning or holding one per cent or 


more total amount of stock. If not owned by a corporation, the 
na and = addr f the individual owners must be given. Ii N A LOT 
ow i by a partnership or other unincorporated firm, its name and . 


Write for full 
information and 






















ess, as v as that of each individual member, must be given.) 
Office Appliance Company, 600 West Jackson Blvd., Chicago free sample. 
John A. Gilbert, 310 Forest Ave., Glen Ellyn, Ill; Jean- 
Gilbert Forest Ave., Glen Ellyn, Lll.; Walter S. Len- 
11638 S. Oakley Ave., Chicago, Lll.; Herbert L. Sime, sles 
SE alg gg Reg Mig ig ee ig BL mmerican icselest Me \slobettbiocetittatelem © 
LD) Plaines, I Charles W. Gilbert, 252 Ann St., Clarendon 2714 WALNUT STREET « DENVER 4 
H Ill.; Ri M. Daugherty, 22 W. 350 Spring Valley Dr., 
R é il.; Clarence O. Schlaver, 400 So Oka Ave., Mount 
i t, Illinois 
knowr t ers, mortgagees, and other security holders 
ng per cent or more of tota amount of bonds, ies nswer 
! t irities are; (If there are none, so state.) 
gray include, in cases where the stockholder or RESULT OF DAY'S WORK [mOnDAY iv) 7) for Details on 
the books of the company as trustee —s a ITEMS AMOUNT ENTERTAINMENT 
relation, the name of the person or cor- > Sueno as 
trustee is acting; also the statements in | Reweatent ° 
w the affiant’s full knowledge and belief = Each daily-page spread 
and conditions under whic stockholders Howe lists ALL data required 
j hm Te 


tt appear upon the books of the 
and securities in a capacity other 








Te 


for SAFE tax records. 
Complete . . . conven- 


: ; | 
f copies of each issue of tris publica | ° 
ugh the meile or otherwise, to paid = ——— || ientl Up-to-date en- 
a Pees Oe ee ee : || tries for all other ex- 
regardless of frequer f issue.) penses, too. Show 


BEACH Books — they 
are best sellers! 


WALTER S. LENNARTSON, Editor 

















re me this 16th day of September, . Samples, Prices: 
M. E. Pearson, Notary Public % == BEACH PUBLISHING CO. 
— 8. 1964 — 1} 19829 W. McNichols, Detroit 19 








office accessories wo. 1500 When you sell the VALCO line you can 
pa i be sure there won't be complaints and 
of beautiful 
No. 408 


returns . . . or calls from irritated cus- 
spun aluminum Statesman 


thing!” VALCO accessories are lifetime! 


tomers to “please come fix the darn 
Costumer ’ . 
They're built to last forever. 


No. 17-C 
Monarch 
Costumer 








No. 25 
Torchier 









i! 
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AT NO COST 


Write today for the com- == 
plete folder that contains 
all specifications and price 


data of the complete VALCO SS 


Line. It's designed to fit a 








3 A 
ied irn = —_ <a 4 = ——— | ~~ = 
No. 60-S Sand Urn 
Smoking 
Stand AVAILABLE = 
rod 
_ 


No. 56-S 
Regal Sand Urn 


> 











standard file ond includes 
sepcrate reproductions of 


LIFETIME ~~ 


OFFICE ACCESSORIES 
VALCO COMPANY « 1311 ANN AVE. « ST. LOUIS 4, MO. 
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in a complete line of steel equipment 








= 















; ’ 
& Open and closed Open ; 
i shelf filing 7 
shelving and racks 4 
Bins ay | 
at *; “hd 
Self ae 
Service Slotted <= 
shelving Angle > 








RON IER 


MANUFACTURING CO 
P. O. Box 13266 - Dallas 20, Texas 


write For titerature — FREE / 








= x, 
> = . 
cc we | 
—~ | 1] MW 
‘ ~~ ; é ta 
. x Slotted 4 " Map 
Shelving Bins Self Service Angle Carts Benches Racks 





Profitable Easy to Merchandise 


« 
DURO Stencil Bar 
All your customers 


~ needs in one complete 








4 self merchandising unit 


Size of display 
20"h. x 16”w. 
i} fe Wrenn x 19d. 


ar) 
\ pee eae” \\ one 


“BP & ® a 
ii} st al 
7 . 
4 






The DURO Stencil Bar comes complete 
with 8 sizes of alphabet & numeral oil 
board stencils, assortment of stencil 
brushes, stencil paste. Stencils also avail- 
able in assortments or open stock. 


Write for complete information 


URO Art Supply Co., Inc. 


Subsidiary of Duro Decal Co., Inc. 


JO ee eR EEE HEE ORES HESS OSE SER OS SEES ESSERE REE REESE REE SSSR cee eeeeeeeecenceece 


1834 cnewindl Terrace Chicago 26, Illinois 





FRONTIER OFFERS ?eain® 


THE BEST DEAL - 


Leonard B. Wilcox, 


two-term president of the National 
Stationery and Office Equipment 
Association (1954-55 and 1956- 

), died October 17. He was 58. 

Wilcox suffered a heart attack 
in his store, Roberts Printing & 
Stationery Co., Inc., Hutchinson, 
Kan. Rushed to a hospital, the 
affable dealer did not respond to 
efforts to revive him. 

He was intimately known by dealers and manufac- 





turers throughout the industry, not only through his 
activities on the national level, but also through his 
ardent interest on the local stationery scene. He was 


) 


governor of District 8 for two terms (1942-43 and 
1943-44). During that time and for many years after- 
wards he made not a few trips to cities across the coun- 
try to speak for the furtherance of industry and asso- 
ciation goals. 

Wilcox began his career in the office equipment in- 
dustry in 1926 when he joined the staff of the Hutchin- 
son Office Supply & Printing Co. in the Kansas town 
which became his home. After six years association 
with this firm, he formed a partnership with William 
T. Bond and Herbert S. Hanna to buy the long estab 
lished Roberts Printing Co 

Leonard Wilcox is survived by the widow, Alberta, 


and a daughter. 


R. Clifford Joslin, 


56, office manager of King-Sanders Office Supply Co., 
Tulsa, Okla., died recently of a heart attack at his 
cabin at Fort Gibson lake. 

Mr. Joslin had been office manager of the company 
since 1957, previously having worked for the Scott- 
Rice Supply Co 

He is survived by his widow Thelma. a sister. 
Dorothy Joslin, and his mother, Mrs. Urith Joslin, all 


Tulsa 


Charles K. Woodbridge, 


79, chairman of the board of the 
Dictaphone Corp., died recently. 

Mr. Woodbridge, whose duties 
with Dictaphone included those 
of chief executive officer, also was 
chairman of the board and chief 
executive officer of its subsidiaries, 
Dictaphone Co., Ltd., of England 
and Dictap shone Corp., Ltd., of 
Canada 

While he was manager of the Dictaphone division 
of the old Columbia Gramaphone Co. in 1922, Mr. 
Woodbridge helped to organize Dictaphone as a sepa- 
rate corporation and became its president. His success 
with that concern resulted in a call to become president 
of Kelvinator, Inc. He also had been president of the 
Electric Refrigeration Corp. and a vice-president of 
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Remington Rand, Inc., now a division of the Sperry 
Rand Corp 
Known as th 
Woodbridge dit 
lustrial fields 


rly president of the International Ad- 


Doctor of American Industry,”” Mr. 
ted for various bankers their activities 


He was torme 


rtising Association and vice-president of the National 
Association of Office Appliance Manufacturers and the 
American Mar ment Association. 


Guy R. King, 


i president of the Dunleavy Mfg. Co., Waltham, 
Mass.. died October 


He was stricken at LaGuardia 
New Y while preparing to return home 
H survived by his widow, Emily; his son, James 
gh S ind two sisters, Mrs. Paul Geyser 
Waynsboro, Mass., and Mrs. Samuel Adams of 
B Pa 


Jacques M. Joly, 


nl September 12. He was a representa- 
the R rn Mfg. Co. for the past 30 years 
th stern half of the state of Pennsylvania 


Vernon Halverson, 


Or partner 1 the Mim-E-O Stencil Files Co.. 
) 

Mr. Halver was also a partner in th Halverson 
S| ilty Sales Co. and secretary and treasurer of the 
Halverson Products Co., Inc. He was a member of the 
M stic Lodg 1 the Medinah Shrine 

Survivors are the widow, Virginia; daughters Mrs. 
H. Doug S nd Mrs. Henry Furgol, brothers 
H. M. and John Halverson and sisters Jeannette Lasin- 

1 Alberta Haw! 
Interment was in Mount Emblem Cemetery 


Clarence W. Burbridge, 


rator of the Southwestern Stamp 


} 


Works, Oklahoma City, Okla., died there October 13. 


A native of Winfield, Kan., Mr. Burbridge began his 


rubber stamp and marking device industry 
to Oklahoma in 1902 and established 


899. H 
he Southwes Stamp Works. 
He is su | by his widow Lovina; two sons, Robert 
©. and Gaylord A. of Houston, Tex.; and a sister, Mrs 
| k Con r ol Winfield 


John C. Vaught, 


Standard Office Furniture & Supplies 


Co., Louisville, Ky., died recently of a heart attack 
Mr. Vaught started with the company 14 years ago 
shipping department, later traveling in western 
Ket ky and finally becoming sales representative in 
th ffice furniture and supply division. 
He is survived by his widow Juanita and son Ronnie 
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Dates to Remember 


1961 


February 23-26—National Office Furniture Associa- 
tion annual convention, New York Coliseum; head- 
quarters hotel, Park Sheraton, New York City. Co- 
sponsored by Offureps Club of New York 


February 24-26—NSOEA West Coast convention and 
exhibit, Biltmore Hotel, Los Angeles, Calif. 


April 19-21—Wholesale Stationers Association an- 
nual convention, Edgewater Beach Hotel, Chicago, IIL. 





June 18-22—National Office Machine Dealers Asso- 
ciation convention and exhibit, Grossinger’'s, N.Y. 


September 23-27 — National Stationery and Office 
Equipment Association Annual Convention and Ex- 
hibit, Conrad Hilton Hotel, Chicago. 


NSOEA District Meetings 


District Location Date 
12 ) Biltmore Hotel, Los Febr. 24-26 
Angeles, Calif. 
Li ) To be held in conjunc- 


tion with NSOEA West 
Coast Convention, Exhibit. 


i Atlanta Biltmore Hotel April 14, 15 
Atlanta, Georgia 
9 Hilton Hotel April 20, 21 
San Antonio, Texas 
5 Brown Hotel April 28, 29 
Louisville, Kentucky 
8 The Elms Hotel May 4, 5 
Excelsior Springs, Missouri 
10 Hotel Utah Motor Lodge May 12, 13 
Salt Lake City, Utah 
11 Gearheart Hotel May 19, 20 
Gearheart, Oregon 
7 Fort Des Moines Hotel May 25, 26 
Des Moines, lowa 
6 Leland Hotel June 2, 3 
Springfield, Illinois 
13 Grossingers Country Club June 5, 6 
Ferndale, New York 
3 Cavalier Hotel June 9, 10 
Virginia Beach, Va. 
2 Saranac Inn June 16, 17 
Saranac Inn Post Office, 
N. Y. 
1 Mt. Washington Hotel June 23, 24 


Bretton Woods, N.H 


Mitchell Named Manager 


ALLEN F. MITCHELL has been appointed sales man- 
ager of the Colonial Office Machine Co., 1130 N. 
Highland St., Arlington, a subsidiary of Leon Office 
Machines Co., 1415 K St., N. W., Washington, D. C. 
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FOR SAFE FILING... TRY 


for any fi]; ,, 
YW \ 
™” imaginable 
a 


the WARSHAW 
MFG. CO., INC. 


1 MAIN ST. BROOKLYN 1, N.Y 





eit FOLDS 

eit SCORES 

eit CAN SLIT 
or PERFORATE 


WITH or WITHOUT 
FOLDING 


..THE PRINT-O-MATIC CoO., INC. 


724 W WASHINGTON BLVD. © CHICAGO 6 HL 





Founded 1893 
Telephone GR 7-4200 


LOUIS 


MELIND 
COMPANY 


3524 N. CLARK STREET 
CHICAGO 13 





Mr. Dealer: 


Buy at Money Saving Prices 
from the largest Marking 
Device manufacturer selling 
to DEALERS ONLY. 


Ask for our FREE 86 page 
catalog of “Justrite” Seals, 
Rubber Stamps, Daters, 
Numberers, Time Stamps, 
Pads and Supplies. 





CLEARS DESKS FOR ACTION ! 





CuRManCo 


STEEL 


a 
a LETTER Soprer 






Helps the busy office worker sort the incom- 
ing and outgoing mail Inwardly sloping 
shelves increase capacity and keep contents 
from sliding out. Ample shelf clearance and 
newly designed slotted shelves allows quick 
sorting, insertion and removal of papers. No 
Corner posts to dodge. Electrically welded 
into one sturdy unit 

NO, 202 — LETTER SIZE — 2 TRAY.$4.00 
NO. 203 — LETTER SIZE — 3 TRAY.$5.25 
NO. 204 — LETTER SIZE — 4 TRAY.$6.50 
NO. 205 — LETTER SIZE — 5 TRAY.$7.50 


twee LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


penne ronss=o®) CURRIER MFG. CO.. INC. 2:0°omee ae 
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COLORS 
COPPER TAN 
MIST GREEN 
LIVE GREEN 





Metal Chairs Chosen for New City Hall 





[his is the office of the Superintendent of Public Nurses, part 


»f 1100 chair installation made by the Northwestern Furniture 


Co., Milwaukee, Wis., in the new city hall. The chairs used 
are those of the Milwuakee Metal Furniture Co., chosen on the 
basis of specifications made by the city architect and the pur- 
chasing department for a type of chair that would last as long 


as the building itself 


New Owner for Superior, Wis. Firm 


The Wisconsin Typewriter & Office Supply Co., 1306 
Tower Ave., Superior, Wis. was recently purchased by 
MANSFIELD HELLAND from DONALD K. DAVISON 

Helland was the former owner of the Arrowhead 


Office Machine Co. in Duluth, Minn. 














FUTURISTIC 
GALAXIE PLATENS 


and Office Machine Rolls 
Typewriter Tools — Parts — Supplies 


AMES SUPPLY COMPANY 





ATLANTA DETROIT 

1190A N. Highland, N.E. 6527 John C. Lodge Expwy. 

CHICAGO NEW YORK 

564 W. Randolph Sr. 37 Murray St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St. 
CLEVELAND 


1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 


















pride... 


of ownership with 
Greater efficiency... 
Bigger profits . . 
More flexibility... 
is yours with 
SAGINAW STEEL 
STORE FIXTURES 


for information write to 


SAGINAW INDUSTRIES CO. 


b 2119 S. Jefferson @ Saginaw 25, Michigan 
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for type that sparkles 


like MEW 


Push the FASTEST type 
cleaner for faster turn- 
over! Non-spattering 
and non-inflammable. 
Once tried, repeats 
steadily. Get the 
smart orange-and-blue 
display working for 
YOU. Dealer aids free. 
Order direct ...or 
from your own jobber. 
NO CARBON-TETRACHLORIDE 


CLAROTYPE CO 






























































Lucky Quart quarter century of service, that 1s, with MasterMat 
rhard Fabs I brought to Chief Chemist William Schlen 
(center) t ngratulations of President Louis M. Brown FLOOR ad ATS 
ft) and I Q. Bolin (right), vice-president in charge of 
presenting him with membership in MASONITE Floor Mats — 
\ ( token of the company's este¢ 4” extra hard tempered gen- 


vine Masonite. Mar proof, dent 
proof durable with neat 
beveled edges. Special, as well 
as standard sizes. 


Names New England Distributor 
PLEXIGLAS TRANSPARENT 






Floor Mats 44” thick reversi- _o. is 
Th Amet Office Equipm« nt Co. has announced ble clear EXECUTIVE CALIBRE bm my —" 

' I — floor mat. Enhances the beauty Neutralizes static on all plas- 
| of the Nettle Office I qui} ~ nt . O., of the fine carpets. Made in all ties, chairs, — caution, oht 
Huntington Ave., Boston 16, Mass. as its New Eng sizes ans to template. Shines as it cleans! 8 oz. 

: , , squeeze bottle 98¢ retail 
listributor for the complete line of Ideal twin- 
= Woodcraft | 
ator 
- Master Woodcraft Inc. 


323 Douglass St. Brooklyn 17, N. Y 


MANUFACTURERS OF DRAFTING SUPPLIES REAM ADN rSa  nAEN : 








SEEING IS BELIEVING 


Ask your salesmen to carry a sample of Barkley’s MAGNI- 
FYING Index Tab to SHOW their customers how it speeds 
up File Look-Ups. For FREE sample pact ct write to 


C. L. BARKLEY & CO. ¢ Founded 1921 © Dept. 0A-12 
1220 W. VAN BUREN ST. © CHICAGO 7 © ALL PHONES MONROE 6-706! 











a new concept in office desk accessories 
unique in styling and 


c 


san lalani 


Ci. ye. 
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MEET THE “NEW CHAMP’ OF THE N.O.M.D.A. 


HASCO’S RUBBERIZED CUSHIONED TOP OFFICE MACHINE STAND 





HASCO’S 
rorere BRAND 


Retails for 


Eliminates SLIDING ... SLIPPING ... VIBRATING .. NOISE! 


This new RUBBERIZED CUSHION TOP 
“typewriter slip" . . . even when carriages are | yed hard 
actually permits tilting almost twice as far without slipping 
office machine . . . proof positive that machir not 
this surface under norma! operating condit 

Send your order today! Immediate delivery! Be the first dea 
in your area to offer this revolutionary new stand 
* Slightly higher West of Rockies 


ORDER TODAY! 


No. 1900-4-CR Office Machine Stand with rubberized top. In Gray or Brown. Top 
size 16” x 18”. Leaves: 8” x 16”. Free rolling 3” Casters (2 locking casters 
Available with Formica Top. Drawer. and in Chrome, at slightly additional! cost 


Shipped set up, ready for use — 2 in — 42 Ibs 


monyfactured and guaranteed by 


ower: Pa >t CD >D = a @) © 


822-824 Spruce St. @ St. Louis 2, Missouri 


Note: Write for our new, free, full-color brochure covering the 
entire HASCO line of Office Machine Stands 


-HANG-A-FILE 


NOW vidal 
Available From \ Shee 























Write 
for Detailed Price List to 


Monroe, Michigan 


156 


$15.95 each * 





The Weis Manufacturing Co. 





» r “a as 
Sales representatives of The Illinois Lock Co. gathered togethe: 
at the company’s new plant in Wheeling, Ill., for the first 
national sales meeting to discuss the new hydraulic door closers 
and lock programs. Seated (left to right): Tom Henderson, 
Ed Traylor, Raymond K. Gray, president; Mac Cousins 
R. Abalos; Roger Cahoon; Ken Erdman; Floyd Lambert; Stu 
Clayton: George Polke. Standing (left to right): Tom Dis 
muke; Bob Stepbach, Ron Pearson, sales manager; Fred Stock 
berger: Rol Plumb; Robert Campbell; Wen Ringhe: Ralph 
Littrell; Herschel Campbell 


New Desks for Unitea Airlines 


+? 





[his United Airlines installation recertly set up in the Disney- 
land Hotel, Anaheim, Calif 
the ‘‘Crescendo”’ series made by the Dray Mfg. Co. in a blue and 


onsists of two modular desks in 


white color combination specified by the airlines to complement 
its company colors. The chairs, from the Flewelling Co., Inc., 
were designed to match the desks. The Associated Desk Co., 
Los Angeles, Calif., made the installation 


You can earn good 
commissions selling 
our complete line 

of passbooks, pocket 
check covers, coin 
savers, and other 
forms to financial 
institutions. 


PASS UP THOSE 
EXTRA 
COMMISSIONS 


Write for Information 
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ICKETS FOR PARIS are presented to William Salt (center) 
Robert P. Ad (second from left) vice-president of the 
Nat Bic | Corp. Other prize winners in the company's 
George Doherty (second from right) 

’ (left), eastern sales nager, looks 


Salesman Wins Trip to Paris 


ROBERT P. ADLER, vice-president and general man- 
the Waterman-Bic Pen Corp., announced that 
WILLIAM SAI Long Island, N. Y. representative, has 
Pat Sweepstakes Sales Contest a com- 
pany salesmen. For his top selling 
Salt received an all-expense, two week 
two to Paris. While there, he will visit the 
s headquarters, the Societe Bic in Paris, as well 
irkets 

S nd pi winner of an all expense W ekend in 
Montreal, Car was GeorGeE DoHeEeRTy, New York 
( present Third prize winner was NICK 

New | $cy 


VvVvVvVvVvVvVvVvVvVvVvVvVvVY 
FOR SAFE FILING... TRY 


EET ite Pockets 
oS ~< 


imaginable 





for any filing 


the wneseae 





STARK CALENDARS 





A quality line of stands and pads featuring all popular 
styles and sizes. Calendar pads are lithographed on a high 
grade, white — 16# paper. Stands available in brown and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
PRINTED IN REVERSE FOR QUICK REFERENCE. 


Slot punched for neater appearance after removal of page. 
No more perforation. 










As essential to the 
Office as Spark 
Plugs to a Car 





* Easy To Read 


STARK... * Easy To Use 


write or phone for complete details 





STARK CALENDARS incorporated 


12 BISSELI ST 








GLIDEX EXTENDA PHONE 


The New ‘Space Saver’’ 


The Telephone Bracket that keeps 


desks ‘Phone Free!" 


® Increases Efficiency 
© Reduces Fatigue 
® Fits Anywhere 








Write teday 
for literature 
ond Dealers Prices 








MFG. CO., INC. 
MAIN ST. BROOKLYN 1, N. Y BLIbEx CORE SON 
te A. nf La Ma Ml Me Me Mt Me, Me, A Mn, Ml 4538 W. R 


Ard’ Mini-Space Folding Tables 


Strong, dependable, good-looking. Self-locking steel legs in 
aluminum-like finish; stainless steel moldings and 2” wood 
rims add strength and beauty. Fold to 3” height. 








LOW LIST PRICES! (Maximum deoler discounts ee 
830F. 96x30x30, genuine Formica top, ea, .... -enevebeut $65.90 # 
830M. Same, Masonite Presdwood top, ea. ....... »oecede Bee 
836F. 96x36x30, Formica top, @a. ..-.++-++++%> Pecvceceses 75.00 
836M. Same, Presdwood top, CG. ....-scsesesnseeeeeueees 47.90 


(Others sizes available. Write.) 


QUICKEST SHIPMENT ON 


Tables, Chairs, Stools, Costumers, Lecterns, Lounges, Booths, 
Counters, Showcases, Custom-Built Fixtures. Top quality, low 


prices RUSH ORDERS? WE LOVE ‘EM! 


ARD MANUFACTURING CO., INC. oo ae “ EVANSVELE, UNDIANA 


“In the Valley of Opportunity” 


Write NOW for Ard's “Dealer Deal.’ Your Ps au. 4 
territory may be open! ae IF ne 
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Loose-leaf envelopes, 
punched; card-holders 
any size menu covers; 


factory record pro- 


tectors, tag holders 


bill-fold envelopes 








stamp contaimers, etc 


MAR KIL©O $902pS. Wabash Ave. + Chicago 5, ill 
MANUFACTURERS OF CELLULOSE ACETATE PRODUCTS 


Made of acetate 
flame resistant) 
transparent cellulose 


We build to fit your 

















particular need 


Write us details. 













— SNAPEX TAX & STOCK 
BUSINESS FORMS MANUFACTURERS 


W-2—Approved Federal, State and City wage 
tax reports for processing in one operation 
Forms specifically designed for NCR, Bur- 
roughs, etc. 

STOCK FORMS—invoices, Bills of Lading, Pur- 
chase Orders, Expense Reports, Speed Letters, 
Credit Memos, etc 

You accept the orders—we do everything else 
under your name. Excellent profits. All forms 
imprinted or plain. 

IMMEDIATE SHIPMENTS right from stock 









Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 


















ACELINER 


one of a full line of 







stapling machines for 


every purseand purpose 


ACE FASTENER CORPORATION, 3415 NORTH ASHLAND AVE. CHICAGO, 13 


CANADA: Canadian Staples Ltd., 6705 Upper Lachine Road, 
Montreal; 258 Wallace Avenue, Toront 





if You're An Average Dealer You Can 


Sell A SENTRY 
Every 30 DAYS 


$680 Yearly Sales From $57 Inventory! 
Yes, Sentry dealers average 1 2-times-a-year 
turnover . gross $680 from $57 invest- 
ment. A floor model does it, because Sentry 
og ships to order. And Sentrys sell for /ess 
than balf as much as average competitive 
safes, yet return you /u/l/ profit 
Big-safe features include Ver- Model S-3 
miculite insulation, built-in 3- sug. Lisi 


Sentry $-3 sofe plus con- 
number combination lock, cealing cabinet of genu- 
vault type lock r, 


bank ul 1 ba 4 7 95 ine mahogany, walnut or 
drawers. U.L. “C” label. Write 9 blond wood. Suggested 
for details. list $119.95 












Model S-C 


N 


JOHN D. BRUSH & CO., INC 563 West Ave., Rochester 11, N. Y. 











Ad Clinic 


by JACK BEDFORD 


advertising consultont 





A Year-End Analysis For 
Your Advertising Program 


PROBLEM: An office supply dealer writes: ‘I hav 
been in the habit of checking over my profit and loss 
statement at the end of the year. I have found that 
this Rives me many ideas on ways I can improve my 
operation and realize more profit the next year 

“I think a similar analysis of my advertising would 
be just as helpful to me. Can you give me some ideas 
on what to compare and what to check in an adver 


tising analysis? 


SOLUTION: Even though advertising is more in 
tangible than dollar profits, a year-end analysis can 
prove most helpful. 

Here are some questions to ask yourself about your 
advertising program for last year: 


Have you compared your sales results with your ad- 
vertising expense ? 


You will need the dollar figures from your profit 
and loss statement to calculate this. Divide your an 
nual sales into advertising expense for an advertising 
expense percentage 

For instance, with sales of $100,000 and advertising 
expense of $3,000 you would have a 3% advertising 
expense. 

Your analysis of this figure will be 
of this year with last year. Also, you may want to com- 
pare it with national averages to see how your adver 


com paris n 


tising program stacks up with others. 


Have you calculated your advertising expense by 
months during the year? 


Divide your total advertising expense for the year 
into each month's advertising expense. For instance, 


Ge ontinued on Page 1 
ROLLING STORE LADDERS | 


ROLLING LADDERS—Made from 
Oak or Birch PCT 
SIDE and CEILING TYPES—with | ‘| 


steel track for mounting on shelving, \ 

filing cabinets or ceiling. | 
“A” and LIBRARY TYPES—require 1) 
no track and are mounted on wheels Fae 
with Automatic Safety Brakes. f\yoddy \ 
WELDED STEEL SAFETY LADDERS WF 
—Made from 1” diameter round i SA 
furniture tubing, with expanded ee q \ 
metal steps. Mounted on Swivel =e 
Brake Casters. Ladder can be rolled 
freely when no one is on it. When 
you step on the ladder the rubber } 
tipped legs rest on the floor and Me Wy w 
prevent rolling. Made in 1 te 13 = 








= step heights, and 4 widths. so) 
Send for Circulars S58WOA (Weed) & 56-OA (Steel) and Dealer Discount. 


Manufactured by 


I. D. COTTERMAN 


123 W. Spring 
Nepervilie, iilineis 


OA-—12/60 

















Oi 








SURGE AHEAD WITH SCHWAB 


Most Complete Line INSULATED EQUIPMENT 


Rugged Quality 
Since 1872 


SAFES 


® Underwriter's Class A, B, 
C, Labeled Safes 

® Double and Single Doors 

© All with T-20 and Relock- 
ing Device Labels 


VAULT DOORS 
BURGLAR CHESTS 
INSULATED FILES 


® Underwriters Class C and 
D Label 
®@ One howr fire protection 


© CERTIFIED « 


® Ledger Files Posting Trays 
® Letter Files ®@ Legal Files 
® Vertical Map and Plan Safe 
® Visible Record Safe 

® Insulated Simplified Credit 

System 

® Home Chests — Wall Safes 
Send for descriptive literature 
and prices. High Quality Line 
—redesigned—Modern Styl- 
ing — New Office Colors. 





Our Products Are 
Your SAFE Protection 


Overnight Service from Nearby Warehouse 


SAFE Co., Inc. 


INDIANA 





LAFAYETTE, 











More and More Leading Draftsmen, 
Accountants and Artists 
are INSISTING on | B. 


Tra- Pout 


LEAD POINTER 








For Perfect Lead Points — 
Blunt to Hairline. Two Models. 


Standard Model gives you points up 
to %” long without breaking. Just 
insert lead and rotate lid. 


Variable Taper Model 
lets you dial the taper 
you wont. 


SHORT 


LONG 


OR IN 
BETWEEN 















Write for Literature and Dealer Prices. 














ELWARD MANUFACTURING CO. 


Baker Street . Coloma, Michigan 





Reg. U P 


How many times have you 
wished for another hand to keep 





or de ving in 

di “RE 
HAND BINDER s much 
re and 

ail ing k form 
Wwoice a blanks 

et > eration 
more ef t an arch 
r cl i Sheets d 
not } punching— 
inder ea pened c 

sed w ¢ han 
Wr ite $ and 

prices 

De p Pr L f 


Free Hand Binder Co. 


W argoner's Pat. Model "'A 43 Fulton St., New York 38, N. Y 








DOLIN METAL PROD. 
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DOLIN PROFITMAKERS 


YOUR COMPLETE LINE OF STEEL 
RECORDS STORAGE EQUIPMENT 


It’s easier to sell your share of the year ‘round records 
storage market with DOLIN’s complete line of economi- 
cal STEEL equipment to fit every system and budget. To- 
day's cost conscious buyers insist on steel for long range 
economy and the extra benefits only steel provides. Start 
your customers with a profitable DOLIN installation today! 





RECORDS 
NEW! fe > . é ad STORAGE 
One standard size, FILE 


DOWELE- DUTY 


low cost file for 
both letter and 
legal records. One 
sturdy all steel case 
with two heavy 
corrugated record 
trays, set up ready 
for use. Provides 
more records in 
less space at less 
cost. 


NO. 65 





NEW! LOW COST 
6 DRAWER 
TAB CARD FILE 


2 styles, 4 sizes for low cost 
tab files, including the new 
6 drawer nylon glide file 
shown with its companion 2 
drawer file. TAB-STOR 
build-up units for orderly 
tab box storage systems. 





SHELF FILING UNITS 


Low cost build-up units 
in 1 shelf and 2 shelf 
models for both letter 
and legal. Completely as- 
sembled units ready to 
stack are easier to sell. 
Exclusive feature — add 
doors to basic units at 
any time, 


COMPARE 
OUR LOW 
PRICES! 





STEEL TRANSFER FILES 
3 COMPLETE STYLES 


A complete range of sizes for 
every record requirement. 


“G300" nylon glide series, 
“R400” ball-bearing roller 
series and famous “500” “front 





office look” files. 

above equipment under your label at no 
handling of stock meons extra profits for you. 
319 LEXINGTON AVE. 
BROOKLYN 16, N. Y. 


We will drop ship the 


extra charge. No 
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Want Ads 








Deadline 10th of month preceding issue date. The rate for classified advertisements is twenty-five 
cents a word, minimum charge $5.00 payable with order. Add five words if dept. address is used. 
Address Dept. Reply to OFFICE APPLIANCES, 600 W. Jackson Blvd., Chicago 6, Attn.: Dept. — 








SALESMEN WANTED 





SALESMAN WITH SUCCESSFUL RECORD in office 


Wr 





by one of Texas’ largest dealers, with 29 years cont 


fastest growing markets. Real opportunity for higher ANUFAC 
lines, for experienced outside man. Salesman-tested nmis plan jrav Ey ent 
company paid life, hospital insurance, no traveling. If have f re 1, good Mfice Ano 


reputation, health, etc., write in confidence giving details. The > 
Lubbock, Texas 








PORTABLE TYPEWRITER MADE IN ITALY 
salesmen commission basis wanted. Most territories 
120 Wal! St New York 5. N. YY. WH 4-4783 








TOP-GRADE SALESMAN WANTED FOR WEST COAST. Must rd are 
and ability to work with and develop other sa T 
Write Office Appliances, Dept. 1016 








ARCHITE 
turers represer tat 
te in det 





MANUFACTURERS’ REPRESENTATIVES AVAILABLE 


SALESMAN WANTED TO COVER ESTABLISHED TER 





State. Exclusive lines—Shaw-Walker, Mosler, Hoo 
plete lines of office equipment and supplie C 
—finest reputation. Write Of u 











SALESMEN WANTED TO REPRESENT LONG € 
ing wholesale stationer in Eastern New England territ 


capable and ambitious man. Write Office Appliances 








SALESMEN AVAILABLE 








SALESMAN SELLING DUPLICATING EQUIPMENT 

New York and New England Vai lat for 

buyers Thoroughly pable WwW } ‘ Ww ; 

Dept. 1011 WAI 





SALESMAN LOCATED IN THE EAST is ava 








established manufacturer. Wel! acquainted with 

other commercial stationery product Principal ex 

vania and New Jersey to Washir >. Not Ww 

Write Office Appliances, Dept. 1014 3 
a 








SALESMAN, 15 YEARS EXPERIENCE, wel! aco 
in Southwest, desires connection with office supply 
able January 1. Write Office Appliances, Dept. 103 AR 








MANUFACTURERS’ REPRESENTATIVES WANTED 





KORES MANUFACTURING CORP. (complete hig repeat f Ca p 
Inked ribbons-Stencils-Inks) offers opportunity in Midw . 
tories. Will excellently round out line of wel!l-estat 





tive. Line has become No. 1 seller with most of our present ticipat 
travel expenses to develop new accounts, plus high valet ‘ dot 
states covered, lines now handled. Write Kores Mfa 

York 59, N. Y. 
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VA TATIONERY AND OFFICE SUPPLY STORE in growing Southern Ca 
ty. Wonderful opportunity for man and wife. No competition in area Exp! 
or selling. Write Office Appliances, Dept. 1027 














HANCE R EXPERIENCED DEALER-SALESMAN t y going office 
es nedium-size Middle West city. Down ayment required, but 
wn be financed by long term contract. Replies w dled confidentially 
fice Apc , Deot 1031 
S — Avy u . vey ay s 
FOR SALE 
— LATE STYLE 1 DE CABINET angers ie’ 
































A to s architect 
ow k ‘ qualified 
ff New 
OFFICE MACHINE MECHANIC WANTED 
writer, 
r’s 
POSITIONS WANTED 
e ‘ 
co 
7 
w Y 
POSITIONS AVAILABLE 
6 
PARTNERSHIP AVAILABLE 
RETAIL BUSINESS FOR SALE 
vm" a 
A“ Ww F A t 


OA-—12/60 
































RMS-CARBONIZED LABELS—VIGNETTE LETTERHEA New design-Fast 
Reichman Printing Co., 149 Broadway, Brooklyn 11, N 
WANTED TO BUY 
keer i Burroughs & ) . NATIONAL Class 
REMINGTON SUNDSTRAND— indicate det model, serial. GIBIAN 
. MA NE 128 Lafayett t., New York 
c FOR NCR. #3100 #3 +34 A Burroughs 
Key card raphotypes Mode 634 He jressograph Modet 
+1 / thers. 41 years of reliability. Internat al Office Appliances, Dept 
AN New York 5, N. Y. WO 2-3209 
} E q Se ut N.CF 09 - 
NO € od d ’ VV ¥ - 
“A t 
N R Bookkee e stors, 
hine d yle e description and 
ERICAR NE NE , " New York 12, 
E PA ~ | BOOKKE N vi Nat 4 # 31-10- 
: Post 13 and l ‘ ed | ands 
+R hanoers = ept. 
- New York 36, NN 
FOR SALE AND WANTED TO BUY 
mR AN NDSTRAN NE writer, Adders, 
Fice hine { ’ 8 North 
A W . 
N . ABINE KAR " RAND riety 
ery ¢ . ‘ Eve oment pring 
Q CHINE A nl N ‘ AACHINE r 
4 oment ‘ W . 8 Wate . 
Ww 
WER NE , MA . ' , old 
TNEY BOWE ADDRESSOGRA abinet ty 
e s0ders ‘ Ww type BM 
Ww 3rd New 11, N 808 
Lists 
MA N , 9 6730 COMMERCIA TA NERS and office appliances 
f 8.911 typewriter and ad machine res. Write for FREE catalog 
f retailer whol esa! ¢ ¢ rs t “ banks and others. We 
36 for add o ADORE 48 1 42nd ‘ ong Island City 4, 
NY 


lifornia 
ainable 


supply 
balance 
Write 
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OA Advertisers 








A 

Ace Fastener Corp. ...... oo ane 
DEN bevesegesse . 163 
ee wae hawk ode ars é 110 
Advanco Prods., Inc. .......... 97 
PT 4 sewseceees — 
Alvin and Company, Inc. ...... 128 
Amberg File & Index Co. 147 
American Cancer Society ....... 164 
American Chair Co. .......... . 144 
American Passbook Co. ........ 156 
American Photo Laboratories 120 
American Stencil Mfg. Co. 151 
American Tel. & Tel. . 
Ames Supply Co. ........... . 154 
Anco Wood Specialties, Inc 150 
Apex Business Systems 158 
Apsco Products, Inc. 104 
Ard Mfg. Co. os WS7 
Art Metal 3rd Cover 
Art Steel Co., Inc. ...... 64-65 
Association of Industrial Adver- 

tisers , : . 

8 

Bankers Box Co 87 
Barkiey, C. L.. & Co 155 
Beach Publishing Co. 151 
Bentson Mfg. Co. 134 
Boling Chair Co ll 
Borden Company, The 126 
Milton Bradley Co 120 
Brush John D, & Co., Inc 158 
c 

C-Thru Ruler Co 149 
Cardineli Corp 155 
Clarotype Co., inc 155 
Cole Steel Equip. Co., Inc 99 
Coiumbia-Hallowell Div 150 
Columbian Art Works, Inc 19 
Consolidated Stamp Mfg. Co., Inc. 134 
Corry-Jamestown Corporation 116 
Cotterman, |. D 158 
Currier Mfg. Co., Inc 154 
Cushman & Denison Mfg. Co 130 
Curtis-Young Corp 163 
D 

D & R Cabinets 155 
Dennison Mfg. Co ao 
Dolin Metal Prods., Inc 159 
Domore Office Furniture . 70 
Downey, C. L., Co., The 121 
DuPont DeNemours, E. | 125 
Durable Metal Prods. Co 118 
Duro Art Supply Co., Inc 152 
E 

Eaton Paper Corp 131 
Eisen Bros., Inc 129 
Elward Mfg. Co 159 
Ennis Business Forms, Inc 14-15 


While every precaution is taken to imsure accuracy 
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F 
Frankel Mfg. C 61 
Free Hand Binder 159 
Frontier Mfg. Co , 152 
Fulton Marking Equip. Co 106 
G 
General Ribbon Corp 135 
Glidex Corp 157 
Globe-Wernicke Co.. The . 47 
Guide System & Supply Co 80-81 
Guniocke, W. H., Chair Co 57 
H 
Hamilton Cosco, Inc a 
Hanson Scale C 85 
Hardboard Fabricators, Inc 145 
Harding, Milo, Co., Ltd 117 
Harter Corp 74-75 
Haskell, Inc 3 
Hedges Mfg. Co 143 
Heyer, Inc 4th Cover 
H-0-N Co 123 
! 
Imperial Methods Co 148 
Indiana Cash Drawer Cc 163 
International Off Appliances 

_ te oc ae 
International Paper Co 58 
International Photocopy Corp 105 
Invincible Metal Furniture C 4] 
J 
Johnson Chair Co 107 
Justrite Envelope Mfg. C n 122 
K 
K & C Metal Products C 14¢ 
Keep Klean Prod ; In 150 
Kilian Mfg. Corp 108 


® to bring quicker 


mention 


OFFICE 


Lee Products Co 
Lyon Metal Prods., Inc 


M 


Major Metalfab Inc 
Manifold Supplies Co 
Markilo Co 

Masiand Duraleather Co., The 
Master Woodcraft .. 
Mayline Co., Inc. 

Meilink Stee! Safe Co 
Melind, Louis, Co. 
Metalstand Co 

Milwaukee Chair Co 
Minnesota Mining & Mfg. Co 
Modernize, Inc 

Moore Push-Pin Co. .. 
Mutual Products Co., Inc 


w 


National Cash Register Co., The 
N. Y. Silicate Book Siate Co 
Noesting Pin Ticket Co., Inc 
Northern States Envelope Co 
National Marine Corp 


° 


Office Appliances 9 
Orna Metal Inc 
Oxford Filing Supply Co 


Ince 
nC 


P 

Peerless-Imperial Co., Inc 
Peerless Steel Equip. Co 
Pelouze Mfg. Co 

Perfect Rubber Seat Cushior 
Photo Materials Co 


Precision-Posturect Chair Corp 
Print-O0-Matic Co., Inc 
Pronto File Corp 


Quality Park Envelope Co 


ind more complete responses 


APPLIANCES 


when writing advertisers 


im fbis extra 


ervice, the publisher does 
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114 
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103 
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49 
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mot assume any responsibility for errors or omissions. 


R 
Regna Cash Registers, Inc 95 
Remington Rand, Office Machines 
Div., Div. of Sperry Rand Corp. 45 
Remington Rand Div., Sperry Rand 
Corp., Systems Div 17 
Remington Rand Div., Sperry Rand 
Corp., Typewriter & Supplies 
Div . 91 
Reyburn Mfg. Co 138 
Rite-Line Corp 121 
Rockwell-Barnes Co 50 
Rogersnap Bus. Forms 158 
Royal Metal Mfg. Co 89 
Royal Register Co 12-13 
Royal Typewriter, Inc 133 
s 
Saginaw Industries Co 154 
Schwab Safe Co., Inc 159 
Sengbusch Self-Closing Inkstand Co. 7 
Shaw-Walker Co., The 7 
Smead Mfg. Co 115 
Smith-Corona, Inc 53 
Solid Industries Corp 121 
Souther Distributors 148 
Speed-0-Print Corp., Inc 139 
Standard Pressed Stee 150 
Stanley Mfg. Co 93 
Stark Calendars, Inc 157 
Steelcase Inc 137 
Steelmaster 64-65 
Steger, H. A., Co 156 
Stewart, R.°A., & Co., Inc 149 
Sturgis Posture Chair C The 63 
T 
Thomas Collators Inc 119 
Type-Rite Corp 124 
U 
U. S. Carbon & Ribbon Mfg 163 
Vv 
Valco Co 151 
w 
Warshaw Mfg. Co., Inc., The 
144-154-157 
Watson Mfg. Co., Inc 127 
Webster, F. S.. Co 2nd Cover 
Weis Mfg. Co., The 156 
Western Mfg. Co 113 
Y 
Yawman & Erbe Mfg. C 01 
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Ad Clinic 

Continued from Page 158 

with an annual advertising expense of $3,000 divided 

into January advertising expense of $150 you would 
have a 5% allocation for January. 

When you have calculated your advertising expense 

th-by-month, you will have a picture of the ups 

downs of the year. You can analyze this by look- 


for the high and low points by months. . . .the 
rage would be 8.3% for each month if all 
were equal 
Asking yourself why a particular month is high 
or low will give you food for thought. What caused 
that month to be high or low? Would it have been 
better to have spent more or less in this month? 


Have you divided your advertising expense into the 


media used? 


lo calculate these figures. you divide your total ad- 


tising expense into the amount spent for each 
For instance, with total advertising expense 
$3,000 and new spaper advertising otf $1,800 you 

} 60% of your money spent in this medium. 
Again in your analysis of these percentage figures 
\ in ask yourself whether it was too much or too 
spent in each field. Could I reduce direct mail 
it for newspaper advertising to advantage? 


Have you investigated the possibility of getting a 
better space contract? 


in get more mileage from your advertising 


COPY-RIGHT Copyholder 


for over 30 
years the 
most wanted" 







copyholder... 

now manufac- 
/ tured by Curtis- 
Young Corpo- 
rotion. 










ther 

ever Action tee up line 
awh spacer moves COPY 
‘ s 

uc sre ot 2 don velve 

—m 

* lowers copy 
e-Action 
any weight 


brak 
e Patented Kne 
Gripper, holds 
copy securely 


: 4-Page Clamp, holds 
e yrnevc” 





, hec pages . 
boc* finis writer, 
Firmly to any Type 
. Fastens ly 








quickly and eas! 





COP PRIGIT) Ta Se eek aoe: 


cCOrtTmo.es 


Copyhoide wT) } Supp Cerbor z 


110 West 1 8th Street * New York 11, N.Y. * Cable: CURTYOUNG 
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MEET ALL NEEDS 


PORATION 


INCREASE 
SELF-SERVICE 
SALES 


as THOUSANDS 
HAVE with the 
TESTED and 


PROVED Floxo- 


STORE FIXTURE 





SELL MORE — SELL FASTER — SELL EASI- 
ER ... all with the amazingly LOW-PRICED, 
HIGH-QUALITY, FLEXO-SPACE. Self-Serv- 
ice makes it easier for your customers to buy. 
USABLE SELLING SPACE ALL AROUN 
the entire Island . .. NO BLIND SPOTS! Use 
in all departments. 

Display and Sell merchandise of all sizes and 
shapes. 

Write today for full details of how FLEXO- 
SPACE can make YOUR sales soar at an un- 
believable low cost. 


Write today for the ALL-NEW 
WHOLESALE DISCOUNT CATALOG 
50 pages ‘‘Chucked-full’’ of Special Prices 


ADD SALES CO. 


878 YORK ST. © MANITOWOC, WISCONSIN 








*for quick sales 









‘for big profits 


IVDTANA 


UNDER-COUNTER 
CASH DRAWERS 





5 MODELS 


MODEL V-1-(illustrated). 
5 coin, 5 currency 


compartments NO STOCK TO CARRY 
List ~ 24 HOUR 
$29.504 ey SHIPMENTS 
4 FULL DEALER 
DISCOUNT 


NO COMPARABLE 
PRODUCT AVAILABLE 


A sample of one model is all 
that is necessary to show Indi- 
ana’s high quolity, workmanship 
and practicability. 


When you display one of these Cosh Drawers — they sell 
themselves. A high quality product of Indiana hardwoods — 
smooth finish inside and out. Quiet roller mechanism — warning 
gong rings when drawer opens. High-grade disc tumbler lock. 


Write for details 
INDIANA CASH DRAWER CO. 
an © Fan - 1 ©) Ga lo 


Shelbyville, Indiana 





163 





MAYLINE ————— —— 


Mayline 
Space Saving 
Wood Drafting 


Furniture ! 








For greater efficiency in the drafting room install Mayline 
wood drafting furniture. 
With wood 4-Post tables, supplemented by wood plan 





files, there are seven possible space saving combinations. 


Folders S-17 and S-20 completely describe the files and 


tables. Be sure you have them on hand. 


MAYLINE 





MAYLINE COMPANY, INC. 


625 No. Commerce St., Sheboygan, Wis. 


MAYLINE - 


~ Fmwalking 


an 
a... 

















Just had my annual medical check- 
up. (Smart move.) I'm making out 
a check to the American Cancer 
Society, right now—that’s a smart 
move, too. 


Guard your family! 
Fight cancer with 
a checkup and a check! 


ci) 


AMERICAN CANCER SOCIETY 
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dollars with a space contract tailored to your needs. 
If you have paid a short rate (not using contracted 
for space), you might find a new space contract best 
Or, if you have earned a better rate than your con- 
tract rate, a new contract might be in order 

A new type of contract (if available from your 
newspaper) would help you get more sales value 
from your advertising investment. For instance, you 
might find it worthwhile to change from a quantity 
to frequency contract. Or, take a one month or a six 
month contract with your newspaper rather than the 


conventional annual contract for space. 


Are you satisfied with the position assigned your ads 
in the newspaper ? 


; 


Thinking about this question and checking teat 
sheets will give you some opinions good or bad. 
If you are not satisfied, you may want to investigate 
the preferred position of your local newspaper 

Or, you may decide that by working more closely 
with your newspaper you can exert some influence on 
asking for a special position 


mav be all that is necessary if your relations have 


positions. For instance 


been good in the past with your local newspap« 


Have you reviewed your mailing list to see if it is 
reaching potential customers? 


Conditions change. A mailing list that was dev 


oped to reach selected customers last year may be halt 


wasted this year. A review of your list can eliminate 
waste. Adding new prospects to it can increase sales 
getting rid of non prospects can save advertisir gf a 
lars 


Have you checked your mailing list to be sure it is 
up-to-date? 


Sending your mail to the dead letter office is a 
needless waste. Checking your mailing list against 
the latest telephone directory will uncover some easy 
to correct errors. Or, making a mailing of advertising 
material with a Form 3547 notice printed on the en 
velope will uncover some errors and help you make 


corrections in your mailing list. 


Are you using the most effective postage rate on your 
direct mail advertising? 


If you are using first class postage rates, have you 
considered using third class postage? Or, would the 
extra cost of first class mail produce more sales? 
Would a bulk mailing permit help you save time and 


money on your third class mailings? 
Have your signs been painted recently? 


A peeling sign is not appealing. A little thought 
applied to this question will point the way to make 
your outdoor advertising more effective. 


Have you made a list of non-productive advertising ? 


A list of advertising that has not produced results 
in the past is most helpful. For instance, a list might 
include church bulletins, school yearbooks, fly-by- 
night coupon schemes, programs, and advertising 
novelties 
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Art Metal's important new 500 GROUP spearheads the most com- 
plete line of office furniture and equipment you can find. Designed 
to put handsome efficiency within the reach of your most budget- 
conscious customers, the Art Metal line includes a full selection of 
every item you will need. Not only desks, chairs and storage files, 
but also cabinets, partitions, book units, shelving and the unique 
Art Metal Planfiles and index files Jj Drawing from this complete 
array, you can give your customers fully-coordinated efficiency, 
designing each work station around its particular function fj At the 
same time, you are providing the utmost in construction quality. 
72 years of constant research and development bring you—and 


your customers—top quality, top styling and top efficiency at no 


premium in price. Write Art Metal, Inc. for complete details—today. 









ART METAL, INC. 
50 West 44th Stree 
New York 36, 4 > 












New Heyer Conqueror Paper Folder 


Means New Profits For Conqueror Dealers Because ... 


IT’S EASY TO DEMONSTRATE .. . It runs itself! Just load, start and 
walk away. Automatically feeds, folds, counts and stacks 110 sheets 


a minute—even multiples of 6 or more sheets stapled together! 


i7’S EASY TO SELL. . 


IT’S EASY TO CONVERT. A hand-operated model at just 
$199.50* will attract many buyers. Later, you can easily 
convert their machine to electric operation for additional 
profit. 


IT’S EASY TO SERVICE. Because the new Folder uses many 
of the same parts as Conqueror Duplicators, including the 
award-winning Feed Drive Mechanism, Heyer Conqueror 
Dealers already have many replacement parts on hand. 


. the all-electric model at $299.50* 
costs far less than many complicated folders. Means new 
business from offices, banks, clubs, lettershops, churches, etc. 


*Plus F.E.T. 


Ry ( F 7k LE 

> [a 
Makes all Adjustable Two quick - set First fold plate 
standard folds... Turn a dial... feed wheels . .. fold controls . . . instantly removable 
invoices, state- for non-skip feeding grasp paper at outer at top of machine, for fast clearance 
ments, advertising of thin, medium, edges—do not adjacent to perma of paper jams 


literature, even 
stapled sheets. 


THIS FOLDING MACHINE IS DIFFERENT—THIS ONE RUNS ITS 


coarse, glossy or 
heavy papers, 3 x 5” 





to 9 x 17” in size 








STYLED BY REINECKE @ ASSOCIAT 


smudge printed 
area 





























nent instructions 
and fold diagrams 


mH] 
Lal 


should they occur 











Counts 
as it folds... 


highly visible re-set 
counter shows accu 
rately how many sheets 
have been folded 


ELF! 








Belt delivery to 
a perfect stack... 


conveyor beit deposits 
folded sheets in neat stack 
in adjustable receiver. 
Turns off automatically 

when last sheet is fed. 








HEVER weorrorateo 
1852 South Kostner Avenue 


Chicago 23, Illinois 


New Full-Color 
Heyer Insert 
Pre-Sells Prospects 


During the next few 
months, thousands of 
prospects for the new 
Heyer Conqueror Paper 
Folder and Spirit Dupli- 
cators will be exposed 
to full-page ads and 
four-color inserts, with 
air mail return card, in 
leading business, schoo! 
and club publications. 
All inquiries will be 
promptly forwarded 

to the nearest Heyer 
Conqueror Franchised 
Dealer. 
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